oe 


ee 





Clearing House 


























CONVENTION GLAMOR: Behind A.B.A, leaders, a garden fete’ (See page 35) 


This —Month: 


A.B.A. CONVENTION DIGEST by The Editors 





A COUNTRY BANK PROGRESS PROGRAM by Maurice H. Kirby 





SOLVING THE INPUT PROBLEMS OF MICR by Leonard M. Selden 
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... AND HAMMERMILL SAFETY 
HELPS BRING THEM 
TO YOUR BANK 


The name Hammermill Safety in their checks helps assure your customers 
that you are vitally concerned about keeping their money safe. 

Customers like the feeling that their checks are safe from alteration with 
Hammermill Safety’s sensitized surface. And they like to recognize the name 
they know and trust in paper. You help make them feel at home when you 
use Hammermill Safety. Hammermill Paper Company, Erie, Pennsylvania, 
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$500 Billion Giveaway 


Sirs: We are delighted at the favor- 
able impression created by Metropolitan 
Atlanta’s promotion in connection with 
its attainment of 1,000,000 population. 
A half million of $1,000,000 Confederate 





Tue First NATIONAL BAXK Or ATLANTA 
oer Orne way ae 
ATLANTA 2. GEORGIA 
October 7, 1959 
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Mr. HR. A. Lombard, Treasurer 
Burroughs Corporation 
6971 Second Boulevard 
Detroit 32, Michigan 


Dear Harry: 


Enclosed is $},000,000.00, or a dol- 
lar from each of us that live in Metropolitan 
Atlanta. 


As Mayor William B. Hartsfield said, 
“Atlanta is now so vital a part of the United 
States' economy that we can afford to give away 
ovr Confederate money”. 


Not only is Metropolitan Atlanta 

the first in the South in population, it is al- 
so first in retail sales, banking and finance, 
communications, transportation, higher education, 
medicine, government, conventions, office space, 
culture and entertainment, Add together these 
ten firsts and you probably feel like we are 
bragging - and we are. Our chipset these days 
is, "We're feeling like a million” 


Best regards, 


ke 


P.S. Save this Confederate Money, Boys. 
South has arrived 


VFC :ncr 











bills, or a total of five hundred billion 
dollars, were distributed all over the 
world by Atlanta business firms as a 
means of directing attention to the 
area’s growth. The general acceptance 
of the promotional program has been 
phenomenal. 

V. F. Cooper, Vice-President, 

The First National Bank of Atlanta, 

Atlanta 2, Georgia 
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*“Credit-Wise Charlie”’ 


Sirs: The American Industrial Bank- 
ers Association, through the medium of 
a cartoon character, is attempting to 
point out the many virtues of “borrow- 
ing on time” by family units. It had a 
cartoon character drawn up, with a hu- 
man-like description of him. Readers 
of the association’s publication, The In- 
dustrial Banker, were then asked to sub- 
mit a name for him. Judges recently 
selected “Credit-Wise Charlie,” which 
was submitted by Lyle Kamardt, super- 
visor, Thorp Finance Company, Mil- 
waukee. 

Our immediate plans are to get as 
many as possible of our members to use 
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this character in their advertising. Each 
month we will send out a description of 
something that 
Credit-Wise Char- 
lie says. What we 
have in mind is 
something like 
this: “Credit-Wise 
Charlie says that 
now is the time to 
start making your 
plans for your 
Christmas borrow- 
ing. Make out your 
list. See how much 
you will need over 
and above what 
you have already 
budgeted or laid 
away. Then, go to 
the company (or 
bank) that really knows how to handle 
your credit problems.” 

DoNALD E. DuRICcK, Managing Editor 

The Industrial Banker 

Washington 5, D. C. 
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Don’t Borrow Needlessly 


Sirs: It is time someone reminded our 
nation of a basic economic fact concern- 
ing “easy” credit. That’s why we believe 
the attached message, published in our 
local newspapers, is a significant straw 
in the financial winds. 

We sought in the advertisement to 
inform the people about the use of bank 
credit. We felt that at a time when the 
credit resources of the country were 
strained it was unwise for the banking 
community to urge people to go into 
debt. We felt that this was the time to 
tell people that there was no such thing 
as easy credit, that it was unwise to 





@ message from Mercantile in the public interest 


there is 
no such thing as 


Lasy Credit 


‘That's why—even though lending money is our business — 
you to borrow wisely i a most important part of our job. 


Credit, we believe, should not be used carelessly, because credit ~ 
whatever its form—never really pays for anything. It merely 
defers payment and usually must be repaid by work and sacrifice. 


Of course, you often can borrow wisely. You may need credit to 
carry on your business, or buy # home, or make » major purchase * 
that offers a needed service or convenience But, in general, 

don't borrow unless there is an important need. 


One of the greatest services we provide our customers is careful, 
conscientions counsel on loans. Helping customers to borrow 
; Ninf eae gee rman 
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ted as controlled circulation pub- 

7] treat on at Mount Morris, Illinois. 

LI \ blished monthly. Send Form 3579 
to Detroit 32, Michigan 


encourage people to borrow without 
considering the impact of such borrow- 
ing on their own financial status. 

The advertisement urges people to 
avoid needless borrowing. A phrase 
that was used in one of the early drafts 
might make this point clear. It read, 
“don’t borrow pocket money.” There 
were reports that many of the people 
borrowing money under bank check 
credit plans were cashing checks in 
taverns, restaurants, and liquor stores. 
We felt that it was important to stress 
that individuals should preserve their 
credit for the purchase of goods—auto- 
mobiles and homes, for example. 

SIDNEY MAESTRE, Chairman of the 

Board, Mercantile Trust Company 

St. Louis 1, Missouri. 

































You keep the customer and often increase profit when you 





REFER SPECIAL FINANCING 
SITUATIONS TO HELLER 





Heller financing embraces 
factoring . . . the lending 
of working funds based 
primarily on accounts re- 
ceivable . . . inventory 
loans . . . equipment loans 
... financing of sales and 
leases of income-produc- 
ing equipment. . . redis- 
counting for automobile 
sales financing companies 
and licensed consumer 
small loan companies .. . 
the guiding and financing 
of mergers and buy-outs 
. .. and many other spe- 
cialized financing services 
in more than forty indus- 
tries and lines of business. 


Write for our new bro- 
chure “Heller and Its Re- 
lationship with Banks”, 
an outline of Heller serv- 
ices for your handy refer- 
ence. Ask for a copy for 
each of your Loan Officers. 





Over three quarters 


annually for industry 








Get Concise New Brochure 





on Special Situation Financing 


If your customer’s loan requirements 
are outside your scope or your policy, 
probably a Heller financing plan will 
meet his need and improve his busi- 
ness. Meanwhile you keep the cus- 
tomer and his balances. Too, your 
bank may choose to share in our loan 
plan and as the client’s business im- 
proves so does your profit opportunity. 
When the client outgrows our services 
he is returned to you. Instead of your 
risking loss of a customer you get back 
a stronger, better one, with profit 
opportunity in the interim. 

Banks refer customers with special 
problems to Heller because such situ- 


ations are Heller’s business. Our 
experienced management of these 
customers stabilizes them and helps 
them grow. We could not have grown 
to our present billion-dollar annual 
volume unless both clients and 
bankers also profited. 


New Free Brochure 
Outlines Heller Services 


In special situations you are in better position 
to counsel if you have in hand our explicit 
new brochure, “Heller and Its Relationship 
with Banks.” Write now for your reference 
copy, name the Loan Officers you wish to 
receive a copy. 


You Go Faster and Farther with Heller Dollars 





of a billion dollars 










Write Dept. B.C.H. 11 


Walter E. Heller & Company 


105 W. Adams St., Chicago 90 
342 Madison Ave., New York 17 
Detroit . . . Atlanta . . . Los Angeles 
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TRENDS TX FINANCE 








Brokerage Firms Automate 
Information Services 


Television and a private wire system 
have been adopted to speed the relay of 
ticker tape information to two of the 
nation’s leading brokerage firms. 

TV network. Goodbody and Company, 
New York City, has introduced a net- 
work of strategically located closed- 
circuit television receivers to flash pic- 
tures of stock ticker tapes on 15 moni- 
tors to customer, executive and sales 
areas of its head office. 

The system, shown below, was de- 
signed by General Precision Laboratory 
Incorporated of Pleasantville, New 
York. It features simultaneous presen- 
tation of both New York and American 
stock exchange quotations. It supple- 
ments a 72-foot electric quotation board 
and other innovations at the company’s 
main office. The equipment is aimed at 
providing better service for the head- 
quarters staff and personnel in 41 
branch offices in 39 cities. 

Wire system. Bache & Company has 
placed 60 offices in 51 cities within sec- 
onds of its Wall Street head office by 
means of a 27,000 mile private wire 
system leased from Western Union. 

The complex, two-way network auto- 
matically segregates and distributes 
messages, arriving from all points, to 
25 posts in the order room. Orders for 
round lots, odd lots, American Ex- 
change, unlisted securities, commodities, 
quote requests, administrative or other 
traffic are instantly transmitted to the 
proper post. 

Under the system, any branch has 
full automatic access to all other or 
selected Bache offices in both sending 
and receiving messages, which are car- 
ried at the rate of 450 characters a 
minute. 

To permit the exclusive use of the 
equipment, shown above, for buy and 
sell orders, a secondary network of 
7,000 additional miles of wire has been 
added to provide for a constant flow of 





W. Marshall, Western Union, and 
Harold Bache, right, go over unit 


Bache’s new wire system 


financial news and comments. The news 
network also relays information to all 
or any selected stations. 
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Factoring Group Suggests 
Amendment of Usury Laws 


The rise in interest rates that has 
been the end result of tight monetary 
controls has brought new pressure from 
commercial finance and factoring com- 
panies for changes in State usury laws 
which, while ostensibly protecting bor- 
rowers, actually close credit doors to 
them. 

The fact that businessmen in many 
States are up against a ceiling on their 
borrowing rates just as the U. S. Treas- 
ury is on its long term interest rates 
was a top subject of discussion at the 
15th annual convention of the National 
Commercial Finance Conference, Oc- 


tober 19 and 20, at the Waldorf Astoria 
Hotel in New York. More than half the 
States, it was revealed, do not differen- 
tiate between incorporated and unin- 
corporated borrowers and the ceiling of 
6 per cent or thereabouts has a tendency 
to force small business into loan shark 
financing avenues. 

Recent innovations. Other develop- 
ments in the $12 billion commercial 
finance and factoring business as 
brought out at the meeting of 1,000 
representatives of these companies 
were: 

1. Because of tight money many ac- 
counts too large for the average finance 
company to handle are beginning to ap- 
pear as finance company prospects 
where two or more finance companies 
participate. E. Arden Kirschner, vice- 
president, General Discount Corp., Bos- 
ton, said such borrowers are in a posi- 
tion to command a lower rate than is 
considered satisfactory by finance com- 
panies and that the problem often could 
be solved by participation either with 
a bank or a private investor. 

2. The financing of exports requires 
both consideration of credit-worthiness 
of the purchaser of the goods and also 
the political and economic stability of 
the country of destination. This was the 
topic of a discussion by A. van Biema, 
vice-president, Amsterdam Overseas 
Corp., New York. 

3. The industries in which factors are 
most active—such as textiles, furniture 
and upholstery—rank among the high- 
est in risk. A. James Mill, executive 
vice-president of the Mill Factors Corp., 
New York City, told a panel that out of 
14 classifications furniture manufactur- 
ers ranked highest in risk, with leather 
and shoes next. Retail lines with the 
highest failure rate were infants’ and 
children’s wear, sporting goods and 
women’s ready to wear. 

4. If small business is to survive 
Congress must enact something similar 
to antitrust laws to curb labor. Walter 
S. Seidman, partner of Jones & Co. 


Goodbody’s TV network instantaneously flashes ticker data to customer, executive and sales areas 


Camera fixed on dual quotations 
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Executive office pickup permits fast transfer of information to key points 
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Suppose 
you want to sell 


10,000 shares 
of some stock... 


From time to time that might 
happen, we know. And when it 
does, you probably prefer a mini- 
mum of publicity. You don’t want 
to depress the price of your stock. 
And you would like to complete 
the transaction as fast and effi- 
ciently as possible. 


If that’s your situation, maybe 
you—like an increasing number of 
other individuals and institutions 
—would like to place privately a 
large block of securities. 


So far this year, for example, we 
have successfully concluded dozens 
of such sales involving many thou- 
sands of shares of securities .. . 
found we could usually complete 
the transactions in a matter of 
hours. 


Here are some of the reasons 
why: Because we belong to every 
major securities exchange . . . Be- 
cause we have a national network 
of 120 offices . . . Because we’ve 
linked those offices by more than 
100,000 miles of private wire and 
can quickly canvass literally thou- 
sands of contacts from coast-to- 
coast for evidence of interest in a 
given security. 


If those facilities can ever be 
useful to you, either in the sale or 
purchase of large blocks of securi- 
ties, we'll be happy to consult with 
you at your convenience—and in 
confidence—of course. Simply con- 
tact William H. Culbertson, Vice 
President, Sales Division. 


Merrill Lynch, 
Pierce, Fenner & Smith 


INCORPORATED 


Members New York Stock Exchange 
and all other Principal Exchanges 


70 Pine Street, New York 5, N. Y. 
Offices in 112 Cities 








and chairman of the Conference, in 
putting forth this proposal, said that 
something other than strikes must be 
found to settle management-labor dis- 
putes. 

5. Some legal problems of the busi- 
ness have been clarified and others havé 
been made more confused by develop- 
ments in the past year. Finance com- 
panies and “old-line factors” have 
grown closer together. There has been, 
according to Eli S. Silberfeld, general 
attorney for the Conference, progress 
and recognition in the fields of accounts 
receivable financing and factoring. But 
the history of the uniform commercial 
code, of which much had been hoped 
for, has been spotty and in general dis- 
appointing. Some progress has been 
made in getting State laws on factors’ 
liens and uniform trust receipts; there 
is hope for legislation to end conflicts 
between Federal tax liens and other 
liens. “Cireuity of lien” problems still 
are far from solution. 

Fraud prevalent. Panel discussions at 
the Conference devoted much attention 
to new varieties of old frauds. Assistant 
District Attorney Jerome Kidder of 
New York County warned finance men 
of “sex salesmanship” by “cafe society 
financiers” who fleece stockholders by 
acquiring control of corporations and 
then dissipating their assets. Paul 
Windels, New York Regional Adminis- 
trator of the Securities and Exchange 
Commission, said that while phony 
stock market pools and market rigs and 
raids of the 1920’s had been eliminated, 
individuals still manipulate and sporadic 
attempts at stock “jiggles” persist. 

Albert G. Seidman, Federal Trade 
Commission attorney, warned of “white 
collar racketeering” in the home im- 
provement field and warned financemen 
to “look behind consumer finance paper.” 
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Ceilings on Loans Depend 
on Bank; Ratios Flexible 


The experience of the past 30 years 
has led some observers to conclude that 
banks are rapidly approaching a loaned- 
up status. But there is no absolute ceil- 
ing on the proportion of its resources 
that banking as a whole is able to 
channel into loans, according to a Fed- 
eral Reserve Bank of Chicago analysis 
in the latest issue of its Business Con- 
ditions bulletin. 

The study notes that the business up- 
swing in the past 18 months has boosted 
bank loan volume substantially above 
the 1957 peaks, leading some to ask how 
much more loan demand the banks will 
be able to accommodate. 

Percentages vary. At midyear, for 
example, aggregate loans on the books 
of the nation’s commercial banks con- 
stituted 56 per cent of their total earn- 
ing assets. But individual bank ratios 
vary greatly, the report adds. Some 
banks seem to get a “loaned-up feeling” 
at much lower ratios than others. This 
was borne out in the study of Midwest 
member banks. 

Loans of all kinds comprised 55 per 
cent of the portfolios of banks with 
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Larger banks feeling pressure 


$100 million or more in deposits, or 
almost half again as much as seven 
years ago. Banks in the under $20 
million in deposit range also showed 
some increase, while the $20 million to 
$100 million banks showed the lowest 
loan ratios throughout the period, 
1952-1959. 

The study revealed that certain banks 
in each size category differed quite 
markedly from the general trend in the 
group. It also indicated that the number 
of banks with over half of their re- 
sources in loans has more than doubled 
since 1952 and now includes more than 
a third of the Seventh District member 
banks. 

Wide extremes. Ratios of loans to 
assets vary widely at the medium and 
smaller banks, ranging between ex- 
tremes of 8 and 92 per cent. 

In the final analysis, the report notes, 
the loan ratio is only one factor by 
which a bank’s ability and willingness 
to provide additional loan accommoda- 
tion can be judged. The potential for 
loan expansion may be less real than ap- 
parent. Each bank’s management has 
its own standards to go by. Composition 
of the loan portfolio is also important, 
as is the number of insured loans. 

Nonetheless, from the standpoint of 
both liquidity and current loan to asset 
levels, the report continues, it appears 
that medium-size banks in urban areas 
have the greatest potential for increas- 
ing loans. 
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For Financial Institutions, 
A Timely TV Series Idea 


The fanfare being given to the high 
paid, network TV quiz contestants of a 
few years ago has stimulated interest in 
a clever low-budget quiz series spon- 
sored by two Chicago civic groups. The 
idea has promotional possibilities for 
financial institutions. 

The Windy City’s TV viewers had a 
chance to see the show on Thursday 
nights at 8 o’clock. It was called “Blue- 
print for Homebuilding,” and was pro- 
duced through the joint efforts of the 
Chicago Junior Association of Com- 
merce and Industry and the Home- 
builders Association of Chicagoland. 
The program format could be adapted 
for use by banks, savings and loan 
associations, mortgage firms, insurance 
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Your ready reference 


TO COMPLETE CORRESPONDENT SERVICES 


Our experience in practical and efficient 
correspondent banking services would fill 
volumes—but it doesn’t come in books! 
This knowledge and skill is the founda- 
tion of our many valuable facilities — 
personalized for your special, individual 
requirements. 

Hundreds of banks across the country 
are served every day by the complete 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N. Y., Rector 2-8900 
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- functions which we undertake for the 


advancement of your particular interests 
both here and abroad. 

Call on us for friendly help in any mat- 
ter where the quick, effective action of a 
New York bank can smooth the way for 
your major and minor transactions. 
You’ll appreciate our capable methods, 
our prompt response to your needs. 
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companies, etc. Each week, guest ex- 


perts were called in to answer questions ~ 


on home building and buying directed 
at them by typical married couples. 

Financial guests included A. Andrew 
Boemi, president of Madison Bank and 
Trust Company, and Benjamin Keach, 
president of the Chicago Federal Sav- 
ings and Loan Association. Both of 
them answered all the questions thrown 
at them because they were well re- 
hearsed for the series—through years 
of active experience in the mortgage 
field. 

Each week new topics and guests 
were featured on the show. Among the 
subjects discussed were community de- 
velopment, housing construction, pre- 


fabricated homes, the semi-custom 
house and community facilities. 
Further details on the program may 
be obtained from Fred Joyce and Son, 
Public Relations, One N. La Salle, Chi- 


cago, Illinois. . 
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Lease Financing Gaining 
Active Insurance Support 


Life insurance companies are becom- 
ing increasingly active in the lease 
financing field, and have currently in- 
vested about $2.5 billion in various types 
of property under rental contract. The 
Institute of Life Insurance points out 
that of this amount, $2 billion is com- 
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“INFORMATION 
PLEASE!” 


With 60 years of on- 
the-spot experience in 
Arizona (and offices 
in each of our 14 
Counties), the Valley 
Bank can offer you 
immediate informa- 
tion and assistance 
on any segment of this 
booming economy. 





(Our Research, Busi- 
ness Development or 
International Depart- §& 
ment will gladly : 
assist you shold the > 
need arise. Home 


ee Re ge 


Office, Phoenix. Phone 
ALpine 8-8711.) 
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Fantastic growth recorded 


mercial or industrial financing, and over 
$400 million is in rental housing. 

The majority of these rental contracts 
were obtained in the past 15 years. At 
the close of World War II, life com- 
panies were financing leases on less 
than $150 million worth of property. It 
was during the 1940’s that investment 
laws were changed in some of the key 
states to make lease financing invest- 
ments permissible on a large scale. 
Today, most life companies have some 
funds at work on this basis. 

A large part of the lease financing 
covers improved real estate, but there 
is also a considerable volume of other 
items including boxcars, ships, fleets of 
salesmen’s cars, and locomotives. One 
life company rebuilt a whole business 
district in one of the country’s metro- 
politan areas and is operating part of it 
as a real estate rental operation. 
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Small Businesses Tighten 
Belts in Credit Squeeze 


The pressure of the tight money 
market and the continuing squeeze on 
credit has many small businessmen 
across the country searching for ways 
to overcome the difficulty. This is par- 
ticularly true of new or financially 
weak small businesses that do not have 
the freedom of choice in borrowing 
money that a large corporation enjoys. 

There are already signs that the 
small businessmen are starting to 
tighten their belts, according to Busi- 
ness Week magazine. Some have started 
to keep a closer eye on their ready 
cash. Other firms are cutting inventories 
as much as possible, and still others 
are demanding faster payments from 
their customers. 

Theodore H. Silbert, president of 
Standard Financial Corporation, New 
York City, has warned that there will 
be a wave of small business failures 
unless the Federal Reserve Board in- 
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JUNE 27, 1959 


FISCAL YEAR 





JUNE 28, 1958 





UP! SALES: 


Sales 





$666,370,231 


Percentage Increase 13.22 


UP! PROFITS: 


Net Profits After Income Tax $ 14,011,512 


Per Share $2.22 

Percentage to Sales 2.10 
UP! STORES: 

Retail Stores 495 


Wholesale Units 9 


UP! DIVIDENDS: 


Dividends paid $ 6,783,701 
Per Share $1.08 
(Present annual rate $1.20) 
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$588,568,919 
14.61 


$ 12,269,695 
$1.95 
2.08 


473 


$ 5,995,802 
-96 


COPY OF COMPLETE ANNUAL REPORT AVAILABLE ON REQUEST 
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AT A GLANCE... 
SALES 


Sales and earnings for the ficcal year ended June 
27, 1959 were again out in front of any previous 
year in the history of the Company. Sales for the 
fiscal year were $666,370,231, an increase of 
13.22% over the previous year and Winn-Dixie 
continues to rank seventh in annual sales volume 
in the retail food chain industry. 


EARNINGS 


Net earnings after Federal income taxes amounted 
to $14,011,512, or $2.22 per common share as 
compared. with $12,269,695, or $1.95 last year, 
computation for both years being based upon the 
number of shares outstanding at the end of each 
year. 











EMPLOYEE BENEFITS 


Employee benefits have been continued, including 
employee stock purchase plans, provisions for 
profit sharing and retirement, comprehensive 
group insurance and sick benefit programs and 
scholarship funds. Employees have purchased 297,- 
240 shares since the inception of the stock pur- 
chase plan in 1952 and more than 25% of regular 
full time employees were stockholders in the Bae 
pany at the end of the year. 












WINN-DIXIE STORES, wc 


AND SUBSIDIARIES cpercton ot. retoit rood 


Stores in Florida, Georgia, Alabama, Mississippi, Louisiana, 
South Carolina, North Carolina, Kentucky, Tennessee, Virginia and 
Indiana. 


GENERAL OFFICES: JACKSONVILLE, FLORIDA 


THE FASTEST GROWING 
FOOD CHAIN IN THE SOUTH 
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sists that credit grantors allocate a set 
portion of their funds for small busi- 
ness loans. In a speech before the Asso- 
ciation of Commercial Finance Com- 
panies of New York, Mr. Silbert said 
that when the steel strike ends, the de- 
mand for new loans will push interest 
rates even higher. This will create a 
critical situation for all business, he 
said. 

Small companies, however, will really 
begin to hurt once they have exhausted 
their bank credit. Once this happens, 
these companies will find it relatively 
expensive to obtain funds from other 
sources such as stock sales, debt obliga- 
tions, or going to a factor. Factoring 
rates, Business Week notes, recently 
jumped to a record 7.8 per cent. 

Although the larger companies are 
still rather nonchalant about the credit 
squeeze, many admit that they have put 
off any long term borrowing until inter- 
est rates become more favorable for 
such a move. 


° 4 4 


Consumer Finance Study 


The postwar growth of consumer 
finance and its present problems are 
outlined in a study just published by 
the American Investment Company of 
Illinois, St. Louis, Missouri. 

Written by Carl A. Dauten, professor 
of finance, Graduate School of Business 
Administration, Washington University, 
the 108-page copyrighted monograph is 
the second in a series of reports spon- 











Inflation, major problem 


sored by A.I.C. It is entitled “The 
Consumer Finance Industry in a Dy- 
namic Economy.” It points out that con- 
tinuing inflation is one of the major 
problems confronting consumer finance 
companies. These concerns must adjust 
their lending operations to higher price 
levels, which means raising more and 
more capital if they are to continue to 


provide borrowers with the same 
amount of real purchasing power and 
meet the demands for loans arising 
from growth in population and real 
income. 

Other problems that are discussed in 
detail include: the provision of credit 
insurance on the life of the borrower; 
the manner of stating and computing 
charges; licensing of consumer finance 
companies; and the nature of credit 
exchanges which are to be established 
in this field. 

Further details regarding the study 
can be obtained by writing to the Amer- 
ican Investment Company of Illinois, 
8251 Maryland, St. Louis, Missouri. 


* ° Sd 


Savings Plan Provides 
Monthly Interest Payments 


Exchange National Bank of Chicago 
has developed a new savings program 
which will provide depositors with 
monthly income from their savings. 

Its new Monthly-Income Savings Ac- 
count is believed to be the world’s first 
savings plan to pay interest earnings to 
depositors in monthly instalments, ac- 
cording to President Edgar Heyman. 

The minimum deposit required to 
open such an account is $3,000. There is 
no maximum limit, but deposits must 
be made in even thousands of dollars. 

Under the plan a $10,000 account will 
earn $25 each month, or 1/12 of the 
annual 3 per cent interest amount of 
$300. All deposits received by the 5th 
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if you wish. 
Talcott’s Special Financing... 


whose customers need 
additional working capital 
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When your customer’s loan needs tempo- 
rarily exceed his credit limit with you, call 
on Talcott. We’ll help you retain your cus- 
tomer’s good will by working out a financ- 
-- ing program in which you may participate 


e Accounts Receivable (Non-Notification) 
e Inventories @ Machinery & Equipment ¢ Instaliment & Lease Sales 
e Factoring (Non-Notification & Notification) 


James Talcott, Inc. 
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WOodward 2-4563 
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of any month will earn interest income 


payments will be mailed on the 10th. 


Save-N-Sure, which insures the deposi- 
tor’s life for the amount of his deposit 
balance; and the Income Account. 
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Credit Restraint Support 
Credit restraint is the only weapon 

available to combat inflation, according 

to two top economists at New York 
































University. Recent changes in the 
money market are discussed in a bulle- 
tin entitled, “The Money Market and | 
the Position of the Treasury.” Authors 
of the bulletin are Dean Joseph H. 
Taggart, director, and Dr. Marcus 
Nadler, research director of the C. J. 
Devine Institute of Finance at the 
school. 

The review praises the prompt and 
courageous action of the Federal Re- 


and persons with fixed incomes from 
further economic losses by reducing 
inflationary pressures. The authors 
point out that the Federal Reserve must 
be guided not only by domestic con- 
siderations but also by the international 
position of the dollar. This is particu- 
larly true in this period when Congress | 
had shown an unwillingness to adopt | 
fiscal discipline and has not shown any | 
clear understanding of the debt man- 
agement problems’ confronting the 
Treasury, the bulletin continues. 

The authors predict a slackening of 
consumer credit, further rises in interest 
rates, a deceleration in the accumulation 
of manufacturers’ inventories, and a 
slowing down of home building. 
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Mutual Fund Growth 


In its sixth year of operation, the 
Investors Planning Corporation of 
America, New York City, recently 
reached a milestone in its business 
growth. The firm announced that the 
75,000th I.P.C.-sponsored mutual fund 
contractual plan had been purchased. 
This figure is in addition to 35,000 ac- 
counts representing investments in 
more than 100 other mutual funds that 
the firm handles for clients. 

The I.P.C. accounts include invest- 
ment plans for accumulating shares of | 
either Axe-Houghton Fund B, a bal- | 
anced fund; National Investors Corp., 
a growth stock fund; or Axe Science & 
Electronics Corp., a special industry 
fund. 

The firm also serves as a national 
distributor for General Investors Trust, 
an income fund. 
* 


+ 
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Money Rate Trend 
Hits Small Loan Firms 


The increased cost of money to all 
borrowers has affected most finance 
company operations and prompted many 
of them to seek larger volumes to keep 
profits up to levels of recent years. 


+ 
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The new program gives Exchange | land/air courier service and 24-hour 
National customers access to three | check-collection operations make Marine 


different savings plans: regular savings | Midland’s check clearing the speediest in 
at 3 per cent semi-annual interest; | New York State. 
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knowledge of local business conditions in 
94 communities enables Marine Midland 
banks to help you help your customers do 
better business in New York State. 
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11 banks with 170 offices 
serving 94 communities. 


New York State's 
first family 
of home-town banks 





The Marine Trust Company of Western New York—Buffalo * The Marine 
Midland Trust Company of New York—New York City * Genesee Valley 
Union Trust Company—Rochester * Marine Midland Trust Company of 
Southern New York—Binghamton-Elmira * Marine Midland Trust Com- 
pany of Central New York—Syracuse * Marine Midland Trust Company of 
the Mohawk Valley—Utica * The Northern New York Trust Company— 
Watertown ¢ Chautauqua National Bank of J town—dJ t ° The 
Manufacturers National Bank of Troy—Troy * Marine Midland Trust 
Company of Rockland County—Nyack * Auburn Trust Company—Auburn 
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Consumer rates fixed. The money 
squeeze finds many finance companies 
lending money at rates governed by 
state law, while the rates at which they 
borrow have risen steadily, according 
to a recent Wall Street Journal report. 

Maxwell King, president of the 340- 
branch Pacific Finance Corporation, Los 
Angeles, claims “we’re getting into an 
era of real tightrope walking.” He was 
referring to the higher rate being 
charged loan companies by the banks 
and also the increased costs finance 
companies are paying for funds raised 
when they sell their own unsecured 
notes to lenders. 

In addition, many consumer finance 
companies are experiencing stronger 
competition from banks. Revolving 
credit and charge account plans are 
enabling banks to “take the cream of 
the credit risks,” according to one Chi- 
cago loan company official. 

Banks ahead. Personal loan activity 
of the banks has also been stepped up, 
to the point where commercial banking 
has actually passed consumer finance 
company totals of personal loans. As 
of July 31, the banks held over $3 bil- 
lion in such loans, some $60 million 
more than the finance companies. 

If the higher cost of money continues, 
finance officials say that it will be 
passed on to the consumer. But it will 
take some time to accomplish the neces- 
sary changes in state legislation. Four- 
teen states did alter their consumer 
finance laws this year. Three of these 
involved rate increases in California, 


Missouri and Washington, while Michi- 
gan turned down a rate hike but made 
other adjustments. Increased rates are 
also being asked for New Jersey and 
New York. ° 

“Lending money in New York is like 
shoveling it out the window at the one- 
half of one per cent ceiling we’re 
allowed on loans between $300 and 
$500,” said William A. Dillon, Jr., presi- 
dent of Ithaca Loan Finance, Ithaca, 
New York. The state does allow the 
finance companies to charge customers 
2% per cent per month on the first $100 
and 2 per cent on the next $200. 

The ceilings on rates has prompted 
many loan officials to try to increase 
loan volume and reduce costs via higher 
individual loans. The overhead on a 
$500 annual loan, they add, is no more 
than that of a $100 loan. 


° 4 4 


Municipal Bond Handbook 


Widespread demand for a _ simple 
explanation of municipal bonds and the 
procedure in issuing, marketing, under- 
writing and investing in these securities 
prompted the Investment Bankers As- 
sociation of America to publish a hand- 
book on the subject. 

The 149-page, hard-volume book, is 
designed to answer the questions most 
commonly asked by investors, municipal 
finance officers, investment bankers and 
students. 

Supplementary charts, tables, and 
reproduction of forms and agreements 
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Does your bank have storage room 
for borrower’s inventory? 


Obviously not. BUT . . . our Field Warehousing service accom- 
plishes the same purpose . .. SECURITY covering your borrower’s 


inventory right where it stands. 


Field Warehousing is also an avenue to new loans... and 


increased loans... 


on a sound and profitable basis. 


For the best in inventory collateral, contact the American 


Express office nearest you. 


AMERICAN EXPRESS 
FIELD WAREHOUSING CORPORATION 


Head Office: 65 Broadway, New York 6, N. Y.—Offices Nationwide 
Write for free copy of “Inventory in Action” 
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| MUNICIPAL BONDS | 
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Answers common questions 


used by municipalities provide excellent 
working examples of the various prob- 
lems confronting officers engaged in 
municipal bond activities. 

Prepared by Gordon L. Calvert, mu- 
nicipal director of the association, in 
conjunction with seven experts in the 
municipal bonds field, the handbook is 
available at $2 per copy from the In- 
vestment Bankers Association, 425 
Thirteenth Street, N.W., Washington 
4, D.C. 


° Sd ° 


Dollar Fears Unfounded 


Current concern over the apparent 
weakness of the U.S. dollar was sharply 
criticized in recent talks by two Amer- 
ican bankers. 

Dr. Roy L. Reierson, vice-president 
and chief economist, Bankers Trust 
Company, New York City, and Osmond 
A. Jackson, vice-president, Continental 
Illinois National Bank and Trust Com- 
pany of Chicago, both indicated that the 
depletion of U.S. gold reserves over the 
past two years was not a reflection of 
weakness on the part of the dollar but 
merely a healthy sign of recovery in 
Western Europe. 

Devaluation no answer. They agreed 
that devaluation of gold was not a satis- 
factory answer to any trade deficits that 
the U.S. may incur from increased 
Western European or Japanese compe- 
tition. 

Dr. Reierson, who has spent a good 
portion of the past year in Western 
Europe, noted that there is little evi- 
dence of any widespread loss of con- 
fidence in the dollar. Even in 1958, he 
said, when American gold losses were 
running at an exceptionally rapid rate, 
foreign holdings of short-term dollar 
assets increased by over $1 billion. This 
year, he added, despite a further gold 
outflow another $1 billion and more has 
been added to these assets, which now 
aggregate some $16 billion. Both the 
size of these holdings and their rising 
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Do’s and Dont'’s of 
EDP — 


e Based on the experience of 17 
companies 


e Researched by a team of experts 
e Evaluated in one concise book 


Business Experience 
with 
Electronic Computers 


A synthesis of what has been learned from 
electronic data processing installations 


$5.00 


. an examination of the following | 
areas in the light of those crucial | 
choices which bear most strongly on 
the success or failure of an EDP 
program ... 


Making the Decision: 
making study, determining the work to 
be processed electronically, the detailed | 
study, selection of equipment. 


Preparing for and Introducing Elec- 
tronic Equipment: company education 
and public relations, the programming 
group, defining the scope of the first 
application, establishing an operating 
plan and a program timetable, working 
methods, coding techniques, controls, 
new clerical procedures and organiza- 
tion changes, program debugging and 
systems testing, parallel operation and 
conversion. 


Operating Electronic Equipment: posi- 
tion of the EDP machine center in the 
corporate organization structure, operat- 
ing the EDP machine center, program 
maintenance and revision. 


Plus—Relations with the manufacturer; 
Some unresolved matters and some 
thoughts on the next five years. 





USE THIS COUPON TO ORDER 


Orders from outside continental U.S. and Canada 
must be accompanied by remittance. 


NAME........ 











~ CONTROLLERS 
INSTITUTE 
RESEARCH 
FOUNDATION 
INC. 2 park avenue 


new york 16 new york 


00 Check enclosed. 
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trend suggest no real apprehension 
abroad that a change in the American 
gold price is at hand. 

Several astute Europeans have sug- 
gested, he’ continued, that perhaps the 
greatest risk in the current situation is 
a loss of confidence in the dollar on 
the part of Americans, accompanied 
by a large-scale movement out of the 
dollar into foreign currencies or securi- 
ties, or into gold. 

Offsetting factors. Mr. Jackson, 
speaking at a world trade conference at 
St. Louis University, mirrored Dr. 
Reierson’s remarks, adding that the 
gold loss is offset by a $50 billion gain 
in U.S. gross national product since the 
great depression, together with large 
lend-lease claims dating from World 
War II. : 

Gold may provide a healthy basis for 
trade and understanding, but not neces- 
sarily so, he said. Great Britain, for 
example, had very little gold after 
World War I, but was still able to re- 
plenish its reserves as a result of world 
confidence in its program of austerity. 

France, on the other hand, he noted, 
had substantial gold reserves but could 
not overcome lack of confidence in the 


‘france growing out of instability of the 


government after World War II. Once 


| the deGaulle government took over, the 
the decision- | 


franc regained its trading position. 
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| Novel Statement Message 


Blasts Inflation. Polities 


The Bank of the Southwest, Houston, 
Texas, used its latest statement of con- 
dition notice to criticize inflation and 
politicians who seem to thrive upon it. 

This was accomplished via a stirring 
editorial entitled “Must We Go- for 
Broke?” which ran in the place normal- 
ly reserved for listing of the bank’s 
services. The strongly worded note 
pointed out that the ballot box is the 
only “certain way to check the socialistic 
spenders who persist in blowing ever 
larger the inflationary balloon.” 
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Investment and Inflation 


Forms of property which would be 
dangerous speculation under normal 
financial conditions may become the 
soundest form of investment in a period 
of inflation, according to an economic 
study made by E. W. Axe & Co., Inc., 
Tarrytown, New York. 

The study, “Inflation and the In- 
vestor,” notes that- even though there 
has been a _ substantial fall in the 
purchasing power of U.S. currency over 
the past 60 years and grave danger of 
further inflationary price rises, the 
American investor can achieve satis- 
factory investment results and limit 
his losses. 

This assumption is based on a thor- 
ough analysis of periods of inflation in 
Germany and France. The long-term 
investor in either of these countries 
could have protected himself by invest- 
ing in domestic stocks and commodities 
and in the securities of other countries, 
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Stocks a good hedge 


and by keeping only a small reserve in 


cash, the report adds. Supplementary 
charts and tables emphasize these 
points. 


One section of the 24-page booklet 
compares movements of the cost of liv- 
ing and common stock prices in the U.S. 
over the past 67 years. It points out 
that although over a period of one year 
or a few years stocks may have fairly 
wide fluctuations, over longer periods 
their value in terms of purchasing 
power is far more stable than the value 
of money. 

The study is priced at $1 per copy. 
Public libraries and nonprofit institu- 
tions are offered a special price of 50 
cents per copy. It can be obtained by 
writing to Tarrytown Press, P.O. Box 
157, Tarrytown, New York. 
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Big Job Ahead tor Mutual 
Funds and Insurance 


Mutual funds and life insurance are 
not competitive and neither is an ade- 
quate substitute for the other, according 
to Edward B. Burr, chairman, insurance 
relations committee of the National 
Association of Investment Companies. 

Mr. Burr, who is also executive vice- 
president of the One William Street 
Fund, Inc., told the delegates to the 
70th annual convention of the National 
Association of Life Underwriters that 
sales people for mutual funds and life 
insurance may be competitive and here 
is where friction can develop. 

“The highest character of selling and 
service is required of the field men in 
each industry if either is to preserve 
and maintain its deserved stature in 
the minds of the public,” Mr. Burr 
added. 

He pointed out that dual licensing, 
whereby a qualified salesman would be 
authorized to sell both life insurance 
and mutual fund shares, is not in 
the best interests of either industry. 
We both have too big a job to do, and 
each of us has only scratched the sur- 
face, he said. Average family ownership 
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of life insurance at the end of 1958 was 
only $11,000, he continued, while only 
12,000,000 people own any common 
stocks. Private ownership of business 
and industry is the indispensable in- 
gredient of capitalism. If we wish to 
preserve capitalism, Mr. Burr added, 
mutual funds and insurance must de- 
velop more equity capitalists, preferably 
as separate institutions. 
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Government Bond Issue 
For Ship Construction 


A new type of government-insured 
bond issue, the first of a kind which 
may grow to an aggregate of $1 billion 
over the next ten years, has just been 
marketed and it proved a sellout on the 
day of the offering despite the tightness 
of the short term money market. 

The new issue comprised $14,400,000 
of Government-insured merchant marine 
bonds bearing 5 per cent coupons, priced 
at par and issued by American Presi- 
dent Lines, Ltd., through a group headed 
by Lehman Brothers and J. Barth & 
Co. Of the total, $7.2 million was 
designated a series to finance construc- 
tion of the SS President Lincoln and the 
remaining $7.2 million was similarly 
designated a series to finance building 
of the SS President Roosevelt. Bonds 
of the two series are interchangeable. 

Basis of estimate. The new bonds, 
due March 1, 1981 and carrying a sink- 
ing fund beginning in 1961, differ from 
the only similar issue of marine bonds 


previously offered by the Grace Line | 


in that the latter were issued against 
completed ships while the new bonds 
finance ship construction. The estimate 
that as much as $1 billion of merchant 
marine bonds may be scold in the next 
ten years is based upon possible ex- 
penditure of $3 billion for new ships 
in that period, of which $2 billion would 
come from Government subsidy pay- 
ments and the private resources of the 
ship lines. An amendment to the 1956 
merchant marine act in 1958 permits 
government insurance to be applied to 
bonds issued to finance vessels in course 
of construction. 

Highly rated. Bonds of this type are 
given an AAA rating where they are 
rated. A particular reason for their 
popularity among investors is that, un- 
like other Government insured or guar- 
anteed issues, the merchant marine 
issues are redeemable in cash in the 
event of default; other insured issues 
under such conditions are exchanged for 
another type of government obligation 
which because of their small size and 
limited market often have to be sold 
well under par. 

Under the merchant marine law as 
amended the Secretary of Commerce is 
escrow agent for unspent funds raised 
for new ship construction and may pay 
out the funds only for two purposes, to 
contractors as work is performed and 
to bondholders in the event of default. 
Interest as well as principal is covered 
by this guarantee. The Secretary of the 
Treasury is authorized and directed to 
provide necessary funds to the Secre- 
tary of Commerce upon request. 
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Take more than a look! 


Take a copy from microfilm in seconds 
...with THERMO-FAX “Filmac” Reader-Printers 


Now micro-records are as practical and easy to use as original documents! 
With the THERMO-FAX ‘“‘Filmac 100” Reader-Printer—the machine that’s 
both a superior reader and an amazing printer—you get a work-size error- 
free copy from microfilm in seconds. You eliminate costly, time-consuming 
transcribing sessions and possible errors. 

And, large prints up to 18” x 24” can be made by the new THERMO- 
FAX ‘‘Filmac 200’ Reader-Printer. Both machines are priced realistically, 
making them easily available to businesses of any size. 

To learn how THERMO-FAX ‘“Filmac’’ Reader-Printers can bring life 
to your microfilm files call your local dealer. Or simply mail the coupon, 
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U. S. Government obligations . Se: vey a 609,118,431 JOuN L. COLLYER 

Chairman, The B. F. Goodrich Company 
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ae a H. P. DAVISON 
Other securities P . . ° ° ° ° ° e 13,749,683 Vice Chairman of the Board 
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I oe se, os ee 2,024,044,161 CHARLES D. DICKEY 
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Chairman of the Board 
The Anaconda Company 


Assets carried at $284,226,444 in the above statement are pledged to qualify for 


fiduciary powers, to secure public monies as required by law, and for other purposes. 


Member of the Federal Reserve System and the Federal Deposit Insurance Corporation HENRY S. bad INGATE ; 
President, The International Nickel 
Company of Canada, Limited 


ROBERT W. WOODRUFF 


DOWNTOWN OFFICES MIDTOWN OFFICES EUROPEAN OFFICES Chairman, Finance Committee 
The Coca-Cola Company 
140 Broadway Fifth Avenue at 44th Street London 
23 Wall Street Madison Avenue at 60th Street Paris aC at atria 
40 Rockefeller Plaza Brussels The Columbia Gas System, Ine. 
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Record Bank Earnings 


Nine-month earning reports show 
that the country’s commercial banks in 
general are enjoying a record income, 
and indications are that the trend is 
likely to continue for the rest of the 
year and well into 1960. Two main 
reasons for the predicted growth are: 
1. The growing demand for bank credits, 
and 2. the corresponding increase in 
interest rates. 

The prediction that the record earn- 
ings would continue into 1960 came 
from M. A. Schapiro & Company, In- 
corporated, a New York City investment 
firm. “Current yields do not yet reflect 
the full impact of the higher rates avail- 
able on new loans and investments,” the 
company stated. “With no reduction in 
rates foreseen, the yield on earning 
assets will continue to rise to reflect 
the prevailing rates of the day.” 

Almost without exception, and re- 
gardless of the bank’s location, there 
were increases in bank earnings for the 
first nine months of the year con- 
sistently reported. Union Bank, Los An- 
geles, California, for example, reported 
net earning of $3,231,000, compared to 
$2,009,000 for the first nine months of 
1958. This was an increase of 60 per 
cent. 

Midwest gains. City Bank, Detroit, 
Michigan, reported an increase of 18.8 
per cent in earnings over the first nine 
months of 1958. Total deposits as of 
September 30, were $136,941,495, an in- 
crease of $6.6 million over $130,294,468 
one year ago. The bank’s total resources 
also increased $11.6 million. 

In Chicago, the City National Bank 
and Trust Company revealed earnings 
for the first nine months of $2,319,674 
or $5.80 per share against $1,975,038 or 
$4.94 per share for the same period last 
year. In its report to shareholders, the 
bank predicted that seasonal require- 
ments in the months immediately ahead 
should bring an even higher demand for 
loans. 

The Central National Bank of Cleve- 
land, Ohio, reported that net earnings 
for the first three quarters this year 
were the highest in the bank’s history. 
Loring L. Gelbach, chairman of the 
board, stated that net earnings were 22 
per cent higher in the third quarter, 
and 11 per cent higher for the nine 
months, as compared with correspond- 
ing periods. He added that further 
growth of the bank was reflected by 
an increase of over $10 million in total 
resources and by the fact that total 
loans as of September 30 reached an all 
time high of $297,186,908. 

Every area increased. The story was 
the same for banks in the New York 
area with the majority showing in- 
creased earnings and growth in just 
about every other area of activity. 
Morgan Guaranty Trust Company re- 
ported net operating earnings for the 


November, 1959 


* 





we ewe eek 
= em = 

















“s7 
' 
¢ 


iH 
ooo ae oe ot ee we oe ot oe ole = 


eccwcescocs 
ee 


Includes comparative results for first three quarters of 1959 


first nine months of $31,528,266. The 
figure includes the respective earnings 
of J. P. Morgan & Company and 
Guaranty Trust Company for the period 
up to April 24 this year, when the two 
banks merged. It also includes earnings 
of Morgan & Cie. Incorporated, a wholly 
owned subsidiary which was merged 
into Morgan Guaranty last June 26. 

Commercial Bank of North America 
indicated net operating earnings at the 
end of September 30 increased 35 per 
cent over the like period in 1958. Earn- 
ings reached $811,820 or $1.65 per share, 
compared with $597,770 or $1.22 per 
share for the same period last year. 
Deposits also climbed 9.5 per cent, and 
loans and discounts increased 12 per 
cent over the comparable 1958 period. 

Earnings for Bankers Trust Company 
up to September 30 were $19,258,405 or 
$4.78 per share. This compares to $15,- 
883,822 or $3.94 per share for the like 
period in 1958. Total resources jumped 
to $3,029,684,981 from $2,891,024,338 a 
year ago. 

Manufacturers Trust. A 15.8 per cent 
increase in earnings was reported by 
Manufacturers Trust Company. Its 
statement for the first nine months 
showed net earnings of $17,231,808 
equal to $3.42 per share. The increase 
over the comparable period in 1958 was 
$2,351,676. 

Hanover Bank’s nine-month report 
showed a 9.2 per cent increase in oper- 
ating net over the like 1958 period—to 
$11,338,566 or $2.83 per share. This 


compares to $10,380,761 or $2.60 per 


share in the same period last year. First 
National City Bank of New York an- 
nounced that combined earnings of the 
bank and its affilliate, First National 
City Trust Company, totaled $48,- 
923,000 or $4.08 per share for the first 
three quarters this year. This compares 
with $43,455,000 or $3.62 per share last 
year. 

The County Trust Company, White 
Plains, New York, recorded a 15 per 
cent gain in its net for the first three 
quarters, according to William L. 
Butcher, president. Earnings for the 
period were $2,990,394 or $1.94 per 
share, as against $2,595,401 or $1.68 per 
share for the same period in 1958. 


¢ ° * 


Bank Foundation 
Launches New Campaign 


The Foundation for Commercial 
Banks, advertising afm of the Commer- 
cial banking industry, launched an ag- 
gressive ad campaign last month which 
stresses the full services available at 
commercial banks. The new campaign 
is based on the theme, “full service,” 
and it will stress the fact that commer- 
cial banks fill all of a family’s financial 
needs. 

The campaign also includes a new em- 
blem consisting of seven gold stars 
linked around a blue field which con- 
tains the phrase “full-service bank.” 
In addition the new series of ads will 
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Foundation for Commercial Banks opens ad campaign using full-service theme, comparison chart 


include a comparative chart which will 
list the specific services available at 
commercial banks and other financial 
institutions. 

The new advertising campaign opened 
with a two-page advertisement, pic- 
tured above, which was headlined “Look 
how much more you get at a full-service 
bank.” Eight other ads will specif- 
ically cover checking accounts, savings 
accounts, home loans, farm loans, per- 
sonal loans, car loans, business loans, 
and bank standing. 

The foundation has also adopted a 
new slogan for the campaign: “Better 
living begins at your full-service 
bank.” 
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Interim Mortgage 
Financing Booklet Issued 


A booklet covering interim financing 
of F.H.A. and V.A. mortgages, and the 
nationwide mortgage market has re- 
cently been published by the Economic 
Policy Commission and the Savings and 
Mortgage Division of the American 
Bankers Association. The booklet 
points out that the development of this 
type of financing is a good example of 
how the private credit market has been 
adapted to meet new needs as the mort- 
gage market boomed. 

According to the study, the need for 
interim mortgage financing arises from 
the fact that much of the supply of 
F.H.A. and V.A. mortgages entering 
the national market is originated by 
mortgage companies with limited re- 
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sources. These companies require com- 
mercial bank credit in order to carry 
mortgages in inventory for a _ short 
period of time while the mortgages 
are processed, assembled, and trans- 
mitted to permanent investors. 

“The oldest and most prominent type 
of interim financing arrangement is 
a short-term loan granted by a com- 
mercial bank to a mortgage company, 
secured by F.H.A. or V.A. mortgages 
awaiting technical completion, and 
backed by a permanent investor’s firm 
take-out commitment,” the booklet 
says. 

It is pointed out that two innovations 
to this type of lending have recently 
been introduced. At times, a commer- 
cial bank has advanced credit to both 
mortgage companies and permanent 
investors with considerably longer 
terms to maturity than are required by 
the technical process of putting mort- 
gage documents into final form. The 
second innovation is the advancing of 
interim credit to mortgage companies 
lacking a firm commitment from a 
permanent investor under “standby” 
and “uncommitted” credit arrange- 
ments. The first innovation facilitates 
long-term investment planning on the 
part of the permanent investor, and the 
second enables mortgage companies to 
originate mortgages on their own ini- 
tiative. 

Chapters in the booklet cover “In- 
terim Financing and the Techniques of 
the Mortgage Market,” “Commercial 
Bank Financing of Mortgage Compa- 
nies,” “Opportunities for Banks in the 


Nationwide Mortgage Market,” and 
“Significance of Interim Financing 
for Stability in the Mortgage Market.” 

Copies of the full study are available 
at $1 each from the Director of Mort- 
gage Finance, American Bankers Asso- 
ciation, 12 East 36th Street, New York 
16, New York. 


° ° 5 


Savings and Loan Text 
Revised by Institute 


A new edition of Savings and Loan 
Principles has just been published by 
the American Savings and Loan Insti- 
tute, Chicago, Illinois. The book, which 
has been completely revised and re- 
written, is the basic source of informa- 
tion for individuals interested in the 
savings and loan business. 

Written by Dr. Lawrence V. Conway, 
the book covers all phases of savings 
and loan organization, operations, and 
history. The first five chapters describe 
the history, financial character, and 
organization of savings associations. 

Other subjects covered in the 12 addi- 
tional chapters are: financial state- 
ments, liquidity, collection procedures, 
financial services, customer relations, 
public relations, advertising, and the 
various government agencies of inter- 
est and concern to associations. The 
text also includes a glossary of terms 
used in the savings and loan business. 

Further information on the book can 
be obtained from the American Savings 
and Loan Institute, 221 North LaSalle 
Street, Chicago 1, Illinois. 
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ASSETS 

Cash and Due from Banks . . a ‘ $ . 7 6 ; . > $ 548,226,470.58 
United States Government Obligations . ‘ ; ‘ - . P - ; ° 692,930,475.42 
Other Bonds and Securities . . : , ‘ : i : . ‘ ° 175,671,657.49 
Loans and Discounts ‘ ° . ‘ n . ; ° ; ‘ ‘ » 1,508,012,829.62 
Real Estate (Bank Buildings and Adjacent Property) . ‘ . ‘ : ‘ ‘ 1,101,783.76 
Federal Reserve Bank Stock . . _ ; ; 5 . ‘ § : ‘ ° 7,650,000.00 
Customers’ Liability Account of Acceptances . . j ° “ . . . 3,541,725.59 
Interest Earned, not Collected . ‘ ; ; : r j x ‘ ‘ . 9,584,179.31 
Other Assets ‘ ; ; r ; ‘ ‘ : ‘ ; : ‘ . ‘ . 8,168,919.28 
$2,954,888,041.05 
LIABILITIES ae ee P 
Capital Stock . é P . ; ‘ : . ; ‘ ‘ ‘ > . o $ 125,000,000,00 
Surplus ‘ ‘ . . ‘ ‘ . P ‘ . ‘ ‘ 4 s : 130,000,000.00 
Undivided Profits . ‘ ; 7. . ‘ : R : > ‘ = ; ° 16,497,908.72 
Discount Collected, but not Earned . ‘ R . p ‘ . : : ‘ 6,635,928.51 
Reserve tor Taxes, etc. ‘ . e 5 » ‘ . : é : > ° ° 37,064,015.35 
Bills Payable . ‘ ‘ ‘ ‘ ; : ‘ : é , ‘ 5 : é 91,600,000.00 
Liability Account of Acceptances . ‘ . . > . . ‘ ‘ : . 4,824,674.50 

Time Deposits . ‘ ° P ‘ ‘ . . . . $ 566,616,060.70 

Demand Deposits . ‘ i P " P r ‘ ’ - 1,714,462,954.35 
Deposits of Public Funds . é ‘ 7 ‘ r s . - 255,183,537.92 2,536,262,552.97 
Liabilities other than those above stated » * . ; ‘ 4 ’ ‘ ° 7,002,961.00 
$2,954,888,041.05° 





United States government obligations carried at $367,524,721.82 are pledged to secure United States government and 
other public deposits, trust deposits, and for other purposes as required or permitted by law. 


Josepx L. BLocx 


Chairman, 
Inland Steel Company 


CHEssER M. CAMPBELL 


President, 
Tribune Company 


J. D. Farrincton 


Chairman of the Board, 
Chicago, Rock Island and 
Pacific Railroad Company 


MarsHALL Fie.p, Jr. 


President and Publisher, 
Chicago Sun-Times 
Chicago Daily News 


James B. ForGan 
Vice-Chairman of the Board 


Wa tter M. HEYMANN 
Executive Vice-President 


Rosert S. INGERSOLL 


President, 
Borg-Warner Corporation 


Board of Directors 


Henry P. IsHam 
President, Clearing Industrial 
District. Inc. 

Homer J. Livincston 
President 


Hucuston M. McBain 
Director, 
Marshall Field 4 Company 
Brooxs McCormick 
Executive Vice-President, 
International Harvester Co. 
Harry C. Murpuy 
President, Chicago, Burlington 
& Quincy Railroad Company 
Louis B. NEUMILLER 


Chairman of the Board, 
Caterpillar Tractor Co. 


James F, Oares, Jr. 


Chairman of the Board and 
President, The Equitable 
Life Assurance Society 

of the United States 


WILLIAM Woop PRINCE 


President, 
Armour &4 Company 
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Frank O. Prior 


Chairman of the Board, 
Standard Oil Company (Indiana) 


GILBERT H. SCRIBNER 
Scribner &4 Company 


Haroip A. SMITH 


Winston, Strawn, 
Smith and Patterson 


R. Douctas STUART 


Chairman of the Board, 
Quaker Oats Company 


Louis WaRE 


Chairman of the Board, 
International Minerals & 
Chemical Corp. 


Dr. Rosert E. WILSON 
Chicago, Illinois 


Rosert E. Woop 


Director, 
Sears, Roebuck and Co 
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Unusual Christmas Decorations Promote Customer Goodwill 


Scrapbook of ideas shows how to take advantage of season’s activities in financial institutions 














Parents were able to send their children a letter from Santa 
Claus with the cooperation of New Jersey Bank and Trust 
Company of Passaic County. The project was enthusiastically 
received by both the parents and their children 


 o 








wet wee oh. i i eA ‘ . 
The huge Christmas tree in the lobby of the First Na- More than 300 gifts for bedridden cancer patients were 
tional Bank of Denver, Colorado, was made from collected at the West Side Federal Savings and Loan Asso- Po 
tumbleweed and fashioned over an iron frame. The tree ciation, New York City. The gifts were collected by the 
was lighted with over 7,000 mylti-colored wheat lights Women’s Association of Savings and Loan Institutions 
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The Grant office of the First National Bank of Arizona, Phoenix, used a 
fireplace motif to promote its Christmas Club savings program last year. 
Each teller window was decorated like a fireplace. The bank reports that 

it was one of the most inexpensive projects but that it paid off well 


( 
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Crocker-Anglo National Bank, San Francisco, California went all out with its Christmas decorations last year, A strik- 
ing array of five-foot Santa Claus cut-outs were placed in the bank’s administrative headquarters. In addition, three new 
offices scheduled for openings last December were wrapped in bright red ribbons and designated as Christmas presents 
for the public. The office at left is the modern home of the Arden Plaza Center branch, Sacramento — 
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PITTSBURGH 
NATIONAL 


Capital and Surplus. . ..... . . .. $ 81,000,000.00 
tr Pee Pe ee 
Total Resources . . see ie ou a 


September 30, 1959 
52 Banking Offices Serving the Greater Pittsburgh Area 


The new Pittsburgh National Bank ... a consolidation of the former Fidelity Trust Company 
and Peoples First National Bank & Trust Company ... offers a combination of broad experience 
and specialized abilities in providing a complete range of services to correspondents. 


Pittsburgh 30, Pennsylvania *« Member Federal Deposit Insurance Corporation « Member Federal Reserve System 
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HARTER C-100 
‘EXECUTIVE 
ARMCHAIR 








SOLID HARTER QUALITY 
AT LOW PRICES 


The Harter C-100 series is a refreshing change from the usual rule 
that low prices are achieved only by cheapening the product. The 
C-100 combines low price with solid quality. Harter-pioneered one- 
piece heavy gauge steel base. Seat cushion, 3 inches thick, of molded 
and cored virgin foam rubber that’s bonded with pure latex. Choice 
of high impact styrene, molded hard rubber or upholstered armbands. 





MATCHING SIDE 
ARMCHAIRS AND 
SIDE CHAIRS 





MODEL C-110 MODEL C-120 


HARTER CORPORATION 
t: 1033 Prairie St. 
Sturgis, Michigan 
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A.I.B. Chapter Establishes 
Resident School 


The Chicago chapter of the American 
Institute of Banking has established 
the first resident school for bankers 
ever sponsored by an A.I.B. chapter, 
and the initial two week session of the 
school was completed this fall. Known 
as the Chicago Resident Institute of 
Banking (CRIB), the school is designed 
along the lines of the regular A.I.B. 
educational program and offers a 
standard certificate in two years and 
a graduate certificate in one additional 
year of study. 

According to Grover J. Hansen, ex- 
ecutive secretary and educational di- 
rector of the Chicago A.I.B. chapter, 
the school has been established for stu- 
dents who wish to pursue the study of 
banking further at one of the advanced 
graduate-type schools, such as Rutgers 
or Madison. “It has been shown,” Mr. 
Hansen said, “that without proper 
grounding in the basics, such as money 
and banking and economics, students 
at advanced schools are at a distinct 
disadvantage.” 

Unlike many of the resident banking 
schools around the country, the CRIB 
conducts a textbook-home study type of 
program. Emphasis is placed on mate- 
rial which can best give the young 
banker the necessary background for 
his future in banking. Standard certifi- 


| cate courses give the student a founda- 
| tion in the theory and practice of 


banking, as well as the principles of 
law, economics, accounting and com- 
munications. The graduate curriculum 
includes advance banking courses as 
well as specialized courses in fields 
closely related to banking. 

The school holds resident sessions 
for two-week periods each year of the 
three-year course. Twenty students 
comprised the first freshman class and 
they met in Chicago from September 
13 to September 28. Each school day 
lasted from 8:30 A.M. to 8:30 P.M., 
with instructors covering from 10 to 
20 hours of in-class instruction. 

Following the resident period, stu- 
dents will devote approximately 2 
months of home study to each of the 
courses which were covered in residence. 
During each 2-month period, they will 
occasionally reconvene at the school, 
and at the completion of each period 
of study on a given subject, the student 
must pass a comprehensive final exam. 
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College Loan Plan Has 
Graduated Repayments 


The Franklin National Bank, Frank- 
lin Square, New York, has developed a 
7-year college loan program which fea- 
tures a graduated repayment plan with 
the amount of monthly payments in- 
creasing as the loan matures. The bank 
developed its own plan rather than 
accept a New York State-sponsored 
plan which the bank considered un- 
sound. 

Unlike the state program where the 
minor is allowed to borrow thousands 
of dollars on his signature, the Frank- 
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Ad draws excellent response 


lin National plan calls for the student’s 
parents to borrow the money. Repay- 
ment of the loan begins immediately, 
but because the loan is spread over a 
7-year period, the student is able to 
help his parents repay it by working 
summers. For the first four years, the 
bank charges a simple 6 per cent in- 
terest rate. But once the student has 
graduated, the rate for the remaining 
three years is changed to 5 per cent 
discount. 

Here is how the bank’s graduated 
repayment plan works. Assuming that 
the customary four-year college loan 
calls for $1,000 a year, the approxi- 
mate monthly repayments would be set 
up as follows: 


Amount 
Year Mo. Payment Advanced 
1 $12 $1,000 
2 27 2,000 
3 45 3,000 
4 68 4,000 
5 | Me Oe ec ee 8 
6 ( ee Qe ere 
7 78 


The bank reports that it has had an 
excellent response to its plan even 
though it has only been advertised once 
and only one news release was sent out 
about the program. One of the bank’s 
offices reported 75 inquiries about: the 
plan in the first three days after the 
newspaper ad (pictured above) ap- 
peared. The bank’s 32 other offices re- 
ported relatively the same amount of 
activity. 


a * ° 


Patio Bank Installed 
As a Walk-Up Facility 


An unusual walk-up banking facility 


was recently opened by the Englewood | 











State Bank, Englewood, Colorado. | 
Called a “patio bank,” the facility con- | 
tains three walk-up windows which open | 


on a 20-by-45-foot covered patio. 

The bank was faced with the problem 
of inadequate parking facilities during 
rush hours, traffic jams at its drive-in 
windows, and crowded teller windows 
when bad weather forced walk-up cus- 
tomers inside the bank. The solution 
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bank pictured at the right. 


In addition to the three windows, 
the facility also contains a check writing 
desk which is designed to simulate a 


wishing well. The unit has also been 
decorated in the same manner as a regu- 


lar patio with wrought iron grillwork, 


matching ornamental patio lamps, and 
a series of hanging planters. 

The unit took only 90 days to com- 
plete and the bank held a hospitality 
day to dedicate the structure. 


1,500 residents in the area attended. 


Among the attractions at the opening 


were a_ breakfast-brunch 
“dollar-size” pancakes, 
and three door prizes. 


featuring 
coffee, punch, 
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Practical Polities Course 


The First National Bank in St. Louis, 
Missouri, has joined the growing ranks 
of banks across the country that are 
currently encouraging their employees 
to take an active part in politics. Twen- 
ty of the bank’s officers and depart- 
ment heads are currently taking a 
series of weekly courses in the subject, 
according to William A. McDonnell, 
chairman of the board. The meetings 
are based on the course in practical 
politics developed by the United States 
Chamber of Commerce while Mr. Mc- 
Donnell was president of the group. 

Purpose of the bank’s weekly meet- 
ings is to encourage its staff to become 


to the problem was the attractive patio 


Over 








Englewood State Bank, Englewood, Colorado 


Patio decorations add color, interest to walk-up window facility 


politically active at the grass roots 
level. The bank wants its people to be- 
come precinct committeemen, ward or- 
ganization workers, checkers, poll 
watchers, telephone workers, canvass- 
ers, and even baby-sitters in political 
campaigns. Those who have special 
talents are encouraged to assist the 
party of their choice as speakers, pub- 
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lic relations representatives, finance 
committee representatives, trainers, re- 
searchers, speech writers, etc. 

The course is being conducted by 
Oren Miller Jr., assistant vice-president 
at First National. Local and regional 
leaders of both the Democratic and 
Republican parties have been guest 
speakers at many of the bank’s meet- 
ings where they answered questions 
about practical politics. 

Some of the people taking the course 
already hold elective offices and one 
member of the staff has become a can- 
didate for alderman in his community 
since the series started. The course has 
been so successful that the bank plans 
a new series of classes to train 40 more 
members of the staff in political activ- 
ity. One group started in October and 
the second will go into training in 
January, 1960. 
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Valley National Bank 
Holds Indian Workshop 


Valley National Bank, Phoenix, Ari- 
zona, recently sponsored a_ two-day 
workshop for the leaders of 20 South- 
west Indian tribes. Purpose of the 
workshop was to give the officials of 
the various Indian tribal business en- 
terprises an opportunity to discuss 
their problems with non-Indian business 
leaders. Thomas S. Shiya, Valley Na- 
tional Bank special representative, 
served as general chairman of the 


| conference. 


| 
| 





“The potential income from reserva- 
tion resources in Arizona, New Mexico, 
Colorado and California in the next 
decade is $5 billion,” Mr. Shiya said, 
“and that’s a conservative estimate. At 


| our conference, these Indians were able 


to discuss their work with outstanding 
leaders.” 

The participants divided into panels 
which covered the subjects of farming, 
timber, mining, livestock, tourism, and 
recreation. Tribal leaders were given 
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Can you provide your customers with advice on conditions in 
foreign countries, guidance on international markets, credit 
information on foreign companies? You can—quickly, effec- 
tively and conveniently —through Chemical Bank New York 
Trust Company’s foreign correspondents who maintain more 
than 50,000 offices abroad. 


These overseas correspondents know intimately the full 
range of local business-conditions. This knowledge, plus fre- 
quent field trips by officers of our International Division, can 
be of benefit to your bank and to your customers engaged in 
foreign trade. 


Get the extra measure of world-wide banking service — Gold 
Medal Service—by making Chemical your active New York 
correspondent. 
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“CHEMICAL BANK \ 
| NEW YORK | 
\ TRUST COMPANY 





165 Broadway, New York 15 


P. S. To introduce one of our information 
services to you, we shall be pleased to 
send you recent issues of our Interna- 
tional Economic Survey, upon request. | 


23 











| Firm 


NOW is the 


Coupons give 


| Name 


| as 


time to offer 


CUSTOMERS 














| Address 
a Ae 





LO 7-4300 
For a Representative 


MAIL COUPON TO— 


RICHMOND 


& BACKUS 


1959 EAST JEFFERSON 


DETROIT, MICHIGAN 


Established 1842 


COUPON BOOKS fo your 
INSTALLMENT BUYING 


reater customer satisfaction. Cost 
less to buy and less to use; serve a multitude of 
purposes. Each order custom-made to your needs. 


| | Richmond & Backus Co. 
1 1959 E. Jefferson 
| Detroit 7, Mich. 


| Please send complete coupon story and 
| samples. 
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Colorful float helped plug ceremony 









All types of shovels used for treasure 


Buried money helped association publicize its new site 


expert advice on how they could best 
develop the natural resources located 
on their vast reservations. 

Walter R. Bimson, Valley Bank 
chairman of the board, keynoted the 
workshop. 
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Novel Ground Breaking 
Ceremony Makes Hit 


Amity Federal Savings and Loan As- 
sociation, Chicago, Illinois, created a 
great deal of interest in the construc- 
tion of its new building by allowing 
neighborhood children to dig for silver 
dollars at ground breaking ceremonies 
on the construction site. The new build- 
ing will be located three miles from 
Amity’s present site and the associa- 
tion wanted to make friends with its 
new neighbors. 

On the morning of the ground break- 
ing ceremony a float, pictured above, 
toured the neighborhood. Girls riding 
on the float threw souvenir silver spades, 
along with literature inviting the neigh- 
borhood youngsters to bring their shov- 
els for the ground breaking. 

This was followed by a special lunch- 
eon for Amity’s staff members and 
various businessmen in the new area. 


Following an entertainment program 
put on by Bob Atcher, singing star of 
Chicago’s WLS Barn Dance, the kids 
were allowed on the site to dig for 
the 250 silver dollars that had been 
planted there. 

The area was roped off, and _ local 
police allowed the youngsters inside in 
groups of 50 to dig for five minutes. 
Over 1,100 youngsters attended the 
event and all of the coins were dug up. 
Ten of the dollars had been marked 
for additional prizes—two bikes, two 
transistor radios, two wrist watches, 
two camera sets, and two pairs of roller 
skates. 

Edward B. Belding, Amity Federal 
president, said that the stunt went off 
very successfully and caused a great 
deal of excitement and favorable com- 
ment in the neighborhood. 
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Charge Account Program 


A complete charge account program, 
designed to provide a total package to 
the banking industry, has been intro- 
duced by Dashew Business Machines, 
Incorporated, Culver City, California. 
The plan consists of these five phases: 
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POLICY IS ONLY AS 
OMPANY THAT ISS 


Reta 





TITLE INSUR 


NSURANCE 
TRUST. COMPaNy 


© 1893 
HOME orFicg 


433 SOUTH 
SPRING STREE ‘ 
.! REET Los 
» & ANG 





ELES 54 





Every Title Insurance and Trust Company Policy is backed by... 


@ a sound, conservative management. 
@ assets of over $75,000,000. 7 “Since 
@ complete land records. 


m@ America’s largest staff of title specialists. ‘ 
@ over 65 years of experience. be eye and 
rust Company 


433 SOUTH SPRING STREET, LOS ANGELES S54 
MAdison 6-2411 


1893" 





No wonder a safe, dependable T./. policy is California's 
best safeguard for buyers, builders, sellers and lenders. 


TITLE INSURANCE AND TRUST COMPANY OPERATES THROUGH BRANCHES, AFFILIATES AND SUBSIDIARIES IN 30 CALIFORNIA COUNTIES, AND 
THROUGH OTHER SUBSIDIARY COMPANIES, OFFERS COMPLETE TITLE SERVICE THROUGHOUT THE STATES OF NEVADA, OREGON, WASHINGTON. 
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1. A thorough evaluation of a bank’s 
market, including a projection of ac- 
counts, the number of merchants who 
would join the plan, and the volume to 
be expected. 

2. Implementation of the plan by 
recommending and assisting in the es- 
tablishment of internal systems and 
procedures, permitting optimum use of 
both bank and merchant personnel. 

3. Merchandising and promotion of 
the plan to exploit the potential of the 
market fully. 

4. Use of a professional team to sell, 
educate, and deliver to the bank a full 
complement of merchants, so that the 
plan will start out virtually full-grown. 

5. A ninety-day follow-up period to 
allow time for banks to acquire person- 
nel and to assist in training them. 

In addition to its charge account pro- 
gram, the company is also publishing 
a new magazine entitled, “Credit Card 
Merchant,” which is designed to edu- 
cate merchants on the operation of 
bank credit plans. 
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Remodeled Bank Features 
Saturday Morning Room 


In a major expansion of its facilities, 
the Citizens State Bank, Mt. Morris, 
Illinois, recently doubled its office space 
while remodeling its old quarters. The 
exterior of the bank is attractively fin- 
ished in a combination of stone and 





Customer’s corner helps make 


marble. The new lobby contains nine 
modern low teller windows and is deco- 
rated in stone, marble, ceramic tile, and 
mahogany paneling. 

A special area of the bank has been 
reserved for customer use and it is 
called the “Saturday Morning Room” 
(pictured above). Located in one corner 
of the bank’s lobby, the area is for any 
of the bank’s customers who wish to 
come in and read the latest financial 








Expediting 
Michigan 
Business — 


of SURERS NATION, 


fun) 


* OF DETROIT * 





The officers of our Correspondent Banking Division 
are in close touch with Michigan markets—are prepared 
to give alert, on-the-ground cooperation at all times. 
Whatever the transaction—usual or unusual—you are 
invited to use the correspondent banking facilities of 
this Bank. When speed is necessary, call MNB at 
WOodward 5-4000 in Detroit for prompt attention. 


MANUFACTURERS 


DETROIT + DEARBORN + HIGHLAND PARK - 
GROSSE POINTE WOODS + MELVINDALE 
REDFORD - 


SOUTHFIELD -« 


NATIONAL BANK 


BLOOMFIELD + FARMINGTON TWP. 
¢ NORTHVILLE + PLEASANT RIDGE 
WARREN 


Member Federal Deposit Insurance Corporation 
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bank a popular meeting place 


periodicals, or discuss mutual business 
problems. Since the Saturday Morning 
Room has been in operation, it has also 
come to be used as a regular meeting 
place by many of the bank’s customers. 
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A.B.A. Launches Study 
of Educational Programs 


In an effort to get a clearer picture of 
banking’s present day and prospective 
educational needs, the American Bank- 
ers Association is undertaking a com- 
prehensive study of banker education 
programs. The project, which will cover 
the full range of training sponsored by 
national, state, and local banking 
groups, was announced by Everett D. 
Reese, chairman of the A.B.A.’s Council 
of Banking Education. 

The study will be conducted by a spe- 
cial Education Council subcommittee, 
which has_ been 
designated as the 
Committee to 
Study Bank Educa- 
tion Programs and 
is under the chair- 
manship of Joseph 
C. Welman, presi- 
dent of the Bank of 
Kennett, Missouri. 
Mr. Welman is also 
a past president of 
the A.B.A. Dr. Wil- 
liam H. Baughn, associate dean of the 
School of Business Administration, Uni- 
versity of Texas, has been named 
project director and will handle the 
committee’s staff work. 

According to Mr. Reese the study 
committee, which has set a completion 
date of February, 1961, will work closely 
with other A.B.A. units and with the 
state associations. “The study is to be 
a broad-based, cooperative effort to de- 
termine whether the right .things are 
being done to the right extent, what 
else needs to be done, and how to do 
whatever needs doing,” he said. 

“Banker education,” he continued, 
“has become a large and increasingly 





DR. W. BAUGHN 
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important aspect of our national and 
state association activities, and our edu- 
cational programs will inevitably ex- 
pand further over the years ahead, It is 
time to take ‘a long look’ at where we 
are and where we would like to go.” 

Serving on the committee with Mr. 
Welman are: A. Gordon Bradt, vice- 
president, Continental Illinois National 
Bank and Trust Company, Chicago; 
John B. Henneman, vice-president, Han- 
over Bank, New York City; William M. 
Jenkins, president, First National Bank 
of Everett, Washington; Ralph A. Mc- 
Ininch, president, Merchants National 
Bank, Manchester, New Hampshire; 
Charles L. Sayre, executive vice-presi- 
dent, National State Bank of Boulder, 
Colorado; Orrin H. Swayze, executive 
vice-president, First National Bank, 
Jackson, Mississippi; Martin J. Travers, 
senior vice-president, Marine Trust 
Company of Western New York, Niag- 
ara Falls; Harold W. Wallgren, vice- 
president and cashier, Philadelphia Na- 
tional Bank; and Edward A. Wayne, 
first vice-president, Federal Reserve 
Bank of Richmond, Virginia. 
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Bilingual Social Security 
Display in California 


An unusual social security exhibit 
was recently displayed in a _ branch 
office of the Bank of America, Los 
Angeles, California. Because the branch 
is located in a mixed neighborhood, the 
exhibit displayed literature in both 
Spanish and English which explained 
the benefits available under social se- 
curity laws. 

The literature consisted of a comic 


Display breaks language barrier 
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BANK PLANNED 
RFI FILES FOR A 
Ny BANK 






These attractive Record Files are designed to 
meet specific bank needs. There is a file to 
house each size record. Record Files can grow 
with your ever expanding filing department. They 
can be added one, ten or a hundred at a time. 
NYLO-GLIDE Files are so reasonably priced that 
they may be used economically for the storing 

of inactive records .. . AND — they are-so attractive and operate 
so easily that they can be used as an active reference file, Really a Dual-Purpose File. 
You can’t see all of the quality that is built into NYLO-GLIDE 
Steel Record Files, but year after year of faultless service will 
prove to you that no finer file was ever built. 








NF4817 MICRO FILM FILE N3-4631 THREE COMPARTMENT 


Inside drawer dimensions: DEPOSIT TICKETS or CHECKS NF21-1448 
12” wide, 44%” high. Inside drawer dimensions: 
3%" wide, 7%” high. 
NF21350 TWO DRAWER N606 LEGAL FILE 
For 5x 8” Card (Guide Height). Inside drawer dimensions: 
Inside drawer dimensions: 15%4’ wide, 10%,"’ high. 
5%" wide, 834" high. 
NF21-144D TWO DRAWER FILE N491 LETTER SIZE FILE 
For 5x 3” Cards. Inside drawer dimensions: 
inside drawer dimensions: 12%,"’ wide, 10%,"’ high. 
51%" wide, 356” high. 
4951 LEDGER SHEET FILE NF3617 CHECK FILES 
Inside drawer dimensions: Inside drawer dimensions: 
12%" wide, 1234” high. 9” wide, 44%” high. 


Thousands of Satisfied Customers Are Now Using 


G NYLO-GLIDE Files. 
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RECORD FILES INC. 
WOOSTER, OHIO 


| Dept. BCH 


Please send complete information about Bank 
Planned RFI FILES. 
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TH Tokyo Tower — 1092.5 ft. 


MITSUBISHI BANK, 


120 Broadway, New York 5, N.Y. 
7, *Birchin Lane, London, E.C. 3 LTD. 
Head Office: Marunouchi, Tokyo 
155 branches throughout Japan 
Cable Address: CHYODABANK 
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Even in the electronic age, 8 out of 
10 of the country’s leading banks 
standardize on Kohlhaas for man- 
ual sorting. Thousands of smaller 
banks, using electronic or standard 
posting equipment, rely heavily on 
inexpensive manual sorting, and 
with them also, Kohlhaas is an 
odds-on favorite. 


Let Kohlhaas simplify your sorting 
problems. See your dealer or write 
for illustrated literature—11 varie- 
ties of Numerical Sorters, 50 varie- 
ties of Alphabetical Sorters. No 
obligation. 


Y hb 
THE COMPANY 


Founded 1914 
8012 S. CHICAGO AVE., CHICAGO 17 
All phones — BAyport 1-4433 
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For manual sorting 














Security First National’s new Palm Springs branch blends with surroundings 


Modern office has combination stand-up, sit-down check desks 


book narrative, pictured on page 27; an- 
other pamphlet which outlined social 
security benefits; and a post card on 
which an individual could request an 
accounting of his own social security 
records. 

The results of the exhibit were ver; 
good, according to the bank. The dis- 


| play was on view for two weeks in the 


branch and during that time 1,133 book- 
lets and pamphlets were distributed to 
local customers. 
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New Branch Features 
Variable Teller Counter 

The Citizens Division of the Security 
First National Bank, Los Angeles, Cali- 
fornia, recently dedicated its second 
branch in Palm Springs with a special 
open house for the public. The new 
branch combines beauty, service and 
efficiency with the ultimate in customer 
convenience. 

One of the outstanding features of 
the branch is the combination stand-up 
and sit-down check counters. Tastefully 
decorated in black and white plastic, the 
counters feature chairs on one side and 
stand-up room on the other. Another in- 
novation at the bank is a _ variable- 
position teller counter in which win- 


dows can be open at any point of its 
80-foot length. This provides customers 
with the speediest type of service and 
it helps to eliminate line-ups at the 
windows. 
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Our Error 


Through an error on our part, the 
name of the president of Peoples Na- 
tional Bank of Rock Hill, South Caro- 
lina, was incorrectly given as John J. 
Herron in the October, 1959 issue of 
Burroughs Clearing House. The gentle- 
man’s correct name is John G. Barron. 
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Unusual New Building 


The South Carolina National Bank 
held an open house recently to cele- 
brate the opening of its new million- 
dollar bank and office building in 
Columbia. 

The main banking room features a 
glassed wall on the lobby side of the 
building, and a vault door, which is op- 
erated by the touch of a button. 

Four drive-in windows are designed 
to blend into the general design of the 
building. 


South Carolina National Bank occupies new $1 million office 


Four drive-in windows provide motorists with easy access for conducting business 
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FLORIDA NATIONAL BANK of Jacksonville FLORIDA NATIONAL BANK at Coral Gables FLORIDA BANK at Deland FLORIDA BANK ot Starke 

FLORIDA NATIONAL BANK & TRUST CO FLORIDA BANK & TRUST COMPANY FLORIDA BANK at fort Pierce FLORIDA BANK at Port St. Jos 

at Miami at Daytona Beach FLORIDA NATIONAL BANK at Perry FLORIDA BANK at Madison 

FLORIDA NATIONAL BANK at St. Petersburg FLORIDA NATIONAL BANK at Lakeland —riopina NATIONAL BANK at Fernandina Beach FLORIDA NATIONAL BANK ot Vero Beach 
FLORIDA NATIONAL BANK at Orlando FLORIDA NATIONAL BANK at Bartow FLORIDA DEALERS AND GROWERS BANK FLORIDA BANK at Chipley 


FLORIDA NATIONAL BANK at Pensacola FLORIDA NATIONAL BANK at Key West — at Jacksonville FLORIDA NATIONAL BANK ot Brent 


FLORIDA NATIONAL BANK & TRUST CO FLORIDA NATIONAL BANK at Gainesville FiaRipA NATIONAL BANK at Arlington FLORIDA NORTHSIDE BANK of Jacksonville 


at West Palm Beach FLORIDA NATIONAL BANK at Ocala FLORIDA NATIONAL BANK at Belle Glade FLORIDA BANK At Bushnell 


FLORIDA NATIONAL 
GROUP OF BANKS 


28 Banks In The Florida National Group 


MEMBERS FEDERAL DEPOSIT INSURANCE GORPORATION ~ OVER $52,000,000 IN CAPITAL FUNDS 
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Six More Banks Open Doors to New and Enlarged Quarters 


Building and site plans incorporate drive-in teller, parking facilities for the motoring public 


x“ 








Vineland, N.J. The Tradesmens Bank and Trust Co. 
recently opened new branch quarters in this colonial 
style building. Drive-in windows are located under 
porte-cocheres on each side of the building. Quarters 
blend with the surrounding residential setting 





Brownsville, Texas. This effective night time photograph 
dramatizes the bold lines in the new home of the First Na- 
tional Bank. The six-story main section of the building fea- 
tures a 198-foot-long lobby. The nearly windowless facing 
emphasizes the strong use of horizontal and vertical planes 





= 


Monticello, Miss. Brick, granite and glass combine in 
the pleasant design of the new Lawrence County Bank 
quarters. Building entrance has been recessed and 
further protected by a modern canopy. Drive-in fa- 
cilities can be easily added at a later date 










Bank Building Corporation of America 


Pekin, Ill. The new two-story home of the Herget National Austin, Texas. Mosaic tile, floor-to-ceiling windows, 

Bank features trim-lined contemporary styling. Exterior is strong vertical lines complement the exterior of the 

a blend of brick, plate glass, porcelain enamel spandrels new North Austin State Bank. Bright colors have been 
and aluminum framing. Note walk-up window at right used both inside and outside of the new structure 


OHIO 


RATIONS 


© 


Columbus, Ohio. The Ohio National Bank recently opened its 19th office in the new Berwick area. Situated on a triangu- 1 
lar lot, the building can be viewed from three streets. Adequate parking area and five island-type drive-in facilities 
have been included in the design. Exterior is of ceramic white tile, black marble and glass 
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How to avoids 


Your new quarters committee, facing decisions which 


‘will deeply affect your institution’s future, needs all the 


information it can obtain about the planning and de- 
signing of financial quarters. For this is unfamiliar 
ground for most bankers, and mistakes made in the 
initial planning stages can be costly and even disastrous 
to your bank’s future. 


2m common mistakes 


in new quarters 
Planning 


As a service to bankers, Bank Building Corporation 
makes available a series of informative brochures, created 
to help you avoid some common planning misconcep- 
tions and errors. Based on the experience accumulated 
on more than 3,500 completed financial projects, these 
booklets can be invaluable aids, Send for any or all of 
them today; no obligation! 


THE PLANNING MISTAKES.....AND HOW TO AVOID THEM 


Send for any or al/ of these book/ets... 
Investigate before you invest! 


- Dank . Duiliing y. Cryperalen 


@ Budget thinking that confuses 
price with true cost, sacrificing future 
profits for illusory savings, 


© Over-emphasis on exterior ap- 
pearance, too little stress on the 
expert planning of basic design that 
produces maximum efficiency. 


© Considering new quarters as an 
expense, rather than an investment 
in increased business, improved oper- 
ating efficiency, better profits. 


@ Deciding to remodel an existing 
structure, or build a new one, with- 
out a skilled analysis by experts. 


© Failure to analyze fully the im- 
pact of the Motor Age on customers’ 
banking habits. 


© Acceptance—because of inade- 
quate background information—of 
plans which do not measure up to 
today’s competitive requirements. 


. 7) Belief that any designer, no mat- 
ter how inexperienced in this tech- 
nical field, can create a bank design 
that is most effective for you. 









THE TRUTH ABOUT NEW QUARTERS COSTS, 


a penetrating analysis of budget problems 
in financial planning and design. 





2 SPECIALIZED PLANNING—BLUEPRINT FOR PROFIT,. 


with examples of planning techniques which 
saved thousands of dollars for Bank Building 
clients, 





WHAT HAPPENS TO BUSINESS AFTER A 


BANK MODERNIZES, documented case 
histories of 57 banks whose 
modernization produced important results. 





BANKER’S GUIDE TO REMODELING, 





an authoritative planning guide with 
details on many successful remodelings. 


GUIDE TO SUCCESSFUL MOTOR BANKING, 





an informed study of the factors involved 
in planning drive-in facilities. 


PHOTO TOUR OF NEW BANKING QUARTERS, 





with many photo-examples of outstanding 
financial design of both Jarge and small banks, 
from Maine to California. 


3300 BANKERS CAN'T BE WRONG, 





and learn what other bankers (many of 
them near you) say about specialized, 
experienced financial design. 





ST. LOUIS, 1130 HAMPTON AVENUE 
NEW YORK « CHICAGO «+ SAN FRANCISCO « DETROIT « ATLANTA «¢ AUSTIN 
Operating Outside Continental U.S. as Bank Building Corporation, International 
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Banks Place Emphasis on Eye-Pleasing Customer Areas 


Modern lighting techniques, contemporary furnishings, and functional lobbies highlight quarters | 
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New York, N.Y. The lobby of the new 52nd Street office of Phoenix, Ariz. Interior of the new Indian School and 
The Marine Midland Trust Company is described as re- 24th Street office of the First National Bank of Arizona 
strained modern. Blue and white marble contrast with the combines wood paneling with bright colors. Modern 
mahogany wall that features signs of the Zodiac in bronze lighting and tellers’ counter complete clean styling 





The Cunneen Company , Bank Building Corporation of America 
Baltimore, Md. The relocation of departments provided Newburgh, N.Y. Contemporary interior of the new Highland 
additional operational space in extensive remodeling at National Bank is highlighted by customer styled furniture, 
the Mercantile Safe Deposit and Trust Company. recessed lighting, planters and colorful draperies. Open 
Note new tellers’ counter, modern lighting, furnishings teller stations are of walnut and Botticino marble 








Washington, D.C. A sweeping tellers’ counter line is ex- Hagerstown, Md. Remodeling at the Hagerstown Trust 


tended in the check writing desks in this modern Wisconsin Company resulted in this bright, pleasant lobby. New 
at Calvert Street office of The First National Bank. Rich tellers’ stations, overall lighting and attractive floor 


wood paneling and a drop ceiling are lobby highlights covering add to this inviting customers’ area 





Bank Building Corporation of America 


Cody, Wyo. Modified saw-tooth teller stations and a Manchester, N.H. New dual lobby of the Manchester Savings 

raised officers’ platform highlight the interior of the and National Banks features an attractive blend of rosewood 

new home of the Shoshone-First National Bank. Note paneling, golden vein marble, exposed brick, plus a fully 

the unusual treatment given to check writing desks illuminated ceiling. The entire lobby area is carpeted 
32 
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VIA BANK OF AMERICA 
TRAVELERS CHEQUES 


money only you can spend 


B of A Travelers Cheques are the largest selling, most 
widely advertised bank cheque in existence. Sellers re- | 
ceive 23% more commission over non-bank cheques. 
And, the world-wide acceptability and quick claim serv- 
ice of Bank of America Travelers Cheques means more 
satisfied customers—more repeat business for you! 


ica 
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-..a seller makes a sale, a buyer makes a buy in the big high-speed 
government bond market at the Continental Illinois Bank 


How fast do cookies “‘move”’ at your house? 

That’s how fast government bonds move here at the Continental! 

When you phone us to sell, chances are the sale will be made before you hang 
up... phone us to buy, and we'll probably have what you want right at 
hand, or certainly very close by. 

We’re one of the largest primary markets for U.S. Governments in the world. 
Our correspondents use this market freely. So do their customers. Why don’t 
you? Phone STate 2-9000, Chicago. 


CONTINENTAL ILLINOIS NATIONAL BANK 


Member Federal Deposit Insurance Corporation and Trust Company of Chicago 


34 Burroughs Clearing House 














Delegate throng fills huge Fountainebleau convention hall for one of the general sessions 


FACETS FROM FLORIDA 





ADA. COMENTION DIGEST 


Nation’s bankers take a close look at the business barometer, 
as a few economic clouds are seen to shadow the sunny outlook 


MINOUS clouds of inflation, 

high interest rates and deficit 

financing cast disrupting shad- 
ows over the otherwise sun-kissed 
85th annual American Bankers Asso- 
ciation convention, headquartered at 
the Fontainebleau Hotel in Miami 
Beach, Florida, October 25-28. 

The 9,362 bankers and wives at- 
tending the four-day affair were 
given good reason to expect legisla- 
tion and governmental action de- 
signed to correct many current prob- 
lems. These changes include tax leg- 
islation aimed at erasing inequalities 
between commercial banks and other 
thrift institutions, as well as many 
new bills covering points contained 
in the unpassed comprehensive 
Financial Institutions Act of 1958, 
according to Lee P. Miller, outgoing 
A.B.A. president. 

Last year’s highly controversial 
issue of mutual bank membership 
was less in evidence, since more than 
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By 
THE EDITORS 


half of these members have either 
resigned or neglected to renew their 
membership. The latest tally showed 
that of the 662 mutual savings banks, 
only 305 are still on the A.B.A. rolls, 
222 have officially resigned, and 142 
have indicated no interest in signing 
up before the December 1 deadline. 

Heading the A.B.A. in the com- 
ing year is the new president, John 
W. Remington, president, Lincoln 
Rochester Trust Company, 
ester, New York. Unopposed and the 
new vice-president is Carl A. Bim- 





SEE COVER: Shown at garden 
party in grounds of the famed 
Americana hotel are, left to right: 
President Lee Miller, incoming Vice- 
President Carl Bimson, incoming 
President John W. Remington 





_sion, 


Roch- 


son, president of the Valley National 
Bank, Phoenix, Arizona. I. F. Betts, 
president, The American National 
Bank, Beaumont, Texas, is the new 
treasurer. é 
Elected to divisional presidencies 
were: Savings and Mortgage Divi- 
Louis §S. Finger, president, 
Andover Savings Bank, Andover, 


Massachusetts; National Bank Divi- — 


sion, John S. Coleman, chairman. of 


the board, Birmingham Trust Na-° 
tional Bank, Birmingham, Alabama;-: 


the .Trust Division, Charles W. 
Hamilton, senior vice president and 
trust officer, The National Bank of 
Commerce, Houston, Texas; State 
Bank Division, Harry Eaton, presi- 
dent of the Twin Falls Bank & Trust 
Company, located in Twin Falls, 
Idaho. 

Next year’s convention will be held 
in New York City, September 18-21, 
and the following year in San Fran- 
cisco, October 15-18. 
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Speakers’ table stands for presentation of colors, marking start of first general session 


Here are some of the highlights of 
this year’s convention reports and 
speeches: 


President’s Address 

Bipartisan political support of 
sound money policies was advocated 
as a central theme of President Lee 
P. Miller’s address. He warned that 
the missile age had created many of 
the economic forces produced by war 
without the discipline and sacrifice 
usually associated with armed con- 
flicts, and he stated that the leader- 
ship of both political parties should 
share responsibility for policies that 
preserve economic strength. 

The A.B.A. president acknowl- 
edged that bankers have a duty to 
do what they can do to contribute to 
the public’s understanding of eco- 
nomic policies, and in this connection 
he directed attention to the associa- 
tion’s new program in this behalf, 
through formation of a special Com- 
mitte for Economic Growth With- 
out Inflation. 

Shortly, he stated, A.B.A. member 
banks will receive a new booklet en- 
titled: “A Banker Discusses Infla- 
tion, Credit Control, and Interest 
Rates.” In question-and-answer form 
it will cover the relationships be- 
tween bank credit, Federal Reserve 
policy, interest rates, and inflation. 
Mr. Miller recommended that bank- 
ers examine the booklet carefully, and 
order additional copies for wide dis- 
tribution among officers and em- 
ployees, stockholders, and customers. 

Besides its educational function, 
the new committee will also take an 
active interest in federal legislation 
which has an important bearing on 
economic progress. “We shall con- 
centrate on measures where the right 
answers appear to be clear and 
where support or opposition by bank- 
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ers may be able to do some good,” 
the president indicated. 

Mr. Miller further stated that dur- 
ing the forthcoming session of Con- 
gress, the A.B.A. intends to press for 
enactment of the Mason Bill which 
changes the “tax rules” for commer- 
cial banks and mutual institutions. 

It was also announced that an 
A.B.A. committee is at work study- 
ing the fast-growing credit unions, 
and their impact on the banking sys- 
tem. More knowledge and _ under- 
standing about the workings of the 
present-day financial system and the 
interrelations between institutions 
are badly needed, in Mr. Miller’s 
opinion. He added that another 
A.B.A. committee was recently ap- 
pointed to develop a monograph on 
the Commercial Banking Industry, 
to explain the role of banks and their 
viewpoints on important questions. 

“As we look to the future, all of us 
must accept the challenge to make 
this association an increasingly ef- 
fective force for the good of banking 
and the public served by banking,” 
the A.B.A. president concluded. 
“Never before has the challenge been 
so great in so many respects. Never 
before has -banking’s vision had to 
be so broad in perspective. Never 
before has banking’s purpose to be 
made so clear. Never before has 
agreement been so essential on the 
really important things shaping the 
destiny of the private banking sys- 
tem.” 


The Economic Situation 

While he considers the present eco- 
nomic recovery and expansion trend 
to be on a sounder, better balanced 
basis than the one in 1955, Raymond 
J. Saulnier, chairman, Council of 
Economic Advisers, singled out two 
potential problems to guard against. 


“The first of these is the pressure 
of costs on profit margins and 
prices,” he stated. ‘““We are entering 
into a period when, if we do not 
watch our P’s and Q’s, we can go 
through another experience in which 
rising costs tend to put pressure on 
profit margins, and the inability of 
demand in the community to stand 
for that being passed on in higher 
prices will mean a squeeze. That 
squeeze means a reduction in the 
funds available for investment by 
business enterprise.” The result, the 
speaker added, would be a lower rate 
of growth than we could otherwise 
maintain. This is what happened in 
1955-57. 

The two ways to avoid such a 
squeeze, in Mr. Saulnier’s opinion, 
are: 1. to keep increases in costs, 
notably labor costs, in line with pro- 
ductivity improvements; 2. to avoid 
the national characteristic of over- 
reaching ourselves—of trying, as it 
were, to eat a gallon of ice cream in 
one sitting. 

The other potential economic shoal 
that Mr. Saulnier warned against is 
a great splurge of consumer expendi- 
ture in the next year or two, pro- 
pelled by credit expansion. Mr. Saul- 
nier pointed out that there had been 
a very sharp increase in consumer 
credit extensions in the very last few 
months. “In fact,” he said, “if you 
will take the rate at which it has 
been extended during the past two 
or three months and put it on an 
annual rate basis, it would actually 
be more than the 1955 credit expan- 
sion. I would say that if there is 
something on the economic horizon 
that is worth watching closely in the 
banking community, it is in this area 
of consumer credit.” He explained 
that he was well aware of the merits 
of consumer instalment purchasing, 
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and all he was saying was, “let’s not 
go overboard.” 


Taxation Burden 

John S. Coleman, board chairman 
of the Birmingham (Alabama) 
Trust National Bank , and acting 
president of the A.B.A. National 
Bank Division, advocated a more 
equitable distribution of taxation. 

There are classes of businesses 
which operate free from paying their 
fair share of taxes, he added, while 
other businesses in similar under- 
takings are subjected to heavy taxa- 
tion and are thereby compelled to 
bear a disproportionate part of the 
expense of government. He reflected 
the views of many others, urging 
early Congressional action to cor- 
rect these inequalities. 

We could and should take a greater 
interest in the measures coming be- 
fore Congress and before the various 
state legislatures, Mr. Coleman said. 
It is of great importance to know 
those who represent us in legisla- 
tures, especially at the local level. 
They are much interested in having 
expressions of our thoughts on 
measures coming before them for 
consideration and action. It is well 
shown by the laws passed at the last 
session of the Congress that when 
we, along with others interested in 
the same objectives, speak up, con- 
structive results can be obtained. 

Louis E. Hurley, president of the 
Exchange Bank and Trust Com- 
pany, El Dorado, Arkansas, and 
the president of the A.B.A. State 
Bank Division,. supported Mr. Cole- 
man’s viewpoint. He added that the 
recently introduced Mason Bill, 
H.R. 7950, reflects the wishes of 
A.B.A. membership, drawn from the 
many letters, telephone calls and per- 
sonal conversations that the officers 
have had with membership. 

In the final analysis, Mr. Hurley 
noted, the bankers in each state have 
the responsibility of seeing that the 





President Miller quizzed on tax equality at press conference 


banking laws and supervision in their 
state are of the highest type. Only 
thus can we strengthen and defend 
the dual banking systems which so 
well represents our fundamental 
faith, he concluded. 


Outgoing A.B.A. President Lee 
P. Miller pointed out earlier at a 
press conference that it is the dis- 
parity between tax payments of 40 
per cent of net income in the case of 
commercial banks on the one hand, 
and 1 per cent and one-third of 1 per 
cent in the case of savings and loan 
associations and mutual savings on 
the other hand, which the A.B.A. 
seeks to eliminate. 


Some Critical Problems 

Sounder fiscal policies and other 
changes in our economic way of life 
are necessary if the United States is 
to meet the world challenges that lie 
ahead, warned Herbert V. Prochnow, 
vice-president, The First National 
Bank of Chicago. 


He called for a program of Fed- 
eral budgetary surpluses and debt 
retirement in good times, removal of 
the ceiling on interest rates on longer 
term government securities, sharp 


Over 100 exhibitors had educational displays at the convention 
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cut-backs on farm price supports, 
ultimate reductions on corporate and 
personal income taxes, more aggres- 
sive merchandising of American 
products abroad to end the deficit in 
our foreign payments, and a study 
of monopoly powers in labor or 
business. 

While millions of Americans con- 
demn the expanding role of govern- 
ment, at the same time they demand 
of government vast new services, 
federal subsidies, easy credit and low 
interest rates, Mr. Prochnow assert- 
ed. “We need far greater self-reliance 
or we may steadily lose more and 
more of the private economy of the 
United States and find ourselves 
finally embracing economic socializa- 
tion,” he warned. 

In discussing the prevailing con- 
cept of compensatory government 
spending to lessen fluctuations in the 
business cycle, the speaker raised the 
question as to whether budgetary 
deficits in 8 of the last 12 years did 
not reflect a fundamental change in 
fiscal policy whereby Congress ap- 
proves spending programs but is un- 
willing to present the bill to the 
people. “Have we now retreated 
historically to the position that, with 
good fortune, budgets will just be 
balanced in prosperity and we shall 
have deficits and a steadily increasing 
federal debt when business de- 
clines?” Mr. Prochnow asked. 

Wrapped up in the problem is our 
threatened position as the world’s 
principal economic power, the Chi- 
cago banker added. There are a num- 
ber of indications that our technical 
and productive skills are being 
matched or excelled by industry in 
other countries, he noted, and our 
policy of supporting prices in agri- 
culture has made it possible for other 
nations to undersell us in world mar- 
kets. At the same time, we have be- 
come much more reliant on the im- 

See A.B.A. CONVENTION DIGEST—Page 96 


37 


a 











Successful bank automation depends on customer and 


printer cooperation. Here’s a program to assure 
filled “‘pipelines’’ of properly encoded checks 


* 


Solving the Input Problem — 
FIRST STEP IN MICK 


EGARDLESS of how the indi- 
vidual bank eyes automation, 
the benefits of automated pro- 
cedures, especially in the area of de- 
mand deposit accounting, must and 
will come. The day of mechanized 
check handling may come sooner than 
most bankers expect. The prime ques- 
tion remains: “Will banks be pre- 
pared to adapt the magnetic ink 
character recognition program to 
their check handling operations?”’. 
The time to number accounts and en- 
list customer cooperation in using 
magnetically imprinted checks is 
here. 
The importance of this area of cus- 
tomer relations cannot be over-em- 


By 
LEONARD M. SELDEN 


Director, Electronic Processing Center, 
Michigan National Bank, 
Lansing, Michigan 


phasized. It is the first and most 
singularly critical phase of check 
mechanization. The success of the 
most comprehensively studied pro- 
gram rests upon the reaction of cus- 
tomers to the change. The customer 
contact phase may require more time 
than any single step in a bank’s prep- 
ation for automation in demand de- 
posit accounting. We feel that it is 
the most rewarding step, both from 
the standpoint of better operations 


and from the good will a bank can 
establish in proving to customers 
that it is interested in their busi- 
ness. At Michigan National, the con- 
tact phase of our program, that 
of contacting each “non-controlled” 
checking account customer, has been 
in progress several months. Target 
date for completion of this phase of 
the program is early next year. Still, 
the education of our customers to 
MICR encoding is really only half 
the battle. Cooperative efforts with 
every check supplier who prints 
checks for our customers has also 
demanded a great deal of our time. 
But it has been time well spent, be- 
cause again the results have proved 


Customer contact program includes thorough study of firm’s bookkeeping operations, check design 


Check handling operations at the Auto Owners Insur- 
ance Co., Lansing, are discussed by Stuart Russell, left, 
Michigan National representative, and Robert A. Rose, 
manager of the insurance firm’s busy accounting de- 
Firm uses both paper and card checks 


partment. 
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Typical example of a check design problem is illustrated below. 

Original check, shown at top, lacked necessary space for encoding 

line. Redesigned check at bottom reveals relocation of bank name 

and other minor changes that condensed written information on 
check, while maintaining overall esthetic design 
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Acme Movers & Storage, Inc. 
720 East Shiawassee Street 
Lansing, Michigan 
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_ MICHIGAN NATIONAL BANK 


April 3, 1959 





Title of Account 


Peal 
My 


Barrie Cenk Fuser GRAND Kapips Laneine 
MAReMaLt Port HuKon Sactnaw 2. How many checks do you presently have on hand? 
3. Approximately when do you expect to re-order checks? 
LANSING, MICHIGAN 
4.. How many checks do you normally order? 
5. Who is your check supplier? 


DONO ciiictsinenioneneninigs 


Approximately how many checks do you use on this account each year? 




















supplier, with related 


For a thorough analysis, it is important that the samples sub- 





system. 


We thank you for your cooperation. 





Letter to non-controlled account customers explained plans 


The information and samples you furnish will enable us to plan 
for the easy transition of your account to this new electronic 


Yours very truly, 


Eugene M. Wanger 
Senior Vice President 





mitted be exactly as they are received from your check : > 
Sine Sorat ettadhed 


8. Are checks mailed in window envelopes? 


6. Is the check part of « system or accounting machine operation? Yee 20000 





* Gentlemen: If the above answer is Yes please check one of the following: 
Early in 1960, we will be using an electronic computer and & Burroughs cee © McBee od 
b National Cash Register f Hand Posted System 
magnetically encoded checks in our bookeeping system. ys , : 
a4 BM — Other —_—— 
To aid us in our planning, we would appreciat mpletion of i 
the enclosed questionnaire, to be d with the requested : 7. Do you contemplate making any changes in the design or style of this 
samples in the postage-paid envelope. : 
check on your next order? 5 


a ee ae 
FOO reciente 


9. Who in your organization, is responsible for determining the style 
and type of check used by your company ? 





Title 





paid envelope. 





Would you please complete’and return this questionnaire together with two samples of the 
check, related accoufting forms, and window envelope, if used, in the attached postage 


Note: Please check here if you desire a receipt for the enclosed checks. 





Completed questionnaires guided bank in MICR preparations 


Customer response to magnetic ink encoding has encouraged electronic processing staff 


both rewarding and very gratifying. 

Our bank management was quick 
to seize the opportunity to increase 
operating efficiency via the applica- 
tion of the newest electronic account- 
ing techniques and equipment avail- 
able. Experience gained over the past 
years in developing procedures for 
application of the latest of account- 
ing equipment as it became available 
is now being put to good use in plan- 
ning our electronic system. The bank 
has on order all the hardware neces- 
sary to effect a complete bank auto- 
mation program. Adoption of the 
common machine language to our de- 
mand deposit accounting waited only 
for release of the final specifications 
of type font from the American 
Bankers Association. With release of 
the final specifications we began at 
once to supply magnetically im- 
printed checks to controlled accounts. 
Controlled accounts in our termi- 
nology are those accounts that order 
checks directly from the bank. 

With the announcement of an ap- 
proved magnetic ink character recog- 
nition program (MICR) from the 
A.B.A. we were prepared to go to our 
non-controlled accounts with the in- 
formation needed to start the check 
change-over phase. 

The most difficult accounts to bring 
into a standardized and mechanized 
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check handling system are, of course, 
non-controlled accounts. Thus, the 
target date established by a bank for 
the change-over in check handling 
should be predicated on the earliest 
date these accounts can conveniently 
meet MICR requirements. The bank 
must make every effort to help these 


accounts make the transition eco- 
nomically and without interfering 
with their existing accounting meth- 
ods. Here, the bank’s work with the 
customer’s check supplier can go a 
long way in effecting an orderly 
transition. From the outset, we real- 
See FIRST STEP IN MICR PROGRAM—Page 104 


Keen bank management interest provided necessary support 


From left, Vice-President Russell Fairles, President Howard J. Stoddard, and the 
author, Leonard M. Selden, discuss progress of check handling program 














An on-the-scene report of how complicated 
eontrols direct the use of bank credit 
to counteract inflationary trends 


Significant Features of the 
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RENCH BANKING presents 
many contrasts, both in terms of 
itself and in comparison with the 
United States. For example, France 
has significant large scale producers, 
yet it has attained only a moderate 
degree of integration. A _ second 
difference lies in the heavy control 
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exercised by the State Bank on the 
entire banking system. Naturally the 
banking structure reflects this back- 
ground. 

The keystone of the banking sys- 
tem continues to be the Banque de 
France which came into existence 
nearly 160 years ago. Up to 1928 the 





Nationalized central bank has widened its influence and authority 


Exterior and interior views of the 160-year-old Banque de France in Paris 
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By 
F. W. MUELLER* 


Chairman, Finance Department, 
College of Commerce, 
DePaul University, 
Chicago, Illinois 


Banque confined its activities to the 
issuance of currency and to redis- 
count operations. Since that time and 
especially since 1945 when the 
Banque was nationalized, its author- 
ity and influence on its own initiative 
has been greatly widened. This in- 
fluence was also greatly extended in 
1945 when the four largest commer- 
cial banks in the country—the Credit 
Lyonnais, the Societe Generale, the 
Comptoir Nationale d’Escompte de 
Paris and the Banque Nationale pour 
le Commerce et |’Industrie—which 
account for between 60 per cent and 
65 per cent of the nation’s deposits, 
were likewise nationalized. With the 
central bank and the largest com- 
mercial banks nationalized, control is 
simplified. 

It is not necessary to trace the 
legislation, but as a result of legal 
steps, three important organizations 
have evolved. The Banking Control 
Commission, The National Credit 
Council and the Association Profes- 
sionelle des Banques all cooperate to 
regulate the banking system. The 
cooperation of these organizations 
has given rise to a control which 
French banks have never before ex- 
perienced. 

One of the most important regula- 
tions is the treasury cover; that is 
known as le plancher (the floor). All 
of the bankers are required to hold 


*Mr. Mueller has been on leave for the past 
year, studying European banking systems in 
comparison with the U.S. pattern. Here he re- 
ports on the multiplicity of restrictions confront- 
ing the French financial institutions. 
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Head office of Credit Lyonnais, Paris 


a volume of Treasury bills (up to 2 
years maturity) equal to 25 per cent 
of their deposits. Such amounts are 
calculated at different times, depend- 
ing upon the classification of the 
bank. Given a stable volume of de- 
posits this means that as old bills 
mature new bills in the same amount 
must be taken up. Therefore, there 
is a freezing of this portion of short 
debt in the banking system. If de- 
posits increase then the volume of 
bills increases or if deposits decrease 
the volume falls off. 

Naturally, the banks do not like 
this arrangement. They object to its 
adverse effect upon fiscal policy, be- 
cause they are required involuntarily 
to carry the Government deficit. 
They are also unhappy about the rate 
of return. With deposits growing 
after the war, although for the past 
two years they have been stablized, 
there was a constant inflow of “new” 
money into the Treasury for which 
the Treasury did not have to compete 
in the open-market. This made cur- 
rent financing too easy. 

The banks do not feel they are able 
to discharge their management re- 
sponsibilities when the volume of 
such securities is outside their own 
discretion. The rate of discount is 
unilaterally determined by the Treas- 
ury, currently standing at 3 per cent, 
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Main office, Banque Nationale pour le Commerce et I’Industrie 


France’s four largest commercial banks are nationalized; they control 65 per cent of deposits 


while the best commercial loans can 
be had at 6 per cent. Any one of these 
reasons is sufficient to indict the sys- 
tem in the eyes of many. This may be 
some measure of what the United 
States escaped after World War II 
when such a proposal had wide sup- 
port. The need to continue to test 
the open-market is best both for the 
Government and the economy. 
Another provision which is oner- 
ous to the banking system is the 
“liquidity ratio.” This ratio, first 
introduced in 1948, provides that the 
banks must maintain 60 per cent of 
their deposits in “self-liquidating” 
assets (including the 25 per cent 
Treasury cover), which in practice 
means internal bills. The French 
economy remains devoted to the 
“trade bill” as the premier financing 
device. It is these accepted bills 
which find their way into the bank 
portfolios, and it is these bills which 
make up the major portion of the 
liquidity cover. Actually for the 
French banking system, the 60 per 
cent ratio has never been trouble- 
some, for this figure has been and is 
currently exceeded in practice. 
Rather it is a related matter, in 
conjunction with the liquidity ratio, 
which bothers the banks. This is the 
plafond or ceiling. Before World War 
II, the banks rediscounted quite rare- 


Headquarters, Comptoir Nationale d’Escompte de Paris 












































Central office, Societe Generale, Paris 


ly and irregularly at the Bank of 
France. Since the war they have cus- 
tomarily and regularly rediscounted. 
But in 1948 the Bank of France de- 
cided to limit access to central bank 
credit and set a limit of 185 billion 
francs ($377,400,000) as the aggre- 
gate amount the commercial banks 
See FRENCH BANKING SYSTEM—Page 107 


A provincial bank of unusual design 


Credit Industriel de Normandie, Rouen 


















Management and association views of the 
affable, capable new A.B.A. president 


A Portrait of BANKING 
SPOKESMAN for 1960 


LAWYER whose entry into the 
banking profession nearly 30 
years ago was prompted by a 

keen interest in estate planning, to- 
day finds himself president of the 
American Bankers Association. And 
the affable, one-time trust officer ad- 
mits that the recognition is an ex- 
hiliarating experience. 

Once again, the membership of the 
A.B.A. has chosen wisely in selecting 
John W. Remington as the country’s 
leading banking representative. Mr. 
Remington is president of the Lin- 
coln Rochester Trust Company, 


By 
NORMAN E. DOUGLAS 


Associate Editor, 
Burroughs Clearing House 


Rochester, New York. His enthu- 
siasm for the American banking sys- 
tem should greatly influence the 
course of action taken by the A.B.A. 
in the next 12 months. But in his 
own mind, the presidency offers a 
more significant opportunity, that of 
carrying banking’s struggle against 
inflation to the American people. 


Any thumbnail sketch of John 
Remington would have to allude to 
the man’s friendliness, to the pro- 
gressiveness of his ideas, to his keen- 
ness of mind, and to his sincere re- 
gard for his employees. But most of 
all, a biographer would make first 
reference to his modesty, for he 
would be quick to refute all of the 
afore-going statements. The friend- 
liness of John Remington, however, 
is an immediate thing—a first reac- 
tion of any visitor to his office. Proof 
of his progressive thinking is seen 
everywhere in his bank, although he 


Some personal glimpses of the new A.B.A. president’s outside activities and interests 


Home scene with Mrs. Remington 


Right-handed golfer, but a portside putter 





A tireless civic worker, he here scans Community Chest results 


Bag-packing has become a frequent routine 
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Excellent character study of a friendly, progressive banker 


credits the policies and organization 
to a team made up of Raymond N. 
Ball, board chairman; Wilmot R. 
Craig, executive vice-president; and 
G. Alfred Sloat, senior vice-president, 
among others. Still Mr. Remington 
is a very real member of this team 
that has adopted the newest in credit 
programs, the latest in trust serv- 
ices, and the finest in employee bene- 
fits at Lincoln Rochester Trust. 

Question the man’s ability to make 
decisions, and associates and em- 
ployees alike will praise both his 
long-range planning and his quick 
judgments made in emergencies. Of 
long-range planning, for example, he 
says, “The things that the bank will 
be doing five and 10 years from today 
should reflect the plans we make to- 
day if we are successfully meeting 
the obligations of our bank and of 
our community.” 

Lastly, his regard for his em- 
ployees can best be judged by private 
appraisals made of John Remington 
by these staff members, and the lon- 
gevity records compiled at the bank 
by these employees. Long an advo- 
vate of staff training to serve the 
dual purpose of making an employee 
happy in his job while assuring that 
the bank will remain happy with the 
employee’s work, Mr. Remington is 
an active supporter of the American 
Institute of Banking, the Stonier 
Graduate School of Banking, college 
extension courses in business and 
finance, and ’round-the-year, on-the- 
job training in the various depart- 
ments of his bank. He is also keenly 
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interested in a job evaluation study 
presently being conducted at the bank 
which he believes will improve man- 
agement’s judgment of employee po- 
tential and enable the bank to pay 
salaries more commensurate with the 
employees’ contributions to the bank. 

In his own appraisal of his career 
with Lincoln Rochester Trust, now 
the nation’s 84th largest commercial 
bank, Mr. Remington emphasizes his 


efforts on first, the development of 
personnel, and second, on the devel- 
opment of new business for his trust 
and commercial departments. 

When he was asked to join the 
bank in 1930, nine years after grad- 
uation from Harvard Law School, 
the young lawyer agreed to head the 
then small trust department in which 
11 employees administered trusts 
and estates totaling some $6 million 
plus custodian accounts that brought 
the figure to $40 million. Today, total 
inventory value exceeds $438 million 
and 159 staffers are required to han- 
dle the volume of business. The early 
days of his banking career were dedi- 
cated to the development of new 
trust business, and five years after 
he joined the bank he was named a 
vice-president. Gradually, however, 
he found himself becoming more and 
more enthused over the commercial 
banking aspects of Lincoln Rochester 
Trust as the scope of his influence 
within the bank broadened, and in 
1950, Mr. Remington was elected ex- 
ecutive vice-president and trust of- 
ficer. The trust officer title was still 
there, but his new position demanded 
that most of his time be expended on 
overall bank management problems. 
He has been president since 1954. 

Continued growth of the bank, he 
believes, has been largely dependent 
upon the bank’s policy of developing 
its staff. “In every instance we try 
to surround ourselves with good 
competent young people, make cer- 
tain that they have the proper tools 
to perform their work, make every 
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Lincoln Rochester Trust ranks 84th among commercial banks 


In his bank, Mr. Remington stresses personnel, new business development 














Concentrating first in the agricultural sector. 


management has taken organized steps to 
assure sound, continued growth 


Charting a Country Bank 
PROGRESS PROGRAM 


HEN you get right down to 
Wi: all businesses have at least 

one problem in common. It 
concerns the matter of survival in a 
world that is becoming increasingly 
competitive. This is certainly true 
of the banking industry and the 
problem becomes even more acute 
when it pertains to country banks 
such as ours. Simply put, it is a ques- 
tion of either increasing your busi- 
ness or losing some of what you al- 
ready have. 

We first began to recognize this 
about 10 years ago, and to take or- 
ganized steps to assure that our bank 
would progress. It wasn’t a question 
of any immediate steps that had to 
be taken to solve pressing problems. 
Our bank was in a sound condition 
and the economic condition of Hen- 
derson County was also good. 

In fact, our area is pretty well 
diversified. The basic industry is, of 
course, agriculture. Our big crops 


By 
MAURICE H. 


President, 
First National Bank, 
Henderson, Kentucky 


KIRBY 


are corn, soybeans, and tobacco, in 
that order. In addition there are 
about 50 small industries in the 
county that range from plastic pro- 
ducers, to furniture manufacturers, 
lumber mills, and coal mines. From 
this you can see that it wasn’t a 
question of revitalizing our economy 
to stay in business but it was rather 
a question of taking steps to make 
sure that the whole economic picture 
continued to make headway. 

In talking the situation over with 
other officers of the bank, it was de- 
cided that the best place for us to 
start on our “progress program” 
was in the agricultural field. We 
knew that this was the biggest indus- 
try in our county and that a larger 


segment of the population could take 
advantage of any increase in services 
we had to offer in this category. 
Our first step was to hire a full- 
time farm representative who could 
organize a complete farm depart- 
ment. None of us at the bank was 
qualified for the job. Even though I 
had been born and raised on a farm, 
I had had not kept pace with all the 
rapid technical advances that had 
been introduced in agriculture, and 
besides none of our personnel was in 
a position to assume the extra duties 
that such a position would require. 
We took our time in hiring a farm 
man because we wanted to be sure 
that we had the right individual. In 
fact, we looked around for almost 
two years before we hired Elward N. 
Royster. Mr. Royster is a native of 
Henderson who had been working as 
associate agricultural agent in 
Jefferson County. He had attended 
the University of Kentucky where he 


A $7,000,000 bank, the First National has chalked up excellent gains in past decade 
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Assistant Cashier Elward N. Royster takes rural movies 


Highly active farm department is 
major progress “insurance” 


received his degree in agriculture. 

We have about 1,800 farms in our 
county and Mr. Royster’s first job at 
our bank was to visit every one of 
them. We didn’t want him to sell any 
of our services at that time, we just 
wanted him to get acquainted with 
the farmers and their families. At 
the same time, we wanted him to find 
out what the farmer’s problems were, 
his principal crops, the condition of 
his farm and livestock, and if possi- 
ble, his financial status. In short, we 
wanted to know as much as we could 
about our prospective customers. 

It took three years to compile this 
information but it has proved inval- 
uable to us since. At the same time 
that he was compiling this informa- 
tion, Mr. Royster also made arrange- 
ments to secure aerial pictures of 
the county. The result was an 
aerial map where we are able to 
pinpoint any farm in the area in a 
matter of seconds. 


S our program progressed, Mr. 
Royster started taking motion 
pictures at the various farms he vis- 
ited. He took movies of the farmers 
while they were at work in the fields 
and performing other various tasks 
on their land. Mr. Royster still takes 
these movies today, and we have 
compiled a valuable film library. 
These movies have done a great 
deal to stimulate local interest in the 
bank’s program. Whenever Mr. Roy- 
ster is invited to address a meeting 
of farm folks, he takes one of these 
films along with him and the people 
are greatly interested in seeing 
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The bank pays for soil tests 








..- gives advice on tobacco insect control 


Mr. Royster revived interest in sheep, has financed youngsters’ flocks 


~ 




















By obtaining scholarships and part-time jobs for local youth, 
the bank brings college educations within reach 


themselves and their neighbors. 

Mr. Royster also started a pro- 
gram of soil testing in the county. 
This is a service which we supply 
free to any farmer who wants it. We 
go out and collect samples of his soil 
and pay to have it tested at the local 
county agricultural extension office. 
We then advise the farmer what his 
soil needs in the way of fertilizer 
such as lime, phosphate, etc. It’s a 
small service but one which our 
farmers appreciate and also one 
which helps build up the farmer’s 
confidence in our bank. This is the 
bank’s primary objective. 


NE of the most popular features 

of our farm program is our 
Grassland Drill which we purchased 
in 1955. This implement is used to 
. help stop soil erosion by reseeding 
and fertilizing old pastures without 
having to break the soil. It’s a rela- 
tively expensive piece of machinery 
and most of the farmers, although 
they have need of it quite often, don’t 
have one. We purchased ours with 
the thought in mind of loaning it to 
any farmer in the county who 
wanted to use it. It is particularly 
useful in seeding a field with rye, 
or other small grain for a winter 
pasture and cover crop. 

To cite an example of how this 
machine is used, let’s look at an ac- 
tual case which happened just re- 
cently. One of our local farmers lost 
four steers that died from bloat. At 
a price of $350 per head, that’s a 
big loss in anybody’s books. He dis- 
cussed the problem with Mr. Royster 
and it was discovered that the pas- 
ture where the cattle were grazing 
was too full of ladino clover, one of 
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the major causes of bloat. We sent 
our drill out to his farm and he re- 
seeded the pasture with grasses to 
reduce the high clover content and 
prevent bloat. 

This machine has been one of our 
best ways to cultivate farmer friend- 
ship. They appreciate our concern 
for their problems and some of the 
farmers have used the drill two or 
three times since we purchased it. 

Another area where the bank has 
been successful is the reintroduction 
of sheep raising in the county. Many 
years ago, Henderson County raised 
quite a few sheep but for several 
years the business had been on the 
wane. Quite a number of sheep fell 
prey to dogs, and diseases also took 
their toll, so the farmers just quit 
sheep altogether. 

Mr. Royster knew that sheep were 
potentially one of the best revenue 
sources, so the bank started to en- 
courage the farmers to go back into 
the business. There were two main 
reasons for the program. First, the 
government clamped down tightly on 
acreage allotments for tobacco and 
this curtailed many farmers’ activ- 
ity. Secondly, sheep are one of the 
best ways to augment farm income in 
a hurry. 

Mr. Royster set up a plan where a 
farmer or his children could finance 
a flock of sheep through the bank. 
The flocks consisted of 35 ewes and 
one purebred Southdown ram each, 
and they were shipped here from 
Montana and several other western 
states at a cost of approximately $27 
per head. 

We furnished the money for the 
flocks at a 4 per cent interest rate 
and figured that the sheep could be 


paid for in 1% to two years from the 
proceeds realized from the wool and 
the lambs. It is significant to note 
that this program has been going on 
for about four years and the bank 
has not lost one cent of the money it 
has loaned. It is also noteworthy that 
many of these flocks are raised by 
farm children. 


HIS brings us to what we consid- 

er the most unusual part of our 
farm program and the one in which 
we take the most pride. It is unusual 
in the sense that it happened more 
by chance than design and we are 
proud of it because the bank is play- 
ing a major part in a program that 
provides college educations for de- 
serving youngsters in the county. 
Through Mr. Royster’s efforts, at 
least 75 young people in the area, 
who had the ability but lacked the 
necessary funds, have either com- 
pleted college or are presently study- 
ing for their degrees. 

The program is all the more unu- 
sual when you consider the fact that 
the bank has had very little to do 
with actually financing these educa- 
tions. We don’t have any college loan 
plans but we do point out to these 
people how they can help themselves 
through college. Of course, we do 
give some financial aid to a few stu- 
dents, but the percentage is ex- 
tremely small. 

The program had its start about 
five years ago while Mr. Royster was 
making the rounds of farm families 
in the area. He met a young man 
who wanted to go to college but 
didn’t have the necessary funds. Mr. 
Royster arranged for the boy to take 
advantage of a scholarship offered at 
one of the state’s colleges and also 
made arrangements for him to work 
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A dynamic country banker 


Mr. Kirby is immediate past president 
of the Kentucky Bankers 


Association 





Burroughs Clearing House 
















— 


© 


oe 


nt 
mn 


se 


eet 


bi 


<n ae 


ype ee ee 








A seream, a brick. and a 
door rattle as well as a 


gun entered into... 


MN DALE 
+ NATIONALS 


Hol-up 


Prevention 


fran 


By 
FRED COPELAND 
Illustrated by Chas. Herzog, III 


HAT’LL hang ’em up every 
time,” grinned John, handing an 
object to Director Clutchbill. 

“Huh, nothing but a nut off a 
cheap bolt! How’s she work?” asked 
Clutchbill still examining the nut for 
any peculiarity. 

“Just turn your back a moment, 
sir, and I’ll show you,” said John, 
taking the nut from Director Clutch- 
bill’s hand. 

Throwing out the radiating bolts 
in the open vault door in front of 
them, John inserted the nut behind 
the polished barrel of one of the 
bolts. 

“ Now if you’ll turn and try to 
throw the bolts back,” he announced. 

Clutchbill bore down on the lever 
actuating the bolts but it was im- 
movable. 

“A vault lock expert showed me 
how to do it,” smiled John. “When 
the bolts are thrown out in the locked 
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position, four steel beams move out 
a short distance with them. Inserting 
the nut at any point along the four 
opened beams and their beds, the 
bolts cannot be thrown back. If you 
rely on the combination lock to hold 





“Best of Clutchbill’”’ | 


| Recent announcement that the 
| 38-year-old Director Clutchbill saga 
was being terminated due to the 
death of author Fred Copeland | 
_ brought numerous expressions of 
regret from reader fans. So many, 
| in fact, that it has been decided to | 
| re-run a few of the most noteworthy 
| episodes of this canny country 
banker and his Ferndale National 
| cronies, Presented here is the first 
| of the series, which originally ap- 
| peared in the March, 1921 issue of 
| Burroughs Clearing House. It re- 
lates to a bank problem that is very 
real and extremely timely today. 








As Director Clutchbill elbowed his way up, the stranger 
asked in hushed tones, “Were the women saved?” 








the bolts out, a crook might force you 
to set the combination so he could 
manipulate the bolts. But the little 
nut would fool him. The lock expert 
told me it would even hold him up, 
himself, in locating the trouble.” 

“That’s a good idea,” admitted 
Clutchbill, “so far as it protects you 
from getting locked in the vault by 
a crook, but it don’t save the money.” 

“No,” admitted John. 

“Any of them foot buttons under 
the wickets working?” Clutchbill 
wanted to know. 

“They’re all hitched to the regular 
electric current,” said John. 

“How often you try ’em?” 

“Not very often, I’m afraid.” 

Clutchbill snorted. “They ought to 
be tested every day,” he stated. 

“They’ve got to work if the lights 
and motors on the adding machines 
do,” argued John firmly. 

See HOLD-UP PREVENTION PLAN—Page 110 
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One Wall Street 


home of your man 


at the TRVING 








Through the Irving Trust Company, 
the bank at the head of Wall Street, flows 
a steady stream of business information 
gathered from the world over. And your 
man at the Irving is ready to put any part 
of it to work for you or your customers. 
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His sources of information are many 
and varied. The bank wire, broad tape 
ticker, quotations from the trading tables, 
credit files, or conversation over the 
luncheon table with an associate just back 
from abroad are a few of the local re- 
sources to which he has immediate access. / 





The specific facts you want and need 
can be as near as your telephone. Look 
upon your man at the Irving as a member 
of your own staff and consult him freely. 





Through your man at the Irving: Fast 
Transit Service. World-wide Collections. 
Credit Information. Portfolio Analysis. 
Experienced Consultation. Safekeeping of 
Securities. 




















IRVING TRUST 
COMPANY 


One Wall Street, New York 15, N.Y. 








Capital Funds over $135,000,000 
Total Assets over $1,600,000,000 
Ricuarp H. West, Chairman of the Board 
Grorce A. Murpny, President 
National Division—H. Miller Lawder 


Senior Vice President in Charge 
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WASHINGTON VIEWPOINT 








Withholding Taxes 
On Interest. Dividends? 


The United States Treasury is de- 
veloping a plan for withholding in- 
come taxes on dividends and interest 
at their sources, particularly the 
earnings on savings held by banks 
and savings and loan associations. 

Conceding that this is a stern and 
sweeping concept, Fred C. Scribner, 
Undersecretary of the Treasury, has 
asked banks and savings institutions 
to help work out a better way to see 
that the Treasury gets its full take 
of revenue on these sources of per- 
sonal income. 

The same tax leakage is found in 
the reporting of interest on savings 
bonds and insurance dividends, which 
are also under Treasury study; Mr. 
Scribner said; however he took the 
occasion just prior to the conventions 
of the nation’s principal banking and 
savings-loan organizations to bring 
up the point that nothing short of 
cooperative action can take the 
place of withholding at the source. 

The amount of dividends and in- 
terest going unreported each year 
goes well up into several billions of 
dollars, Treasury officials estimated. 
Not all of this is willfully concealed. 

In mid-October, Mr. Scribner in- 
vited representatives of the Amer- 
ican Bankers Association, the Na- 
tional Association of Mutual Savings 
Banks, the United States Savings 
and Loan League and the National 
League of Insured Savings Associa- 
tions to attend a round-table discus- 
sion of the matter. All were prepared 
for what was coming, since Mr. 
Scribner had laid down his basic 
questions and plans in a September 
speech before the Savings Banks As- 
sociation of Massachusetts. 

The Treasury regards withholding 
as a last resort, as was fully ex- 
plained to the financial represent- 
atives attending Mr. Scribner’s con- 
ference. But what can the bankers 
come up with, short of withholding, 
that will fully do the job? The bank- 
ers responded with sympathy for the 
Treasury’s problem, but noted that 
they have some problems of their 
own. 

Of these there are mainly two. 
First is the new evidence of the tax 
collector’s continuously intruding 
purpose to make banks and savings 
institutions his agent. Second is the 
cost to the banks of making the with- 
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By JOHN DONOGHUE 
Washington Correspondent 


holding entries, or even of compiling 
notices to taxpayers (with carbon 
copy to the Treasury) stating what 
interest or dividends were credited 
or paid in a taxable year. 

This latter is complicated by the 
fact that bankers foresee State gov- 
ernments making the same demand, 
and a bank with customers in sev- 
eral States could find it costly to 
comply. 

Approximately the minimum, Mr. 
Scribner said, would be for the insti- 
tution to apply a sticker or stamp 
image alongside each crediting of 
dividends or interest in a customer’s 
passbook, reminding him that this is 
reportable income. 

One fact universally recognized is 
that it will require an act of Con- 
gress to institute withholding of sav- 
ings interest. Devising such a law, 
as Mr. Scribner admits, encounters 
the problem of over-withholding, 
which is simply defined as depleting 


the incomes of families or individ- 
uals largely dependent on savings in- 
come for their daily bread, and leav- 
ing it up to them to claim a refund. 
This may not be too popular in Con- 
gress. 

* * . 


F.N.M.A. Offers 
Mortgage-Bond Swap 


Defying a duly adopted Senate 
Resolution of disapproval, the Fed- 
eral National Mortgage Association 
announced its first exchange offer 
of mortgages bearing 4 percent in 
swap for the Treasury 234-percent 
bonds, Investment Series B, with 
December 1 set as the closing date 
for competitive bids on the initial 
offering. 

President J. Stanley Baughman of 
“Fanny May” said the mortgages be- 
ing offered are ‘“‘well-seasoned invest- 
ments, having an unexpired national 
average term of about 15 years and 














. «» guarantee satisfaction. 








New and remanufactured vault doors, from one inch through twelve, 
rectangulars and circulars, escape doors, fire doors, all at terrific 
savings! Complete line of first quality safe deposit boxes, night deposi- 
tories, tellers lockers, drive-up windows, ventilators, partitioning, grill- 
work, time and delayed action locks, counterwork, complete bank 
outfitting, new or used, at tremendous savings! We deliver and install 
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an average unpaid principal balance 
of about $5,500.” 

The agreement between the Treas- 
ury and Fanny May provides that 
bonds taken in mortgage exchanges 
with the public will be cancelled, 
thereby reducing the national debt 
and at the same time lowering the 
balances owed by the mortgage 
agency to the Treasury. 

The Senate received with critical 
comments, last January, the Presi- 
dent’s Budget Message stating that 
the bond-mortgage exchange now an- 
nounced would be tried out, to the 
tune of $335 million. A resolution 
cleared by the Banking Committee 
was passed by the Senate, but the 
House did not adopt it, so it has not 
the force of law. 

By limiting the exchange from the 
$335 million proposed in the Budget 
to the currently-offered $150 million, 
Fanny May was not making a com- 
promise, according to officials. There 
still remains more than half of the 
fiscal year, providing ample time for 
Treasury and Fanny May officials 
to evaluate the results of their first 
effort. 

Meanwhile, Fanny May took ac- 
tion to bring its own mortgage buy- 
ing prices into line with current re- 
alities. A general 1-percent reduction 


of prices for mortgages was piled on 
top of a flat refusal to purchase any 
more 5-percent single-home mort- 
gages or 4%%-percent multi-family 
housing mortgages. 

Prior to the announcement, offer- 
ings of mortgages to Fanny May 
were averaging around $35 million 
a week. Officials said there simply 
was not enough money. in - the 
agency’s till to buy them” all: 


° ° ° 


President’s Committee 
Upholds Budget Policy 


Under the chairmanship of Vice 
President Richard M. Nixon, the 
Cabinet Committee on Price Stability 
for Economic Growth has given the 
financial community a preview of the 
fiscal aspects of the 1960 Presidential 
campaign. Having won the Pres- 
idency seven years ago on an aggres- 
sive attack with the “Sound Money” 
slogan, the Republican Administra- 
tion is now preparing its defenses 
against what may be an “Easy 
Money” counter-attack. 

The Nixon group issued in late 
October a lengthy report analyzing 
the causes of inflation and the inade- 
quacy of the means available to curb 
it. Perhaps more accurately, the re- 
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port pointed out that spending pro- 
grams and tax reductions adopted 
during the downswing of a business 
cycle are taken on as “temporary” 
measures to reverse the cycle, but in 
practice they do not come to an end 
when the “temporary” need is met. 

There are three aspects of Federal 
financial policies which affect the 
balance between production and 
prices, constituting “a set of influ- 
ences which, when used responsibly 
and wisely, can make a great con- 
tribution to economic stability and 
sustainable growth,” the top-level 
Administration group indicated. 
These are budget policy, monetary 
policy and debt management, though 
not necessarily in that order. 

For example, debt management is 
a technique of limited prowess. Under 
the “accord” of 1951, the Treasury 
cannot dominate the market for loan- 
able funds, and in the opinion of the 
Cabinet Committee should not at- 
tempt to do so. Nonetheless, there is 
a paramount necessity that the 
Treasury be able to pay its bills by 
raising funds wherever they can be 
found on the best terms. During Oc- 
tober, the Treasury lost no oppor- 
tunity to point out that its refund- 
ings would have been less costly and 
more stable if Congress had not re- 
fused to take off the 414-percent ceil- 
ing on new issues of five years or 
longer. 

Monetary policy, which is the 
provinee of the Federal Reserve Sys- 
tem, has its own limitations, princi- 
pally the effects on Treasury financ- 
ing. By tightening credit, business 
enterprises are curtailed and tax rev- 
enues shrink; moreover, the Treas- 
ury suffers also from a_ reduced 
supply of funds in the hands of the 
public available for borrowing. In 
countries where a supreme executive 
authority has been set up, this prob- 
lem was solved by making the cen- 
tral bank the servant of the political 
executive. The result through history 
has been inflation, with riches for 
some and poverty for the ultimate 
sufferers, the people. Except for a 
10-year period of mixed-up feelings 
ending in the “accord,” the United 
States Treasury and the Federal Re- 
serve have held each other at arm’s 
length. 

The third aspect, budget policy, 
placed before the Nixon group a 
much more intricate problem to ana- 
lyze. Realizing that business cycles 
do take place, and mankind has not 
yet developed enough wisdom to pre- 
vent them, what shall be the budget 
policy of the Federal Government? 
There are three suggestions. 

One is that the Federal budget 
should be balanced every year no 
matter what economic conditions 
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¢. A. MANGOLD, JR.* 
Investments 

A. D. MARTIN 
President, Central Engineering 
and Supply Ce. 

HARRY S. MOSS 
Independent Oil Operator 

WILLIAM F. NEALE 
President, 

William F. Neale & Co. 

J. 8. O'HARA 
Chairmon of the Boord, 
Or Pepper Co. 

HYMAN PEARLSTONE 
President, 
Higginbotham-Pearlstone 

re Co. 


G. U. PICKERING* 
President, 
Vitelic Battery Co., Inc. 

H. NEVILLE PIERCE* 
President, Southern Fertilizer 
& Chemical Co. 

N. P. POWELL 
Oil and Investments, 
Tyler, Texos 

W. L. PREHN® 
Investments 

HUGO W. SCHOELLKOPF* 
Chairman of the Board, 
The Schoelikopf Co. 

4. FRED SCHOELLKOPF, JR. 
Investments 

E. E. SHELTON 
Chairman of the Board, Dallas 


Federal Savings & Loan Association 


R. H. STEWART, JR. 
Investments 

4. C. TEMISON® 
Investments 

ROGER L. TENNANT* 
Investments 

ARCH $. UNDERWOOD* 

JACK C. VAUGHN 
President, Spartan Drilling Ce., 
Inc., and Sporten National Life 
Insurance Co. 

TRAVIS T. WALLACE* 
President, Great American 
Reserve insurance Co. 

ROBERT F. WEICHSEL* 

Vice President and Treasurer, 
Great National Life 
Insurance Co. 

JAMES RALPH WOOD 
President, 

Southwestern Life Insurance Co. 

BEN H. WOOTEN 
President 

TODDIE - WYNNE 
Presiden 
pata Liberty Oil Co, 

*Advisory Directors 
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STATEMENT OF CONDITION 


Ai the Close of Business September 30, 1959 


Cash on Hand and Due from Banks . 
United States Government Obligations 


Public Housing Authority Obligations 
(Fully Guaranteed) 


State, County and Municipal Bonds . 


Other Bonds 


Stock in Federal Reserve Bank . 


Loans and Discounts . 


Commodity Loans 


Income Accrued 


Letters of Credit and Acceptances . 


Banking House and Equipment . 


Other Assets 


LIABILITIES 


Capital Stock . . 
Surplus Fund. . 
Undivided Profits . 


Reserved for Contingencies 


Reserved for Taxes, etc. . 


Deferred Income . 


Letters of Credit and Acceptances . 


U. S. Government Obligations Sold 
Under Repurchase Agreement. . 


DEPOSITS 


Individual 
Banks 


U. S. Government . 


+ © © « « « $287,927,966.78 





$112,123,260.47 

4,952,619.44 
24,802,529.91  141,878,409.82 
pkginass 3,637,475.00 
OR ae - 
6 eae we Se 
i . 2 ee ~— 4,866,278.95 
. 2 e+) 8,680,415.28 
3,537,070.80 
8,401,577.84 
Sit rare 220,611.75 
$839,415,910.55 

. $ 26,000,000.00 

.  84,000,000.00 
.  6,880,081.85 $ 66,880,031.35 
we ee «© «~~ 8,886,147.00 
we ee ee «~~, 6,879,854.42 
ae 2,818,712.57 


iso axtes 8,537,070.80 





19,291,875.00 
$508,414,421.76 
192,710,429.05 
31,047,868.60 732,172,719.41 
$839,415,910.55 


The major difference between banks of today is the way people are treated. 
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may befall. The trouble with this is 
that insisting on a budget balance 
during the cyclical downturn only 
makes things worse. 

A second view, at the opposite end, 
is the deliberate manipulation of 


budget income and outgo to reduce 
economic fluctuations. Some may la- 
bel this as Socialism, but the Cabinet 
Committee examined it with great 
care. “This second approach is as 
difficult to carry out as the first ap- 





THE 


GROUP OF 
MUTUAL FUNDS 


COMMONWEALTH INVESTMENT CO. 


Investing for reasonable income 
and possible growth of principal. 
A balanced fund established 1932. 


COMMONWEALTH STOCK FUND 


Investing in common stocks 
selected for their possibilities of 
long-term growth of principal and 
income. 





COMMONWEALTH INCOME FUND 
Investing in securities selected for 
current income. 


Free prospectuses from your local 
investment dealer or: 


NORTH AMERICAN SECURITIES CO. 
Russ Building San Francisco 4 
New York - Chicago +- Los Angeles 
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N WORLD TRADE 


The currents of world trade flow into this 
great port by land and sea. Here, ready to 
serve you with helpful friendliness, stands 
National Bank of Commerce of Seattie—a 

bank serving the Pacific Rim countries. 


SEATTLE 


International Banking Department 














proach,” the Committee stated, “and 
for similar reasons. 

“Changes in government spend- 
ing and in tax rates take so long 
that economic conditions when the 
changes do take effect may well be 
the opposite of the conditions for 
which the changes were designed. 
Measures planned to check the ex- 
cesses of a boom may only aggravate 
a later recession; measures planned 
to stimulate recovery from a reces- 
sion may aggravate a later boom. 

The third approach is to rely on 
the “built-in stabilizers” to lean 
against the economic winds. This 
does not provide all the answers, but 
it recognizes the automatic tenden- 
cies for tax revenues to rise and cer- 
tain types of expenditures (such as 
unemployment benefits) to fall dur- 
ing periods of strong demand, and 
to rise during recessions. 


* e 5 


Banks to Pay Interest 
On Tax and Loan Accounts? 


Secretary of the Treasury Robert 
B. Anderson has made it clear that 
he does not agree with the proposi- 
tion set forth by the Comptroller 
General that banks should pay in- 
terest on Government funds held on 
deposit. He did, however, agree to 
conduct a “study” of the matter. 
Nonetheless, whatever the study may 
produce, it seems quite clear that he 
will continue to oppose on principle 
the payment of interest on Treasury 
accounts, for this would simply 
throw open the whole question of in- 
terest on demand deposits. 

Sen. Paul H. Douglas, Democrat 
of Illinois, Chairman of the Joint 
Economic Committee, while interro- 
gating Mr. Anderson on broad eco- 


| nomic questions, raised the tax and 


loan account question and fired a 
point-blank question as to why the 
Government should not lower its bal- 
ances with commercial banks “and 
handle temporary surges or shifts in 
cash position by an increased use of 
its authority to draw temporarily on 
the Federal Reserve banks.” The 
Treasury chief promised an answer. 

Unlike State and municipal gov- 
ernments, the Treasury replied, the 
Federal Government pays no under- 
writing commissions to the banks 
that help place Treasury securities 
with their ultimate holders. Both the 
banks and the Treasury disfavor the 
proposal to put price tags on bank- 
ing’s multiple services to the Govern- 
ment because of the mushrooming 
effect it would have. Immediately the 
question of paying interest on State 
and municipal deposits would arise, 
and inevitably the payment of inter- 
est on all deposits. 
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EXTENDING THE USEFULNESS OF MAN'S MIND 







Burroughs continuing, all-out research is pro- management of the sprawling corporation is 


ducing one newsworthy advance after another in celled benefiting from them. Here is the equipment that 
electronics and data processing. And everyone oe is increasing the speed of data processing and 


from the owner of the small business to the reducing its cost remarkably. That is removing 





| lanned aircraft guidance 


Missile guidance 





High-speed electrostatic recording 


EXTENDING THE USEFU 


the drudgery from paperwork while dramatically unsolvable. Ranging in an unbroken sweep from 
speeding its flow. That is giving business’ deci- ¥ conventional machines to comprehensive giant 


Burroughs 


sion-makers the information they need when they & electronic computer systems, Burroughs figuring 


need it. That is solving problems once thought and data processing line ranks as one of the 
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BREAKTHROUGHS IN ELECTRONIC 
COMPUTER OUTPUT! 


The 220 Computer System's new solid-state High Speed 
Printer continues the chain of breakthroughs that the 
computer itself introduced. 


Revolutionizing the speed of computer output, the 
Burroughs High Speed Printer records at the unmatched 
rate of 1,500 lines a minute. It operates on-line directly from 
the 220 Computer or can be fed off-line from one or two 
220 magnetic tape files. Its built-in magnetic core memory 
automatically stores, edits and prints data in any format 
desired. It saves valuable computer hours by relieving 
computer of costly editing functions. 


First and only proved computer to provide giant capacity 
in the medium-priced range, Burroughs 220 offers a wide 
choice of other outstanding input-output equipment, too. 
Examples: Datafile magnetic tape units with vast external 
storage capacity; Cardatron card handling systems—fastest, 
most powerful made; high-speed photoreaders for input, 
magnetic tape units and other system components. 


Burroughs 220 


High Speed Printer System 





Burroughs 220 Electronic Computer 












































High Speed Printer 








Magnetic Tape Storage 

















Printer Control Unit 


MANS MIND 


most extensive and sophisticated at work in 


business, science, defense and industry. It’s 
supported by systems counselors who are ex- 
perts in their fields. And it’s growing all the 





time. Long and diverse as the line is, its value 
can be summed up briefly: extending the use- 
fulness of man’s mind through “new dimensions 
in electronics and data processing systems.” 





For over 70 years, BURROUGHS HAS 
recognized that advances in EQUIPMENT 
are only part of its total effort. Thee OTHER part: 
professional business skill — knowing systems inti- 
mately, and creating what is not already known. This 
experience, this knowledgeability, this creativity can 
be brought to focus on seemingly simple or uncommonly 
complicated figuring and data processing problems at any 
time—at almost any place in the world. It is through the 
Burroughs Systems Counselors that business large and 
small can realize how to apply the full potential 
built into Burroughs equipment. For the Bur- 
roughs Systems Counselor is as much at home 
with your problem as he is WITH HIS 
equipment. Because he has such an 
advanced range of equipment to offer, 
you can be sure that his recommen- 
dations will be exactly suited to 
your needs. And his helpful, 
productive counsel is only 
a phone call away. 


EXTENDING THE USEFULNESS OF MANS MIND 


Burroughs 


Burroughs €2/J Corporation 
“NEW DIMENSIONS / in electronics and data processing systems” 


























PERSONALITY SPOTLIGHT 











ROGER C. DAMON 
President of Boston bank 


Roger C. Damon has been named 
president and chairman of the execu- 
tive committee of The First National 
Bank of Boston. He succeeds Lloyd 
D. Brace, who becomes chairman of 
the board and continues as 
executive officer. Mr. Brace 
served as president since 1947, 

The election of Serge Semenenko 
and John E. Toulmin to the newly 
created office of vice-chairman of the 
board was also announced. 

Mr. Damon been senior vice- 
president of the bank since 1952, and 
has been with the bank since 1929, 
He has played an important part in 
the bank’s entry into the field of fac- 
toring. He originated the letter-of- 
credit financing of automobile pur- 


chief 
has 


has 


chases, and the recent First 
Check-Credit plan. 


” 


more 


James S. Rockefeller has been ap- 
pointed chairman of the board and 
chief executive officer of The First 
National City Bank, New York City. 
Mr. Rockefeller succeeds Howard C, 
Sheperd who has retired. Named pres- 
ident to succeed Mr. Rockefeller is 
George S. Moore, executive vice-pres- 
ident since 1952. 

Richard S. Perkins, formerly vice- 
chairman of the bank and chaffman 
of the First National City Trust Com- 
pany, has been named chairman of the 
executive committee. 

Also announced was the retirement 
of DeWitt A. Forward as vice-chair- 
man and director. Walter B. Wriston, 
senior vice-president, will supervise 
the overseas division. 

Mr. Rockefeller, who has been pres- 
ident of the bank since 1952, joined 
National City. Bank in 1930 as a mem- 
ber of the comptroller’s division. In 
1940 he was elected vice-president in 
the metropolitan district, became a 
senior vice-president in charge of the 
domestic division in 1948 and was 
named executive vice-president of the 
bank two months prior to being 
elected president in 1952. 

The new president, Mr. Moore, 
joined the predecessor of the First 
National City Trust in 1927, became 
a vice-president of National City Bank 
in 1939 and in 1952, was named execu- 
tive vice-president in charge of the 
bank’s domestic division. Since 1957, 
he has been in charge of the overseas 
division at First National City. 

Mr. Perkins also joined the bank 


via the predecessor of the trust com- 
pany affiliate. He was elected presi- 
dent of the trust company in 1951, 
and in 1957, was named chairman. He 
had also served as vice-chairman of 
First National City since 1953. 

Mr. Sheperd has been elected chair- 
man of the board of Fundamental 
Investors, Inc., Diversified Invest- 
ment Fund, Inc., and Diversified 
Growth Stock Fund, Inc., Elizabeth, 
New Jersey. 

4 


Eugene H. Adams has been named 
the sixth president in the 99-year his- 





JOHN EVANS E. H. ADAMS 


Denver management changes 


tory of The First National Bank, 
Denver, Colorado, He succeeds John 
Evans who has been made honorary 
chairman of the board. 

Both Mr. Evans and Mr. Adams 
were one-time presidents of the Inter- 
national Trust Company before the 


With new titles, they have major management posts at the First National City Bank 


JAMES S. ROCKEFELLER 
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ALUMINUM 


PORTABLE and STATIONARY 
COIN and CURRENCY CONTROL 


TELLERS 
EQUIPMENT 


NO. | TELLERS BUS EQUIPPED 
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VAULT STORAGE LOCKER 
EQUIPPED WITH THE 
STOKES SYSTEM COIN CONTROL 
Custom Builders of most any type desired 


of Portable Equipment. Advise us your re- 
quirements. Write today, Department CH 


seh For 
THE STOKES SYSTEM 


INC. 
3214 


N os... 


i en OFFICE BO X 


CHARLOTTE 3 








bank was merged with First National. 
Mr. Adams started with International 
Trust in 1934 and served as president 
from 1951 to 1958. He recently was 
executive vice-president of First 
National. 


4 


Robert D. H. Harvey has been 
elected president of the Maryland 
Trust Company, Baltimore, succeed- 
ing the late Stanley B. Trott. Mr. 
Harvey, who has been serving as ex- 
ecutive vice-president of the bank, 


ROBERT D. H. HARVEY 


New Maryland Trust head 


joined Maryland Trust in 1948, and 
has served the bank continuously with 
the exception of a three-year leave of 
absence to take a governmental posi- 
tion in Washington, D.C. 


* 


Supervisory approval is awaited 
for the proposed merger of the First 
National Bank, Raleigh, with the 
American Commercial Bank, Char- 
lotte, North Carolina. L. A. Lentz, 
chairman of First National’s board, 
would become chairman of the Ra- 
leigh board of American Commercial, 
and Gary M. Underhill, First National 
president, would be senior vice-presi- 
dent and executive officer of the Ra- 
leigh operation. 

. 


The Continental Illinois National 
Bank and Trust Company, Chicago, 
has elected C. Bernard Jacobs and 
Donald C. Miller vice-presidents. New 
second vice-presidents are Stuart C. 
MaclIntire, Richard F. Mergener, Al- 
bert L. Fern, George E. Handtmann, 
Jr., and Robert G. Mullen. 


° 


John S. Enright and George W. 
Meyer have been promoted to vice- 
presidents at the head office of the 
American Trust Company, San Fran- 
cisco. Mr. Enright is assigned to the 
commercial loan department, and Mr. 


ENRIGHT 


G. W. MEYER J. 8. 


Advance at American Trust 


Meyer is in charge of the bank’s com- 
puter and tabulating department. 


- 


At the State-Planters Bank of 
Commerce and Trusts, Richmond, 
Virginia, Wilfred A. Roper has been 
named chairman to succeed the late 
Harry H. Augustine, Sr. Mr. Roper 
has been serving as_ vice-chairman 
and chairman of the executive com- 
mittee. He has been with the bank 
since 1907 and has been an officer 
since 1916. 


° 


New vice-president of the First 
American State Bank, Wausau, Wis- 
consin, is Earl W. Uecke. 


° 


The Chase Manhattan Bank, New 
York City, has 
appointed three 
new  vice-presi- 
dents. They are 
Herbert P. Pat- 
terson in the in- 
ternational de- 
partment, David 
A. Scott in the 
United States de- 
partment, and 
John G. Winger 


H. P. PATTERSON 
of the petroleum 


J. G. WINGER D. A. SCOTT 


Chase Manhattan vice-presidents 


department. William H. Adams has 
been appointed an assistant vice- 
president in the trust department. 

* 

Helen L. Rhinehart, vice-president 
and secretary, Brenton Companies, 
and assistant vice-president, National 
Bank of Des Moines, Iowa, has been 
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BUILDING BOOM is under way in San Francisco Bay Area 
with 55 new major buildings planned, started or just 
completed—a half billion dollars in new construction. 


ry . EVERYTHING GROWS 
: IN CALIFORNIA! 


n 
e Population . . . payrolls . . . products... 
id farm output — all up in California! And 
a right in the center of this booming area is 
k Crocker-Anglo National Bank. Full of energy 
“ and financial fuel, Crocker-Anglo is helping 

California grow . . . and growing with it. 
- More than 80 offices now serve California — 
& eight new ones just last year. In deposits, an 

all-time high — over one and a half billion 

dollars. Naturally, all this activity generates 
W enthusiasm in our personnel — from trainee 


teller to top man. Result: service that is fast 
: ... friendly . . . and dependable. We'd like 
, to put this enthusiasm to work for you. May 
we get together soon and talk about it? 


BANKING BOOM means more offices for Crocker-Anglo. Adults — and 
children, too, (above) —turn out en masse for each new office celebra- 
tion. Already opened this year are four new banking centers in Sacra- 
mento, Redwood City, San Jose and Mountain View. More on the way. 





BUSINESS BOOM keeps Crocker-Anglo's Busi- 
ness Development staff on the go. Huddled 
below are (left to right), Vice Presidents Ferd 
R. Stent, Irving Manning, Wolter F. Winrott, Jr. 





CROCKER-ANGLO 


NATIONAL 


BANK 


Assets over $1,750,.000,000 
Capital funds over $120,000.000 
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**Tight Money” Invites 
More Mobile Home Sales 


Rising interest rates on conven- 
tional mortgages open the door to 
a greater number of mobile home 
sales, according to observers. Many 
modest-income families are hesitant 
in the face of higher interest on a 
large, long-term mortgage. And 
while interest rates on mobile home 
loans may increase, the total ex- 
penditure creates less financial bur- 
den for the consumer. 


In its favor, too, is the fact that 
the mobile home presents practically 
no maintenance problem. And since 
it is delivered complete with appli- 
ances, fixtures and major furnish- 
ings, it is subject to a single interest 
charge as opposed to the purchase 
of a home with separate instalment 
purchases of equipment. and furn- 
ishings, all of which are subject to 
added interest charges. 


¢ ¢ ¢ 


Favorable Publicity 
Spotlights Mobile Living 


A turn for “the better” is reflected 
in nationwide feature stories and 
articles about mobile living, which 
have appeared in local papers, na- 
tional magazines, and on network 
TV shows. The consumer — as well 
as business and industry — is being 
shown the mobile home at its best, 
as an accepted type of modern hous- 
ing which has been called “a hori- 
zontal apartment”’. 


Favorable attention to the modern 
mobile home community has relaxed 
local opposition to the establishment 
of new parks. Public officials are 
beginning to establish better zoning 
conditions which will enable the mo- 
bile home owner to live in more 
pleasant areas than the “industrial 
backyards” in which many have been 
forced to settle. 


e. 


**Alean Trailer Trek” 
An Exciting New Film 


The new 27-minute sound and 
color movie produced by the Mobile 
Homes Manufacturers Assn. has 
won enthusiastic applause from the 
many, Many groups who have seen 
it. It’s available for showing on re- 
quest to MHMA, 20 N. Wacker 
Drive, Chicago 6, IIl., association 
offices, 


—_— Ga 


THESE INFORMATIVE HIGHLIGHTS ON ONE OF 
AMERICA'S IMPORTANT INDUSTRIES ARE 
PRESENTED IN THE HOPES OF BETTER UNDER- 
STANDING OF MOBILE LIFE... BY 
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Insurance Company 
Grand Rapids 3, Mich, 
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To chart course of bank women’s organization in 1960 


elected president of the National As- 
sociation of Bank Women for 1959- 
60. Mrs. Marion Anderton, assistant 
cashier, Bank of America, San Fran- 
cisco, has been elected vice-president. 
New recording secretary is Marie 
Hulderson, assistant cashier, Central 
National Bank and Trust Company, 
Des Moines. Corresponding secretary 
is Alice Akes, assistant vice-president, 
Decatur County State Bank, Leon, 
Iowa; and Mrs. Ann Beno, assistant 
cashier of the Pullman Trust and Sav- 
ings Bank, Chicago, is treasurer. 

Shown in the accompanying photo- 
graph from left to right are, Miss 
Akes, Miss Rhinehart, Mrs. Anderton, 
Mrs. Beno, and Miss Hulderson. 

+ 


At the Firstamerica Corporation, 
San Francisco, Harry H. Mitchell was 
promoted to vice-president and sec- 
retary. 

- 


At the Morgan Guaranty Trust 
Company, New 
York City, Wil- 
liam R. Cross, Jr., 
has been elected 
vice-president, 
and has been 
assigned to the 
bank’s general 
banking division. 
Mr. Cross joins 
the bank after 
serving as a vice- 
president of The 
New York Trust Company since 1951. 
. 


The Investment Bankers Associa- 
tion of America has nominated a slate 
of officers to head the organization 
during 1960. John C. Hagan, Jr., pres- 
ident and director of Mason-Hagan, 
Inc., Richmond, Virginia, has been 
proposed as president. Vice-president 


W. CROSS, JR. 


nominations have gone to William M. 
Adams, Braun, Bosworth & Company, 
Detroit ; Warren H. Crowell, Crowell, 
Weedon & Co., Los Angeles; Edward 
Glassmeyer, Blyth & Co., Inc., New 
York City ; George A. Newton, G. H. 
Walker & Co., St. Louis; and Robert 
O. Shepard, Prescott, Shepard & Co., 
Inc., Cleveland. 
° 


The Irving Trust Company, New 
York City, has 
promoted H, 
Miller Lawder to 
the office of senior 
vice-president. 
Mr. Lawder has 
been associated 
with Irving Trust 
since 1923 and was 
recently named 
head of its na- 
tional division. 
Prior to that he 
was in charge of the bank’s commer- 
cial loan and correspondent bank rela- 
tionships in the West. 

. 


George C. Johnstone has been 
elected president of the Morris Plan 
Corporation, New York City. He suc- 
ceeds Arthur J. Morris, founder of 
the Morris Plan system. Mr. John- 
stone has been succeeded as president 
of the American Instalment Credit 





H. M. LAWDER 


Corporation, New York City, by 
Philip A. MacSween. 
+ 


W. Bruce Fye has been elected vice- 
president of The Philadelphia Nation- 
al Bank. Mr. Fye is manager of the 
bank’s five Bucks County offices. 

e 

In promotions at The Connecticut 
Bank and Trust Company, Hartford, 
H. Blake Bent was named vice-presi- 
dent, and Charles C. Tomlinson III 
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| Charge account banking systems installation if you are considering charge account banking— 
| service for banks of any size in any community. or operating a charge account banking plan, 
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Simplified equipment to eliminate writing, errors, latest facts on how Dashew can help you to P 
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and Claude W. Ide became assistant 
vice-presidents. 


* 


At the United States Trust Com- 
pany, New York City, Frank C. 
Grady and J. Frank Wiedeman have 
been named vice-presidents in the in- 
vestment division. 


Sd 


At the Seattle (Washington) Trust 
& Savings Bank, Hollis M. Ramsay 
has been named vice-president. 


* 


New vice-president at the Bankers 
Trust Company, 
New York City, is 
Quintin U. Ford 
who serves in the 
bank’s personal 
trust division. Mr. 
Ford, who joined 
the bank in 1947, 
was named an offi- 
cer in 1952 and be- 
came assistant 
vice-president in 
the personal trust 
division of Bankers Trust in 1955, 





Q. U. FORD 


5 


A Great Lakes shipping firm recent- 
ly paid tribute to a Michigan banker 
as the Browning Lines, Inc. named its 





A proud moment 


newly-acquired freighter the S. S. 
John C. Hay, in honor of the presi- 
dent of The Michigan Bank, Detroit. 
The large iron ore freighter was pur- 
chased from a Cleveland steamship 
line and had just been refitted. In the 
accompanying photo, Mr. Hay is 
shown on the ship’s bridge with Cap- 
tain M. D. Ramage. 


a 


Edwin P. Neilan has been named 
chairman of the Bank of Delaware, 
Wilmington, succeeding John B. Jes- 
sup who retired recently. Mr. Neilan 


is also president of the Wilmington 
institution. 


* 


George F. Ernst has been pro- 
moted to vice- 
president at the 
San Francisco 
head office of the 
Bank of America. 
He will represent 
its corporation 
and bank rela- 
tions department 
in the states of 
Missouri, Illinois, 
Michigan, Ohio 
and Iowa. Mr. 
Ernst joined the bank in 1926 and 
has been manager of the bank’s San 
Pablo Avenue office. 





G. F. ERNST 


° 


The Peoples National Bank, Seat- 
tle, Washington, has promoted J. C. 
Walsh to vice-president. 


4 


New treasurer of the World Bank, 
Washington, D. C., is Robert W. 
Cavanaugh. He succeeds the late 
Henry W. Riley. 


e 


R. Sherrard Elliot, Jr., executive 
vice-president and treasurer of the Fi- 








With private wires uniting our own offices in all 
3 Pacific Coast States, direct airport pickups, and 
transit crews working through the night, we speed 


collection of your items throughout the West. 


SAN FRANCISCO and other California cities...PORTLAND, Oregon.. . SEATTLE and 
TACOMA, Washington * HEAD OFFICE: 400 CALIFORNIA STREET, SAN FRANCISCO 20 
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nancial General Corporation,+ New 
York City, has also been elected exec- 
utive vice-president of the Interna- 
tional Bank, Washington, D.C. 


* 


The Rockland-Atlas National Bank, 
Boston, has elected Roy W. Lawson 
and Robert E. Munroe senior vice- 
presidents in the general banking de- 
partment. 

* 


Vice-president is the new title for 
Ralph N. Jones at the National Bank 
of Commerce, Houston. 


+ 


At the Security-Mutual Bank and 
Trust Company, 
St. Louis, H. F. 
Chalfant, Jr., has 
been named vice- 
president, and 
George B. Atwood 
has been made as- 
sistant vice-presi- 
dent. Mr. Chalfant 
joined the bank 
after serving with 
H.CHALFANT, JR. the Mercantile 

Trust Company, 
St. Louis. He is in charge of Security- 
Mutual’s national accounts division. 


4 


Certainly one of the newer titles to 
be associated with banking is that of 
director of properties development. 
Edward R. Prince has been named to 
the post at the First Wisconsin Na- 
tional. Bank, Milwaukee, and will be 
in charge of the bank’s long range 
program for property improvement 
and expansion. 

In other news from the bank, R. G. 
Dickson was named assistant vice- 
president. 

+ 


Donald I. Welker, manager of the 
Safford office of 
the Valley Na- 
tional Bank, 
Phoenix, Arizona, 
since 1955, has 
been advanced to 
vice-president. 
Mr. Welker joined 
Valley National in 
1935, and has been 
assigned to the 
Stafford office D. I. WELKER 
since 1938. He has 
been serving as assistant manager of 
the office since 1944, 


* 


Supervisory and stockholder ap- 
proval is sought for the consolidation 
of the Empire Trust Company and 
the Tootle National Bank, both of 
St. Joseph, Missouri. Milton Tootle 
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Dividend 


For generations,leading banks and business 
concerns have specified LaMonte Safety 
Paper for checks because it affords the 
maximum protection against fraudulent 


alteration. 


In addition, they receive an extra dividend 
... the fine impression given by the pleasing 
writing surface, attractive colors and quality 


appearance of these papers. 





GEORGE LAMONTE & SON ¢ NUTLEY 10, NEW JERSEY 
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Everything : ‘N a : in bank 


with electronic 
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: : SYMBOL-SORT 
; : FOR MICR* 


INE 


: COMPU-CARD 
; ACCOUNT REGISTERS 


Magnetically imprinted checks will soon be in common 
use. Even the smaller banks will want to imprint their 
checks to facilitate transit of their items through the 
larger banks and clearing houses. 


To speed the manual sorting of these checks in the 
home bank, or other banks prior to electronic sorter 
installation, LeFebure now introduces the Symbol-Sort, 
which provides a sorter indexed with type style E13B 
numerals. Sorting can now be accomplished by direct 
comparison of type character on the check with type 
character on the sorter guide. For complete informa- 
tion, check “Symbol-Sort” on coupon below. 


The standard LeFebure Compu-Card account registers 
have been improved in design to ‘include many new fea- 
tures. Three stock Compu-Cards are now available, one 
for each of the commonly accepted proof digit methods. 


Individual sheets accommodate the assignment of 200 
accounts without duplication, and with every precau- 
tion possible against clerical error of assignment. So, 
regardless of which proof digit method you select for 
use with ARANS coding, one of these registers is ideally 
suited to make your account number assignments and 
supply the proper PRECOMPUTED proof digit auto- 
matically. 






















*Magnetic Ink Character Recognition 


iNEW: 


eeeeeeeeeeeeoeseeoeeeees 


The first electronic posting installation and a large majority since that time utilize 
LeFebure methods and equipment for sorting, posting, reference and record handling. 
The really new developments have come from LeFebure, where research and devel- 
opment of bank operating supplies is a full time endeavor. That, simply, is why the 
best always comes first from LeFebure — where bankers get the methods, the equip- 
ment and the services to fulfill their operating requirements. You, too, will be amazed 
at the wonderful new products and services available. 


Gank Systencs and Eguyoment 


Representatives in Most Principal Cities 
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A/ EF W/ °: EXPANDED CODING 
: FACILITIES 
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isters §More banks use LeFebure coding services than all other 
’ fea- Mavailable services combined. More than 14 million ac- 
, one counts are coded by the ARANS method, and the in- 
hods. Mcrease in activity has led to the expansion of LeFebure 
900 facilities. 
ecau- Pictured above is a portion of the Account Coding Serv- 
So, ice Department in the LeFebure offices, Cedar Rapids, 
t for @lowa, where specialists and supervisors code the accounts 
eally #for six to ten banks every week. Originally set up at 
and @the suggestion of a few banks, the LeFebure Account 
auto- oding Service Department now serves banks all over 


America. 





OPERATIONS INFORMATION 


Here is an opportunity to receive, without obligation, oper- 
ations information on any of the subjects mentioned above. 
Just fill out and mail coupon. 
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IMPROVED 
CHECK FILING 


A new design is now available, and extremely durable 
materials are being used. The Sig-Numeric panel fea- 
ture, introduced by LeFebure two years ago, is retained, 
and forces the verification of signatures on each item as 
a part of the check filing operation. 


The new design speeds the filing of checks, prevents slip- 
ping, creeping or drooping of the guides in the drawer. 
The result is maximum visibility at all times. 


For complete information, check “Sig-Numeric Filing” 
on coupon below. 








LEFEBURE CORPORATION 
CEDAR RAPIDS, IOWA, U.S. A. 


Please send information on the following: 
(C) Symbol-Sort (1) Account Coding 
(1) Compu-Cards 0) Sig-Numeric Filing 





NAME OF BANK 





ADDRESS 





city STATE 





SIGNATURE 
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Delegate half-circles globe to attend NABAC convention 


would become president of the Too- 
tle-Enright National Bank, and W. F. 
Enright would be chairman. 


* 


The recent annual convention of 
NABAC, The Association for Bank 
Audit, Control and Operation, held in 
Boston, attracted a delegate from the 
Philippine Trust Company in Manila. 
Cesar R. Esguerra, manager of the 
bank’s Ermita branch, had a great 
deal to tell Professor Louis Lyons in 


a 15-minute radio and television ap- 
pearance over the Harvard University 
station in Cambridge. Mr. Lyons is 
chairman of the Niemann Fellowship 
for Journalism at Harvard. In the ac- 
companying photograph, Mr. Esguer- 
ra is shown at left discussing the Phil- 
ippine economy with the professor. 


. 
In management changes at The 


Federal National Bank and Trust 
Company, Shawnee, Oklahoma, Dial 








STRAYER 


Steel Storage Files 
Utmost in Safety 
Positive Drawer Stops 
Vertical and Horizontal Rigid 
Stacking—Automatically 


Bank Supplies 
Since 1914 





Easy to install (Made any size you specify)—é6 colors 


5 - Styles 


R—Non Roller 
RB—Steel Bearing Wheels 
NR—Nylon Rollers 
NRGL—Combination Nylon 
Rollers and Glide 
NGL—Nylon Glide Only 





AUTOMATIC 
NO PASTING 








“Easy Snap" collapsible corrugated paper file boxes 
Available 175 stock sizes 








Coin Bags 
Boxes 
Trays 

Wrappers 

Teller Chests 

Note Cases 

Sorters 








We solicit your inquiries 


STRAYER COIN BAG CO. Inc. 





New Brighton, Pa. 











70 





Currin has been elected president to 
succeed Frank Buck who will con- 
tinue as chairman. At the same time, 
John D. Wilkinson joined the bank 
as executive vice-president. 

Sd 


Brison C. Tucker has succeeded 
Franklin P. Whitcraft, Jr., as presi- 
dent of the Eutaw Savings Bank, Bal- 
timore, Maryland. Mr. Whitcraft has 
retired after 50 years of service with 
the bank. 


4 


At the First Savings and Loan As- 
sociation, Berkeley, California, Robert 
R. Porter has been named administra- 
tive vice-president. 


s 


John D. Carlisle has been advanced 
to administrative 
vice-president at 
the head office of 
the Central Valley 
National Bank, 
Oakland, Califor- 
nia. Mr. Carlisle 
joined the bank in 
1949 and was 
named assistant 
vice-president in 
1955. Earlier this 
year he became 
head of the bank’s credit department, 
a post he will continue to hold. 

+ 





J. D. CARLISLE 


In top management changes at the 
Russell (Kansas) State Bank, Herbert 
A. Rogg was elected president, Clyde 
L. Carter was named executive vice- 
president and Meade Bennett was 
promoted to trust officer. 

* 


Newly-elected officers of the First 
National Bank, Orange, Texas, in- 
clude Mrs. Nelda C. Stark, president; 
H. J. Lutcher Stark, chairman; and 
John C. McDonald, executive vice- 
president. 


° 


Miss Marsha Price, employee in the 
installment loan 
department of the 
Bank of Benton, 
Benton, Illinois, 
was recently 
awarded the title 
of Fair Queen at 
the 1959 Franklin 
County Fair held 
in Benton. Miss 
Price plans to en- 
ter competition 
for the title of 
Miss Illinois at the state fair in 1960. 

4 





MISS PRICE 


Ben-McEnteer has been appointed 
vice-president of the Titusville (Penn- 
sylvania) Trust Company. He former- 


Burroughs Clearing House 
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The new Beneficial office in Kealakekua, Hawaii is the 1200th 
unit in the world’s largest system of finance offices, serving in 


47 states and all 10 provinces of Canada. 


The Kealakekua office is also further evidence of the con- 
tinuing need for Beneficial’s friendly, realistic service— 
which is now being used by more families in more places than 


ever before. 


Now in its 46th year, Beneficial Finance System in 1959 
will make approximately three-quarters of a billion dollars 
in “family-size’” loans averaging around $450. 


...@ BENEFICIAL loan is for a beneficial purpose. 


Beneficial Finance Co: 


Beneficial Building, Wilmington, Delaware 


1.200 OFFICES IN THE UNITED STATES AND CANADA 
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ly served as a branch manager of the 
National City Bank, located in Cleve- 
land, Ohio. 


5 


Bill P. Jennings will be executive 
vice-president and managing officer of 
the soon-to-be-opened Penn Square 
National Bank, Oklahoma City, Okla- 
homa. Jerry Cravens will become pres- 
ident, and Ben C. Wileman will be 
chairman. f 


¢ 


Officers of the newly-chartered 
Bank of Mt. Carmel, [llinois, include 
T. M. Bane, president; W. H. Eth- 
erton, executive vice-president and 


cashier; and E. L. Wallar, vice-presi- 
dent. 


Ld 


Raymond E. Brower is the new 
president of the Edgewater (New Jer- 
sey) National Bank. 


a 


Steuart P. Hicks, vice-president of 
the Culpepper (Virginia) National 
Bank, has been elected president of 
the soon-to-be-opened First National 
Bank of Wauchula, Florida. 


¢ 


In top management changes at the 
Hugh W. Long and Company, nation- 
al underwriting firm headquartered in 





San Francisco’s First 
Western Bank Building 
passes the Giant Janitor’s 


White Glove Test 


It takes a Giant Janitor to keep America’s most 
important buildings White Glove Clean. And 
our Giant Janitor service is the world’s largest 
cleaning force, as well as the best. 

ABM’s Calculated Cleanliness results from ex- 
haustive material testing, outstanding skill and 
experience—and most of all, a giant staff of well- 
qualified people under critical supervision. For 
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almost 50 years, ABM has serviced structures of 
all sizes, at reasonable cost. No job is too big, no 
job is too small. It is our pleasure to service 
First Western Bank buildings in many California 
cities, as well as thousands of other important 
buildings in the United States and Canada. We 
would be happy to put our tremendous store of 
information at your disposal, without obligation. 


American Building Maintenance Co. 
World’s Largest Janitorial Contractors « Throughout the United States and Canada 
Serving more than 40 cities « Address inquiries to 335 Fell Street, San Francisco 2, Calif. 
or consult your telephone directory 











Elizabeth, New Jersey, Thomas J. 
Herbert has succeeded Hugh W. 
Long as president. Mr. Long has been 
named chairman. 


o 


Officers for 1959-60 have been 
elected at the recent annual meeting 
of Robert Morris 
Associates held in 
Philadelphia. New 
president of the 
group will be Ar- 
thur F. Boettcher, 
senior vice-presi- 
dent and director, 
The Boatmen’s 
National Bank, 
St. Louis. G. Ken- 
neth Crowther, 
vice-president of 





A. F. BOETTCHER 





W. M. EDENS 


G. K. CROWTHER 
Robert Morris officers 


the Morgan Guaranty Trust Com- 
pany, New York City, becomes first 
vice-president of the Associates, and 
second vice-president is William M. 
Edens, who is also second vice-presi- 
dent of The Continental Illinois Na- 
tional Bank and Trust Company, Chi- 
cago. 
. 


Officers of the newly opened Bank 
of Rolling Meadows, Illinois, include 
Marshall Hewitt as president, John 
W. Baird as chairman, and John 
Woods as vice-president. 


5 


New executive vice-president of the 
Bank of Dade County, North Miami 
Beach, Florida, is Frederick J. 
Teschke. 


. 

W. G. Thornell has joined the First 
National Bank, Port Arthur, Texas, 
as executive vice-president. 


5 


The County Trust Company, Ten- 
afly, New Jersey, has named Theodore 
J. Brassel chairman. 


5 


Emcee Garry Moore is shown con- 
gratulating Miss Margaret Kilkenny, 
teller at the Bank for Savings, New 
York City, in the photo on page 74. 
Congratulations came after Miss 
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An attractive waiting lounge, 


escalator service, and adding machines built no 
into check writing desks are a few of the features ged THO y Ndi 
that make banking more convenient and efficient for our customers. cart no we 
anvil |, ovel 
n 


QUICK LOOK INSIDE OUR NEW MAIN OFFICE 


But this is just a glimpse of our new Main Office. We'd like you to see more. Next o 
time you’re in Detroit, won’t you please stop by and take a complete tour? eas 


NATIONAL BANK OF DETROIT 


Member Federal Deposit Insurance Corporation 
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A dangerous secret 


Kilkenny appeared on CBS-TV’s “I’ve 
Got a Secret” show. Miss Kilkenny’s 
secret was: “I was held up by a bank 
robber last week, and I’m going to 
show movies of the actual Tobbery.” 
The film, as recorded by the Mosler 
Safe Photo Guard camera, was shown 
on the program. 
° 


Recent assistant vice-president titles 
have been announced for G. P. Dick, 
Jr., F. L. Jones and R. A. Matthews 
at the Bank of Savings and Trusts, 
Birmingham, Alabama; M. H. Carl- 


son and W. H. Howe at The Colonial 
Bank and Trust Co., Waterbury, Con- 
necticut; L. L. Gibson at the Bishop 
National Bank, Honolulu, Hawaii; 
W. W. ‘Phelps, Jr., at the First Na- 
tional Bank, Boston, Massachusetts; 
R. T. Carlisle, W. T. Boehra and A. F. 
Granitz at the Security-Mutual Bank 
and Trust Company, St. Louis, Mis- 
souri. 

J. C. Murphy of the Camden (New 
Jersey) Trust Company, F. L. Dier- 
inger of the Marine National Ex- 
change Bank, Milwaukee, Wisconsin, 
G. W. Innes, J. L. Seiler, Jr., and 
J. G. Ramer, of the Manufacturers 
Trust Company, New York City, 
W. R. Whitley of the Republic Na- 
tional Bank, Dallas, Texas, and A. W. 
Cowles of the Main Bank & Trust, 
San Antonio, Texas, have also been 
named assistant vice-presidents. 


5 


Fred F. Florence, chairman of the 
executive committee, Republic Na- 
tional Bank of Dallas, recently re- 
ceived the Benemerenti medal, highest 
decoration that can be awarded by 
the Roman Catholic church to a non- 
member, from Bishop Thomas K. 
Gorman of the Diocese of Dallas- 
Fort Worth. Pope John XXIII sin- 
gled out Mr. Florence for the Papal 
decoration for his unselfish efforts on 





104 MILL STREET ° 







“SILVER 
SUPER" 


PAPER SHREDDER 


Nobody wants to buy 
ashes, but waste 
paper is valuable, so 


SHRED, BALE 
and SELL IT 


That’s the sure way 
to destroy confiden- 
tial files — and make 
money from the 
waste paper, 


e AUTOMATIC HOPPER FEED 

e SAFE, QUIET OPERATION 

e EASY MOVING ON CASTERS 
e MAINTENANCE FREE 


Write today for literature 


INDUSTRIAL SHREDDER AND CUTTER COMPANY 


SALEM, OHIO, U. S. A. 














Accepts religious award 


behalf of community projects. In the 

accompanying photograph, Bishop 

Gorman, left, is shown presenting the 

medal and citation to Mr. Florence. 
. 


New president of the Princeton 
State Bank, Provinceton, Missouri, is 
Noel Moss. 


o 


At the National Lumberman’s 
Bank, Muskegon, Michigan, George 
L. Dearborn has been appointed vice- 
president. 

7 


New comptroller of the Metropoli- 
tan Bank, Miami, Florida, is James 
W. Mitchusson. 


5 


Bishop National Bank, Honolulu, 
Hawaii, will open 
a representative 
office in San Fran- 
cisco. While the 
office will not 
transact banking 
business, it will 
serve as a contact 
and = information 
center for the 
calling program 
of the bank on 
its mainland ac- 
counts. At the same time, the bank 
elected Spencer A. Murphy vice- 
president to head the new office. 

+ 





S. A. MURPHY 


B. B. Bass, president of the Ameri- 
can Mortgage and Investment Com- 
pany, Oklahoma City, Oklahoma, has 
been elected president of the Mort- 
gage Bankers Association of America. 
Mr. Bass was elected at the Associa- 
tion’s annual convention which was 
recently held in New York City. 

* 


Allen S. Grow is the new president 
of the West End National Bank, 
Shamokin, Pennsylvania. 
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NEWEST IDEA 
IN DEPOSITORY 
SECURITY 

and STYLING 
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DIEBOLD 
POLARIS 


after-hour DEPOSITORY ~ 


Here is a dramatically new idea in an Aftet- 
Hour Depository! The new POLARIS by 
Diebold brings to your customers the 
convenience of 24-hour banking . . . doés so 
in a stainless steel setting that is fashioned 
to add to the good looks of any bank’s 
architecture. 


And the POLARIS depository combines 
certified security with its smart new styling. 
The Underwriters’ Laboratories label attests to 
the anti-fishing, anti-trapping protection 
embodied in POLARIS depositories, protection 
covering both envelope and bagged 

deposit sections. 


Available in a wide choice of models including 
flush and recessed types, POLARIS depositories 
by Diebold represent an important forward 
step in customer convenience for your bank. 
We'll be happy to send you illustrated 
literature on POLARIS depositories without 
obligation. Simply use coupon below. 


ema 
iebold 


*The term “'After-Hour Depository” is @ Registered 
Trade Name of Diebold, Inc. 








DIEBOLD, incorporated Depr. B- 28 
CANTON 2, OHIO 


GENTLEMEN: Please send me without obli- 
gation complete information on the new 
POLARIS after-hour depository. 


NAME 
BANK 
ADDRESS 
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DIB-815 
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International Banking—Around the Clock 


Many of our Correspondent Banks have made ‘The forms and procedure which we provide for 


our International Banking Department an essen- _ our correspondents require a minimum of detail 


tial part of their own organizations to provide 


work and, where appropriate, these forms are 
such services as: 


imprinted with the correspondent bank’s name. 
e Remittances to Foreign Countries : : : . : 
e Establishing Import Letters of Credit Working with leading banks in 153 countries, we 
e Collection of All Items Payable Abroad are able to serve you and your customers in every 
e Information on Foreign Trade 
e Credit Reports on Foreign Names , 4 : 
¢ Data on Foreign Customs and Regulations transaction, wherever its point of purchase or 


e Purchase and Sale of Foreign Exchange sale, we welcome your inquiries. 


important market in the world. Whatever the 


MANUFACTURERS TRUST COMPANY 


INTERNATIONAL BANKING DEPARTMENT: 55 Broad Street, New York 15, N. Y. 
REPRESENTATIVE OFFICES: London, Tokyo, Rome, Frankfurt a.M. 
Member Federal Deposit Insurance Corporation 
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INTERNATIONAL 








Portugal Establishes 
Development Bank 

The expansion of agriculture and 
industry are prime targets of a new 
Portuguese development bank formed 
by the government and private in- 
vestors. 

Approximately 70 per cent of the 
bank’s 1 billion escudo ($35 million) 
capitalization has been provided by 
the government. The funds will be 
used for projects in overseas terri- 
tories, particularly Angola and Mo- 
zambique, and in Portugal, too. 
These programs will be carried out 
through medium- and_ long-term 
loans by the bank, which may par- 
ticipate in the capital of private 
enterprises without acquiring a con- 
trolling interest. 


° ° ° 


Branch Travels Highway 
in Unusual Relocation 


Branch moves are pretty common- 
place today as management strives 
to meet customer demand. The Aus- 
tralian and New Zealand Bank 
Limited, Melbourne, however, recent- 
ly completed a most unusual move. 
It transported one of its branches 
six miles to a new location. 

The former Merlynston branch 
building—36 feet long, 24 feet wide 
and 22 feet high—was lifted off its 
foundation, hoisted aboard a 55-foot 
low loader transporter and carted to 
Thomastown, as shown below. 


The move took five hours and was 
aided considerably by the police and 
public utilities. The latter cleared 
the path of electric wires and other 
impediments, while the police were 
busy dispersing youngsters and 


- others who were completely fasci- 


nated by the operation. 

At one point along the road the 
building had less than one-inch 
clearance as it negotiated across a 
bridge. On the other side of the 
bridge the trailer wheels bogged 
down in the mud, calling for quick 
action with planks and sacking to 
continue the trip. 


e ° 


E.E.C. Head Qualifies 
Free Trade Targets 


Several solutions for Europe’s 
economic unification were unfurled 
at the recent week-long Parliament 
of the six-member European Com- 
mon Market. Everyone agreed that a 
multilateral European Economic As- 
sociation is needed to coordinate the 
free trade efforts. of the European 
Economic Community, the Outer 
Seven, and the other O.£.E.C. mem- 
bers. But there was a great deal of 
difference as to the timing and meth- 
od of accomplishing this highly- 
elusive objective. 

E.E.C. head Walter Hallstein out- 
lined four general conditions that 
must be fulfilled before the free 
trade talks can be considered by 





Walter Hallstein, E.E.C. boss 


Proposes free trade committee 


Common Market members. Any solu- 
tion, he said, must be politically ac- 
ceptable to all E.E.C. members; it 
must be technically possible; it 
should not prejudice existence of the 
E.E.C.; and it must recognize the 
E.E.C.’s relationships with countries 
outside Western Europe. 

Since Common Market members 
had not reached agreement on these 
points, Mr. Hallstein added, it has 
drawn a series of liberal trade meas- 
ures to speed along the free trade 
talks. These include: gradual elimi- 
nation of all quotas on imports of 
industrial goods from all non-mem- 


Mud and narrow bridges proved only minor obstacles as branch was carted to a new site 


Everyone stopped to look . . 


November, 1959 


. as A.N.Z. branch made its five-hour trip from Merlynston to Thomastown 
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57° Offices in 
40 Communities 
Throughout Arizona 


*7 new offices have been 
opened, 7 relocated in new, 
larger quarters and 6 more 
have been enlarged — in the 
last 21 months. 











Home Office 
Phoenix, Arizona 
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Arizona’‘s Partner in Progress 
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For over 77 years, Japan's largest 
financial institution has fostered 
international trade and commerce. 
If you need a helping 

hond in Japan, contact... 


rm FUJI BANK 





Head Office: Chiyoda-Ku, Tokyo 
Overseas Offices in London, Calcutta 
Branches Throughout Japan 


New York Aaency: 42 Broadway, NYC 
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Hollandsche Bank-Unie of Amsterdam branch, Maracaibo, Venezuela 


120-foot teller counter provides efficient service 


ber countries on a reciprocal basis; 
negotiation and reduction of tariffs 
between E.E.C. members and other 
European countries to ease any acute 
difficulties; cooperation with major 
economic units, such as the United 
States and the British Common- 
wealth, in the aid of underdeveloped 
countries; strengthening of the Com- 
mon Market through speed up of 
transition period and the closer co- 
ordination of the economic and 
monetary policies of the member 
countries; and establishment of a 
European liaison committee to co- 
ordinate a working agreement be- 
tween the E.E.C. and the other 
European countries. 

The latter proposal is an imme- 
diate target of the E.E.C.’s foreign 
trade committee. It has urged that 
negotiations be opened directly be- 
tween E.E.C. and the Outer Seven 
groups, while keeping other Euro- 
pean countries informed. 

John Edwards, the British Assem- 
bly president, has indicated that he 
is planning to refer a recommenda- 
tion along these lines to the steering 
committees of both these groups. It 
calls for an association agreement 
to be put into force by January 1, 
1962. 


Meanwhile, the “Little” Free 
Trade Group, namely the United 
Kingdom, Sweden, Norway, Den- 
mark, Austria, Switzerland, and 


Portugal are ironing out the final 
arrangements on their treaty, which 
is expected to be ready for signatures 
by year-end. The treaty would call 
for a 20 per cent customs duty re- 
duction by member countries on 
July 1, 1960. 
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Dutch Bank Opens 
Latin Branch 

Hollandsche Bank-Unie of Amster- 
dam, which already operates several 
subsidiaries in Latin America, will 
open a new subsidiary at Guayaquil, 


Ecuador, within a few months. The 
bank has subsidiaries in the Nether- 
lands Antilles, Surinam, Argentina, 
Uruguay, Venezuela, Brazil, Turkey, 
and Israel. It is expected that before 
long more Latin America offices will 
be established. 

The Bank’s general manager, 67- 
year-old Nicolaas E. Rost Onnes, has 
made H.B.U. one of the fastest grow- 
ing banking institutions in the Neth- 
erlands. The bank’s latest new 
subsidiary, that in Maracaibo, Vene- 
zuela, was opened early this year. 
This office has four floors of about 
800 square yards each, and two un- 
derground vaults. 

These underground vaults are a 
novelty for Maracaibo. They have 
been constructed of heavy ferrocon- 
crete, in which some 200 tons of iron 
have been processed. The vault con- 
troller is able to watch the vaults by 
means of a system ef mirrors. The 
two Dutch-made vault doors have a 
weight of 8 tons each. The vaults 
contain 850 safe deposit compart- 
ments. The main lobby has a 120-foot 
tellers’ counter. 

The counters, walls and staircase 
are of different types of marble. The 
building is air-conditioned and fea- 
tures double-wall construction. The 
new facility at Maracaibo cost 
around $480,000. 
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British Export Service 

Hambros Bank, London, has an- 
nounced a new Scandinavian service 
which should enable British export- 
ers to take advantage of the prospec- 
tive “Little Seven” Free Trade Area, 
involving Scandinavia, Britain, Aus- 
tria and Switzerland. 

It will offer the prospective ex- 
porter a preliminary report on the 
market potential for his product. It 
will then help to bring buyer and 
seller together, and if necessary pro- 
vide credit for up to five years to 
finance the transaction. 
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1778: Birth of U. S. Navy. Schooner 
Hannah, built in Marblehead, sailed 
against British shipping and men-o’ war. 
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‘he ATOMIC SEAPOWER began in New England, is booming 
7 a here today. Skipjack, recently launched at Groton, Conn., is 
Its world’s fastest submarine. Another 16 are on order, an atomic 
rt- 1968: Largest U. S. built tanker — at cruiser has been launched, a destroyer is on the ways. 
sot Quincy. Princess Sophie, Greek-owned, 
will carry Arabian oil to world ports. 
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: to the sub ine Skipjack 
=. NEW ENGLAND WRITES THE LOG OF AMERICA'S LEADERSHIP ON THE SEAS bs ~ - YVrm | 
: | ) FIRST. 
rt- From the very first day this Bank opened its doors, July 5, 1784, dollars from The D  PNATIONAL BANK 
2c FIRST have helped keep the Stars and Stripes flying on the seven seas. Early 4 ; 
“4 customers of the Bank sent “Columbia” on her historic voyage that opened the ; wen men 
1S- ° : ) “ A 
Northwest fur trade and unlocked the treasure houses of the Orient. Later customers <e d 
X= launched the sturdy whalers that carried the Yankee flag deep into the vast reaches ae * (959 
of the Pacific and the Arctic. | I a ITT 
' ‘ Federal Deposit Corporation 
nd The lean, swift-footed Clippers, the first large iron steam vessel, the ponderous — a 
'0- dreadnoughts of World War I, the atomic submarine — all these were achievements 
to Personal and Corporate Trust Services 


of New England imaginativeness and New England skill. And just as this early affinity 
for the sea has helped New England prosper through the years, so too it has helped 
make New England’s leading bank one of the forerunners in world-wide banking. 


through our allied institution 
OLD COLONY TRUST COMPANY 















The interesting feature of this 
service is that Hambros Bank will 
not only advance up to 100 per cent 
of the money required for a partic- 
ular transaction, when the customers 
credit standing warrants it, but will 
also insure the exporters against risk 
without any extra charge. This pack- 
age deal combining market research, 
commercial credit, and export insur- 
ance is unusual in British banking. 
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High-Flying Attraction 

Jules Verne’s classic Around the 
World in 80 Days provided the Israel 
Discount Bank Limited with the 
theme for a highly-successful promo- 
tion at the recent Tel-Aviv Jubilee 
Exhibition. 

The Bank hired a balloon, complete 
with basket and carrying two passen- 
gers in addition to the pilot, to make 
20 captive ascents to a height of 320 


Balloon rides won friends for Discount Bank of Israel 


feet, as shown in the photo above. 

The exhibit attracted some 75,000 

people during its week-long stay. 
The balloon, which carried the 





Almost 100 Years’ 
Banking Experience. 


Branches throughout 
South America 


Bank of London & Montreal Limited, 
an affiliate, maintains a network of offices 
in Central America and the Caribbean. 









avs ermeneneoeng & SOUTH AMERICA LIMITED 


Head Office: London, England 
New York Agency: 34 Wall Street 








A Bank To Consult 


NEW YORK AGENCY 


40 Wall Street 
New York 5, N.Y. 





MITSUI BANK 


On All Business With Japan 


THE MITSUI BANK trp. 


LONDON BRANCH 
BANGKOK BRANCH 
BOMBAY BRANCH 




















Bank’s name in letters 30 inches 
high, was operated by Captain Jan 
Boesman, a noted aeronaut of the 
Hague Balloon Club of Holland and 
his wife Nini, who is also a balloon 
pilot. Their happy passengers were 
winners of a lottery drawing of the 
names of visitors to the bank’s pavil- 
ion during a 20 day period. 
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Uruguay—Paradise for 
Joint Stock Companies 


The founding of a joint stock com- 
pany in Uruguay may be enacted by 
private contract. Only the founding 
members’ signatures are required to 
be certified by a notary. 

The fundamental difference—in 
comparison, for instance, with Ar- 
gentine laws—is that the founding 
members themselves do not have to 
contribute capital. Therefore, as a 
rule, founding members very often 
are the expert and the company’s ad- 
ministrator. Until recently, single 
persons could even establish a share- 
issuing company. 

Another advantage of Uruguayan 
provisions is the fact that joint stock 
companies need not limit their field 
of action. By adopting a smart for- 
mula, such companies may devote 
their activities to practically all eco- 
nomic fields at the same time. 

Within 90 days after having been 
granted the “persona juridica” by 
the government, only 20 per cent of 
over-all capital has to be proved to 
exist. Of this “capital suscripto” 
only 25 per cent has to be paid in, i.e. 
in reality only 5 per cent of over-all 
capital. Any currency is acceptable 
as capital contribution: dollars, 
pounds, marks, or Argentine pesos, 
etc. 

After authorization by the govern- 
ment, the founders name a board of 
directors or assume _ directorship 
themselves. The administration may 
establish its lawful address abroad. 
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Another specialty in Uruguay is 
that the controlling position of a 
“sindico” is not required. It would 
be an absurdity under a law that 
permits the majority of stockholders 
to appoint the “sindico.” Any serious 
control would be thwarted in such 
cases. Uruguay, quite logically, does 
not insist on such an institution. 

General assemblies may be called 
in without prior publication of the 
date or procedure in the newspapers, 
as long as the total capital is repre- 
sented during the assembly. Only 
voting rights are limited under Uru- 
guayan law which concedes no more 
than 6 votes to one share-holder. 
Generally, bigger share packages are 
awarded only one vote. 
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International Firms Form 
French Investment Trust 

European banking and investment 
firms have combined their capital to 
form a new investment trust, France 
Investissement, that will deal exclu- 
sively in French securities. 

Capitalized at 2,200,000 francs, it 
is the first trust to be formed on an 
international basis for investment in 
France only. Initially, its portfolio 
will be limited to first-class indus- 
trial concerns. 

Participants in the new venture, 
which is being sponsored by the So- 
ciete d’Investissement et de Gestion, 
are the following banks: Germany- 
Sal. Oppenheim Jr. and Company; 
Belgium-La Societe Belge de Banque 
and MM. J. Philippson, J. Degroof 
et Cie; Great Britain-S. G. Warburg 
and Company; Netherlands-R. Mees 
and Zoonen; Switzerland-La Banca 
Della Svizzera Italiana and MM. Bor- 
dier et Cie; and France-La Banque 
Louis Dreyfus et Cie and Credit In- 
dustrial et Commercial. 

President of the new concern will 
be M. Paluel Marmot, of the Societe 
d’Investissement et de Gestion. 
Other members of the management 
team will be representatives of Louis 
Dreyfus and Credit Industriel et 
Commercial. Each of the participat- 
ing banks will have a representative 
on the advisory board. 
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Japanese Reserves Plan 
To Cut Loan Activity 


The fast-stepping Japanese econ- 
omy, which has been bounding along 
at a 5 per cent quicker pace than a 
year ago, may retrench a bit under 
actions taken by the Finance Min- 
istry and the Central Bank of Japan 
to curtail bank loans through en- 
forcement of a reserve deposit sys- 
tem as of September 11. 

Under the new system, which was 
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General Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396, Collins Street, Melbourne, Australia 


The Manager 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 








Are You Extending 
to AUSTRALIA? 


Then there is much that you will 
want to know. 


What are Australia’s natural 
resources? 


How will you be served in respect of 
communications, power, 
water and fuel? 


How are Australia’s labour relations, 
what are the conditions governing 
wage scales, taxation? 


What is the law relating to company 
formation? 


The answers to these and other vital 
questions will be found in a fact-filled 
booklet “Establishment of Industry 
in Australia.” Write for a FREE copy 
today, to:— 





AUSTRALIA AND NEW ZEALAND BANK LIMITED 


81 


Banco Continental’s educational gallery, left, fascinates youngster; above, 
attractive new branch office at Miraflores, Lima suburb 


New facilities, novel attractions, create customer interest 













drafted in May 1957 on a standby 
basis, Japanese city banks with more 
than $56 million on deposit will be 
required to keep reserves of 11% per 
cent of demand deposits and % of 
one per cent of fixed deposits, while 
banks under the $56 million level 
must retain °4 of one per cent of de- 
mand deposits and 1% of one per cent 
of fixed deposits. 

The new requirement is expected 
to have great psychological effect, 
even though the private banks have 


been trying to increase their reserves 
over the past year. Another factor 
that may help its effectiveness is the 
Central Bank’s statement that it 
would consider raising the official 
bank rate unless there is a reduction 
in loan activity. 
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Educational Gallery 


Banco Continental, Lima, Peru, is 
gaining a great deal of customer 
interest and thousands of visitors 
through its gallery, which was 


opened to the public in June, 1956. 
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YOUR PATRONS NEED 
POSTAGE. STAMPS 


Thousands of Banks throughout the country are 
serving their patrons conveniently and profitably 


SCHERMACK 
STAMP STATIONS 

















Dignified in design, these precision built Scher- 
mack Stamp Stations can be furnished to sell 1, 
2 or 3 denominations of stamps in either a 
counter Model or in a floor Model as illustrated. 


ASK A BANK THAT OWNS ONE 


They will tell you a Schermack Stamp Station is 
a worthwhile public relations feature and a profit- 
able investment. 


Write us regarding our FREE TRIAL OFFER 


SCHERMACK PRODUCTS CORPORATION 











- 1164 W. Baltimore Ave., Dept. CH-9, Detroit 2, Mich. 7 




















The gallery is used for cultural, 
educational and industrial purposes, 
and features displays of subjects 
ranging from Peruvian handicraft 
to brewery installations. Infantile 
paintings, Japanese ceramics, reli- 
gious art, Swiss watches, jewelry, 
Eskimo art and the electrical indus- 
try of Lima have been featured in 48 
major exhibits shown to date. 

In the photo above is a national 
fishing industry display which at- 
tracted large crowds at recent ex- 
hibit at the gallery, located at Jiron 
Camana 590 in Lima. 

Banco Continental has also opened 
a new branch office in Miraflores, a 
suburb of Lima. The new branch, 
shown above, has full length window 
walls and a wide overhanging roof 
to protect the staff and customers 
from the sun’s rays. 
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British “*Giro”’’ Proposed 


A simple and cheap method of 
transferring money from one person 
to another is on its way in Britain. 
This is the “giro” system, already 
used on the Continent of Europe. 

The system normally means less 
paper work than checks and can be 
used by people without a bank ac- 
count. On the Continent it is usually 
operated by the Post Office. Anybody 
can open an account with giro simply 
by paying in cash or a check at a 
branch office. Each account is then 
assigned a number. Payments are 
made by handing in a form at a post 
office or by posting it directly to the 
central headquarters. 

On receipt of the form, a book en- 
try is made at headquarters, and both 
parties are notified by return of post 
that the transfer has been made. If 
the recipient has no giro account, he 
will receive a money order by mail. 
Most of the work is done at the cen- 
tral office at rather low cost. 

There has been a growing demand 
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in Britain for a simple transfer serv- 
ice not filled by existing institutions. 
But now several of them are racing 
to get in first with a “giro.” 
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Scottish Banks Merge 


In mid-September two historic 
banks merged to become Scotland’s 
largest bank. The Commercial Bank 
of Scotland (founded 1815) and the 
National Bank of Scotland (founded 
1825) have joined forces as the Na- 
tional Commercial Bank of Scotland 
Limited. The new institution has 
capital and reserve funds of £12.3 
million ($34,653,000) and total as- 
sets of approximately £300 million 
($843 million) making it the seventh 
largest bank in Great Britain. 

The merger was carefully engi- 
neered to ensure the retention of the 
bank’s right to issue its own notes. 
The ability to issue notes would have 
been lost if a completely new bank 
had been organized. 

The combined bank has 409 
branches and 79 sub-branches in 
addition to the head office in Edin- 
burgh. It also has motor branches 
which travel about 36,000 miles a 
year to provide isolated communities 
with banking services which would 
otherwise not be available to them. 

The bank also provides a service 
from which all other British banks 
fight shy. This is a full-scale invest- 
ment management and advisory serv- 
ice, under which the bank is pre- 
pared to undertake anything from 
the full and complete management 
of an investor’s portfolio, including 
the purchase and sale of securities, 
down to the carrying through of an 
occasional investment review at a 
customer’s request. 

Lloyds Bank, one of England’s 
“big five,” owned 98 per cent of the 
National Bank capital, but has only 
a 37 per cent stake in the combined 
bank. Another link is through Lloyds 
and Scottish Finance, the capital of 
which is divided equally between 
Lloyds and the National Commercial. 
This is a holding company, con- 
trolling the Scottish Midland Guar- 
antee Trust,—the first hire-purchase 
finance company to be taken over by 
a British bank—and Olds Discount 
Company which was bought last 
year. Both are strong companies and 
the National Commercial will have 
by far the biggest stake of any Scot- 
tish bank in hire-purchase. 

The chairman of the new bank is 
Ian W. MacDonald, former general 
manager of the Commercial Bank, 
who began his business lifes as a 
chartered accountant and who was 
professor of accounting ‘in Glasgow 
University when he was 31 years old. 
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New Chubb ‘Vanguard’ vault door for branch banks 


Confi 


There is a sense of confidence that comes from 
using the finest in security equipment. That is why 
bankers throughout the world specify 


CHUBB 


SAFES - VAULT DOORS - SAFE DEPOSITS 
RECORD PROTECTION EQUIPMENT 


CHUBB & SON’S LOCK AND SAFE COMPANY LIMITED 


175-176 TOTTENHAM COURT ROAD, LONDON W.I 
577 OXFORD STREET, TORONTO 14, ONTARIO 
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He is chairman also of Lloyds and 
Scottish Finance. David Alexander, 
former general manager of the Na- 
tional Bank of Scotland, takes over 
that position at the new bank. Mr. 
Alexander is president of the Insti- 
tute of Bankers in Scotland. 
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Jasper’? Probes 

The “City” of London has been 
disturbed by a financial upset that 
has become known as “The Jasper 
Affair.” After a hitch in the ar- 
rangements for the purchase of 
shareholdings in Ely Brewery, deal- 


ings in the shares of several com- 
panies associated with H. Jasper and 
Co. have been suspended; withdraw- 
als of funds by the majority of in- 
vestors in the State Building So- 
ciety, normally possible at any time, 
have been suspended; and a London 
financier, Friedrich Grunwald, has 
been charged with the fraudulent 
conversion of £314m. ($9.1/m.). The 
affair is also being investigated by 
a leading lawyer, Neville Faulks, 
on behalf of the Board of Trade. 

The Jasper affair is certain to lead 
to action on British financial law. 

The first deficiency that has been 
uncovered relates to building socie- 














working on a Canadian branch? 


. . . then be sure to contact Imperial Bank of Canada. With 
branches from coast to coast in Canada, Imperial Bank can 
give you information on the latest trends, developments and 
opportunities in Canadian business. 


Imperial Bank is always ready to give you the information you 
require. Write today for Imperial Bank’s new, highly informa- 
tive 16-page booklet, “Business Opportunity in Canada”. 


IMPERIAL BANK 
OF.CANADA 


Head Office, TORONTO 1, CANADA 




















ties—home loan associations that 
obtain money, reclaimable at short 
notice, from small investors and lend 
it for the purchase of homes. Build- 
ing societies enjoy important tax 
concessions and other legal advan- 
tages. It is now suggested that more 
stringent supervision is required if 
these advantages are to be justified 
and the small investor’s money safe- 
guarded. Some small societies invest 
too high a proportion of their funds 
in speculative property transactions 
instead of in normal home loans. The 
law on this subject dates from the 
19th century and is powerless to stop 
a small group of irresponsible finan- 
ciers from forming or acquiring 
building societies when convenient. 
There is also likely to be a reform 
of the law, or at least of stock ex- 
change custom on share purchase 
offers known in Britain as “take- 
over bids.” These bids are not re- 
garded as wrong in themselves, but 
more care will be required to ensure 
that shareholders will in fact be paid 
any cash that is offered to them—or 
if they are paid in securities to make 
sure that the securities are sound. 
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Toptlight Exhibit 

The Canada Cup golf tournament, 
November 18-21, at the Royal Mel- 
bourne Golf Club, provides the theme 
for an interest-packed display at the 
English Scottish & Australian Bank 
Limited’s Royal Bank branch in Mel- 
bourne. 

The top golfers of 30 nations will 
be participating in the event. The 
Canada Cup, shown below, was won 
by Australia’s representatives (Peter 
Thomson and Kel Nagle) last year. 
Alongside it is the equally-coveted 
International Golf Trophy. 
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OUR TRANSIT SERVICE 
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At International Airport, San Francisco, 
motorized messengers of American 
Trust Company maintain a 24-hour 
vigil for all incoming airmail items with 
A.M.F. stickers and Air Express ship- 
ments with Hold-at-Airport tags. 


By using these special labels on all 
cash letter sendings, your items can be 
processed by our Day and Night 
Transit Department within 30 minutes 
after arrival at the airport. 





AIR MAIL 


;AMCAN TRS CMP 
UCH LOOSE TO: 


SAN FRANCISCO. 2 


Time saved in the collection and 
availability of funds can often amount 
to as much as two days when you route 
all western items through American 
Trust Company, San Francisco. 


Write today for our 12-page bro- 
chure, “Speed and Service,’ which 
outlines the many advantages of our 
specialized routing service. We will also 
send you a supply of our high-speed 
A.M.F. stickers and Air Express tags. 








AMERICAN 
TRUST 
COMPANY 


BANKING 
Since 1854 








MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


100 BANKING OFFICES SERVING NORTHERN CALIFORNIA « HEAD OFFICE: SAN FRANCISCO 
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Rural Banking in the Philippines—A Self-Help Project 


By Augusto F. Espiritu 


Director, Central Bank of the Philippines, Manila 








The economic development of the 
Philippines hinges to a large extent 
upon the development of the agricul- 
tural sector. Approximately 75 per 
cent of the population is dependent 
upon agriculture for its livelihood. 
Farming contributes roughly 40 per 
cent of the national income and agri- 
cultural products represent 95 per 
cent of the value of Philippine ex- 
ports. 

The effort and attention of the 
country’s economists, social scien- 
tists and political leaders are focused 
on the problem of accelerating rural 
economic growth and hence raising 
the general living standards. 

The Central Bank of the Philip- 
pines’ task is to develop a _ well- 
integrated agricultural credit sys- 
tem. This has been speeded along 
through the Rural Banks Program 
and the Rural Bank Act of 1952. 
Since government financial aids are 
too often considered as grants, the 
Rural Banks Act places its em- 
phasis on private enterprise and 
initiative. The rural banks are or- 
ganized with private capital. Only 
when private investors find it dif- 
ficult to build up enough capital of 
their own will the government ex- 
tend financial assistance to rural 
banks by purchasing preferred 
shares equal to the paid-up capital 
of the private stockholders. The 
preferred stocks are not voting 
shares but enjoy preference only as 
to assets upon liquidation, thus leav- 
ing management to the local private 
investors. 

If the Central Bank believes that 
the resources of a rural bank are in- 


Agricultural credii in 





adequate to meet legitimate credit 
needs of the communities being 
served, that.there is a dearth of 
private capital in the communities, 
and that the stockholders of the rural 
bank are not in a position to raise 
more capital, the Act allows rural 
banks to borrow from the Develop- 
ment Bank of the Philippines a loan 
or loans maturing within ten years 
against securities offered by any 
stockholder or stockholders of the 
rural bank at two per cent per 
annum. 

Additional financial assistance is 
available through the Central Bank, 
which offers rural banks its redis- 
counting facilities at the special re- 
discount rate of only % of one per 
cent. Papers secured by co-makers, 
chattel mortgages on growing crops, 
crops in storage, work animals, and 
other collateral not normally favored 
by commercial bank security stand- 
ards are considered eligible for re- 
discounts. 

To further encourage the estab- 
lishment of rural banks and to re- 
duce cost of borrowings, the Rural 
Banks Act provides certain privi- 
leges not enjoyed by business cor- 
porations. Those with net assets 
under $350,000 are exempted from 
the payment of all taxes, charges and 
fees. Credit instruments covering 
loans under $1,000 are serviced free 
of charge by justices of the peace 
and registers of deeds. 

The extension of small loans to 
borrowers is a difficult process which 
can be both costly and time consum- 
ing. In view of this, the Central 
Bank also extends technical assist- 


ance and advice free of charge. Tech- 
nical assistance is extended by way 
of training of bank personnel, farm 
advisory and extension service, pro- 
motion service, and bank examina- 
tion. 

The Central Bank also subsidizes 
the training of rural bank personnel. 
Trainees are not only instructed free 
of charge but are even given per 
diems -throughout the _ training 
period. The rural banks bear the 
transportation expenses of their 
trainees. 

As rural banks could ill-afford to 
employ farm representatives, the 
Central Bank employs agriculturists 
to advise rural bank borrowers on 
how to improve their incomes. These 
agriculturists visit farm areas to 
sell farmers the idea that they can 
produce bigger crops through the 
adoption of inexpensive farm tech- 
nology such as those relating to 
fertilization, better seedlings, and 
developing new breeds of livestock 
and new varieties of crops. 

To entice the shy farmer-borrow- 
ers to rural banks, the Central Bank 
has a promotion and public relations 
program. Rural banks are assisted 
in the preparation of promotion 
materials such as hand bills, posters, 
brochures and the like. Rural bank 
personnel are likewise coached on 
how to extend courtesies and friendly 
services to customers. 

As of June 30, 1959, there were 
128 rural banks in operation, of 
which 93 were in Luzon Islands, 17 
in the Visayan Islands and 18 in 
Mindanao. 

Realizing that their progress de- 


the Philippines is ably directed through 128 rural banks 
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Official of International Cooperation 
Administration and author (at right) 


Discuss rural possibilities 


pends upon the economic progress of 
their communities, rural banks have 
developed financing adapted to the 
needs and limitations of small bor- 
rowers. No hard and fast rule is 
formulated in assessing whether a 
given application represents a legit- 
imate credit need and is a bankable 
risk. If a farmer has no real estate 
to offer as collateral, a rural bank 
in all likelihood will accept a cara- 
bao (water buffalo work animal) or 
growing crops as security. As long 
as the loan applicant has some initial 
investment in the business and can 
demonstrate his ability to generate 
the means of payment, he gets the 
loan. 

Rural banks exert efforts to per- 
sonalize their services. Open forums 
are conducted in villages and the 
villagers are given the opportunity 
to ask questions about the lending 
procedures of a rural bank. Many 
rural banks also handle the registra- 
tion of the legal papers of the bor- 
rowers to save both time and 
incidental expenses of customers. 


Like all underdeveloped countries | 


making a deliberate effort to accel- 
erate the pace of economic growth, 
inflationary tendencies are ever pres- 
ent in the Philippines. To help 
dampen inflation and at the same 
time increase bank loanable funds, 
rural banks promote savings by con- 
ducting house to house campaigns, 
by giving prizes to winners of their 
savings plan contests, and by grant- 
ing scholarships to winners of or- 
atorical contests. 

The impact of the Rural Banks 
Program is increasingly felt by the 
Philippine economy. The 128 rural 
banks in operation have granted 
loans to over 353,000 borrowers in 
an amount equal to about $7614 mil- 
lion during the last 6% years. De- 
posits as of June 30, 1959, stood at 
$7 million. 

Through the principle of self-help, 


rural banking has taken roots in 

the fast-growing rural areas. Being | 
owned and managed by local men, | 
these banks have aroused the pride | 


and awareness of the rural people. 
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Business in the Far East? 
Rely on the skill and experience of the bank that knows the “‘local’”’ scene. 
With 41 branches throughout the Far East, the “Hongkong 
Bank” can provide you with prompt, efficient service, and information 
gathered right at the source. At your disposal, too, are the 
offices of the Bank’s California subsidiary 
in San Francisco and Los Angeles, or its agency in New York. 


One call will put these vast facilities to work for you. 


SAMUEL J, H. FOX, PRESIDENT 


San Francisco: 80 Sutter Street 
Los Angeles: 212 West Seventh Street 
(Van Nuys Building) 








_ THE HONGKONG AND SHANGHAI BANKING CORPORATION OF CALIFORNIA 


A subsidiary of the largest British bank headquartered in the Far East. 


HONGKONG AND SHANGHAI BANKING CORPORATION OFFICES AT 72 WALL STREET, NEW YORK (AGENT: 
B. P. MASSEY) /LONDON /PARIS/ HAMBURG / HONG KONG /JAPAN /INDIA/PHILIPPINES/BORNEO/CEYLON /BURMA 
INDONESIA/MALAYA/SINGAPORE/VIETNAM/CAMBODIA/THAILAND Member Federal Deposit Insurance Corporation 


87 











FOR BUSINESS 
FACTS ABOUT 








ASK 
THE MAN 
WHO WORKS 
THERE 








* 


Royal Bank manager visits Alberta fertilizer plant for close-up study of the industry 














When it comes to doing business with Canada, it pays to talk to the 
Royal Bank. Why? Because Canada is a big country; no two areas are 
exactly alike, each has its own character, its own business “‘atmosphere’’. 
Across the face of this wide country there are over 860 Royal Bank managers 
to serve you. Each man knows his own city, town, community ... inti- 
mately. He himself “‘belongs” . . . because he works there. He can help your 
customers get in touch with the right people . . . wherever they wish to do 
business in Canada. For convenience, address inquiries to The Royal Bank 
of Canada, Business Development Department, Head Office, Montreal. 

write to The Royal 


THE ROYAL BANK OF CANADA —™ MO dehy ren 


Canada’s Largest bank... assets exceed 4 billion dollars. Development Department, 
New York Agency—68 William Street, New York 5, N.Y. Head Office, Montreal 


For your clients who are 1 
considering setting up 
a business in Canada, 
this booklet gives vital 
facts about the framework 
of business organization. 
For your copy—free and 
without obligation— 


Over 960 branches in Canada, the Caribbean area, and South America * Offices in New York, London and Paris 
Representatives in Chicago, Dallas and Hong Kong 
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Government Balks At 
Interest Rate Hike 


Canada’s Prime Minister John 
Diefenbaker, in a nationally tele- 
vised speech on October 1, ruled out 
any increase in chartered bank inter- 
est charges or any inflationary rise 
in the money supply as a means of 
overcoming the present tight money 
situation. 

He urged the banks “to reconsider 
their lending policies and rearrange 
their outstanding loans to the end 
that some large borrowers will be 
taking less so that smaller borrowers 
can get more.” , 

He stated that the Bank of Canada, 
not the government, controls the 
money supply in Canada. The cen- 
tral bank was independent and auton- 
omous, answerable only to the Parlia- 
ment. Explaining that there had 
been strong demands and suggestions 
for an increase in the statutory limit 
of 6 per cent on the interest charged 
by the chartered banks, he said that 
to raise the limit would simply mean 
added income to the banks. 

A few hours earlier the Investment 
Dealers’ Association of Canada urged 
the Canadian government to tell the 
Canadian people “in simple terms” 
why money is becoming more difficult 
and expensive to borrow. In one of 
its rarely issued statements the or- 
ganization reviewed the state of Can- 
ada’s booming economy and apparent 
reasons behind the money tightness. 

The statement, over the signature 
of I.D.A.C.’s President N. J. Alex- 
ander, urged the prime minister and 
Minister of Finance Donald Fleming 
to tell the Canadian people that the 
government “expects not only to bal- 
ance its budget in the coming fiscal 
year but also to run a cash surplus.” 
Such a statement would indicate lead- 
ership and help restore activity in 
the securities market to a level where 
the borrowing requirements of prov- 
inces, municipalities and corpora- 
tions could be carried out success- 
fully. 

“With the prospects of federal gov- 
ernment revenues and expenditures 
coming closer to balance in the cur- 
rent fiscal year, the government’s 
immediate financing and refunding 
problems provided for and with the 
evidence that the anti-inflationary 
policies of the Bank of Canada are 
becoming effective, there is now a 
basis for renewed confidence in the 
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integrity of the Canadian dollar and 
in the ability of Canadians to finance 
economic growth in a sound manner”, 
the statement added. 

Canadian bank officials at Toronto, 
replying to Premier Diefenbaker’s 
hint to loan more to small borrowers, 
claimed that these were already get- 
ting a good deal from the banks. 
Harold Thomson, president of the 
Canadian Bankers’ Association and 
general manager of the Imperial 
Bank of Canada, stated that “the 
number of small borrowers has sub- 
stantially increased over the past five 
years.” 

“The number of small loans we 
have are much greater than ever be- 
fore,” A. C. Ashforth, president of 
the Toronto-Dominion Bank said. 

“Over the past eight months the 
increase in loans for the chartered 
banks has been 65 to 71 per cent to 
smaller borrowers,” N. J. McKinnon, 
president of the Canadian Bank of 
Commerce stated. 

S. J. Proctor, president of the Im- 
perial Bank of Canada, in a recent 
talk stated that of 1,531,569 loans on 
the books of all the chartered banks 
at the beginning of 1959, the latest 
figure available, 1,020,276 were to 
individuals for other than business 
purposes and that their average 
amount was $1,000. There were also 
283,842 loans to farmers. 


° ° ¢ 


Moves New York Agency 


Further expansion of Canadian 
bank activity internationally was 
marked recently with the move to 
new New York City quarters for the 
Toronto-Dominion Bank, and with 
the opening of a new office in Kings- 
ton, Jamaica, by the Bank of Mont- 
real’s affiliated Bank of London and 
Montreal. 

The Toronto-Dominion Bank’s new 
office at 45 Wall Street in New York 
City was officially opened in cere- 
monies attended by the bank’s top 
officials, including President Albert 
C. Ashforth and General Manager 
A. T. Lambert. A reception followed 
for 200 leaders of New York’s finan- 
cial community. The bank has had an 
agency in the city for 25 years. 

Canadian banks do not operate 
branch banks in New York in the 
normal sense, but operate agencies 
with the agent and assistant agents 
acting under a power of attorney 





Agency’s new Manhattan office 


granted by their bank. The agencies 
are licensed by the State of New 
York’s superintendent of banks, and 
their functions include the issuing 
of letters of credit, and they also 
act as paying agents for credits 
established by Canadian branches 
and correspondent banks. 

The new Jamaica branch facilities 
of the Bank of London and Montreal 
attracted some 400 representatives 
of Jamaican business, industry and 
government. G. Arnold Hart, Bank 
of Montreal president, and General 
Manager Frank R. Bottrill of the 
Bank of London and Montreal headed 
banking representatives. It is the 
first branch opened since the forma- 
tion of the Bank of London and 
Montreal by the Bank of London and 
South America and the Bank of 
Montreal last year. 


e ° ° 


Business Recovery 


In reviewing the business recovery 
in Canada since the 1957 recession, 
the Monthly. Review of the Bank of 
Nova Scotia, released recently, 
pointed out that “the key question at 
this time is how strong the forces 
of expansion will turn out to be. In 
the United States and Europe as well 
as in Canada it has been the upsurge 
in consumer spending and the re- 
building of business inventories 
which have provided most of the 
spark to economic expansion.” 

Forecasting this trend, bank econ- 
omists state: “From now on, the de- 
gree of increase in fixed capital out- 
lays will become more and more cru- 
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For Your Ckients 


ANADIAN 


Patent, Copyright 
and Trademark... 


regulations are outlined in ‘Your Guide to Busi- 
ness in Canada,” just published as a service to 
American executives by Canada’s First Bank. 
Many other essential subjects, including Canadian 
taxes and company formation, are discussed. 


This booklet is one of a number of B of M publi- 
cations which may help you render broader ser- 
vice to your Canadian-minded customers. For a 
free copy write on your bank letterhead to our 
nearest U.S. office or to the Business Develop- 
ment Department, Head Office, Montreal. 





Canada's First Sank Coast-to- Coast 
BRANCHES IN ALL TEN PROVINCES 
District Headquarters: 
Halifax, Toronto, Winnipeg, Calgary, Vancouver 
NEW YORK: Two Wall St. * SAN FRANCISCO: 333 California St. 
CHICAGO: Special Representative’s Office, 141 West Jackson Blvd, 


Head Office: Montreal 


775 BRANCHES IN CANADA, U.S., GREAT BRITAIN AND EUROPE ° RESOURCES EXCEED $3,000,000,000 
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~orrices! 
ypEAL FOR BRANCH i 
WO EXPENSIVE INSTALLATIO 


ADD UNITS As NEEDED! Mobile 


TELLER UNITS 


.+- with 
**“Bank Engineered 
Features’’ 


FENCO Mobile Units keep currency in- 
tact—always SAFE—never leaves the 
unit. Roll to and from vault with ease. 
19 Stock Models. Modern banking 
features include: 


* P.K. Locks on Drawers 
* "Spy Proof” Combination Lock on Door 


* Heavy Duty Ball Bearing Rubber Tire 
Casters 


* Lustrous finish in modern Gray, Beige 
and Desert Sage 


MT VLA * Locking Lugs in back of Door 


* 
ROLL “ote Removable Currency Tray 
under s : EXCLUSIVE: FENCO Foot Brake locks unit to 
PY-ttT ticks it peters floor. Tip-Toe release. 
on GUARANTEE: Materials and workmanship 
brake unconditionally guaranteed. Replacement 


Free of charge. 


FENCO dealers in most principal cities. FENCO CORPORATION 


Or write Dept. BC, for your nearest Manufacturers of Bank Equipment 
dealer and valuable descriptive folder. Beverly New Jersey 
' 











cial to the general trend, and here 
there is ample room for differences 
of judgment. There is no doubt that 
the strong rise in sales and profits 
will encourage new expansion pro- 
grams both here and abroad, while 
in Canada there are a number of big 
resource projects on the horizon as 
well. Yet it would be unwise to over- 
look the continuing world surplus of 
capacity in most basic industries and 
the lack of the earlier postwar buoy- 
ancy in commodity prices in spite 
of numerous strikes. 

“Within Canada, too, there are a 
number of other factors which will 
be tending to moderate the rate of 
business expansion. Though export 
prospects in general are improving, 
there are signs that some of the ex- 
port industries are not quite as fa- 
vorably situated as they were in 
earlier postwar years—there are 
now more supplies from competing 
sources to take up part of the growth 
in world demand,” the report con- 
tinued. 
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Interest Rates Rise 
At Trust Companies 


Record interest rates are now being 
offered by Canadian trust companies 
on guaranteed investment certifi- 
cates. Late in September, Montreal 
Trust and Royal Trust announced a 
6 per cent interest on these certifi- 
cates for periods from one to five 
years. Most other Canadian trust 
companies are offering 5% per cent 
for one- to five-year periods, while 
rates from 30 days to one year range 
from 4 to 534 per cent. The certifi- 
cates are issued in amounts from 
$100 to $50,000. 

These investment certificates are 
guaranteed by the issuing trust com- 
pany, are fully registered, are legal 
investment for trustee funds in vari- 
ous provinces, and interest in most 
cases is paid twice yearly or can be 
left to accumulate to maturity. 

Trust companies are also paying 
314% per cent on savings accounts, 
and are publicizing the fact that their 
offices are open for longer hours than 
those of the chartered banks. Some 
trust companies are open a few 
evenings each week at their uptown 
or suburban branches. 


° * e 


Government Financing 


Canadian government financing, in 
addition to the weekly tender call for 
91 and 182 day treasury bills averag- 
ing about $115,000,000, has taken the 
form of two large bond issues. The 
first was for $550,000,000, announced 
on September 14. Of this amount the 
Bank of Canada took $225,000,000 in 
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exchange for an approximately equal 
holding of 3 per cent bonds maturing 
October 1, 1959. The $325,000,000 of- 
fered to investors was oversub- 
scribed on September 15 at a yield of 
6.3 to 6.6 per cent. 

The second financing was the an- 
nual Canada Savings Bond campaign 
which started in mid-October on 
bonds dated November 1, 1959, ma- 
turing in nine years. These bonds 
carry nine coupons, the first paying 
4 per cent, the second 414 per cent, 
the third 4% per cent, and the re- 
maining six 5 per cent. The bonds 
at maturity will be redeemed at 103 
per cent. Bond denominations are 
from $50 to $5,000. Individual hold- 
ings are limited to $20,000. 


° ° ° 


Management Changes 


James M. Jackson, assistant gen- 
eral manager of the Bank of Mon- 
treal for British Columbia _ since 
1957, has been 
appointed senior 
assistant general 
manager of the 
bank at the Mon- 
treal head-office. 
He has seen serv- 
ice with the bank 
throughout Can- 
ada. He was man- 
ager of the main 
office of the bank 
at Montreal and 





R. SMILLIE 





J. M. JACKSON J. L. WALKER 


Upper-level shifts made 


from 1947 to 1950 assistant superin- 
tendent of the Ontario division. 

J. Leonard Walker, manager of the 
main Montreal office of the Bank of 
Montreal since 1957, has been ap- 
pointed assistant general manager 
at Vancouver for the British Colum- 
bia division. 

Robert Smillie, an assistant gen- 
eral manager of the Bank of Mon- 
treal at its head-office, has been ap- 
pointed manager of the Montreal 
main office. 

Robert E. Hansplant, formerly as- 
sistant manager of the Queen and 
Bathurst Streets branch of the Can- 
adian Bank of Commerce at Toronto, 
has been appointed executive assist- 
ant at the head-office in Toronto. 
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Interested 


in 
doing 
business 


in 
Canada? 


Gentlemen: 
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The Bank of Nova Scotia, DI! 
New York Agency, 
37 Wall Street, N.Y. 


Please send me a free copy of your newly-revised booklet on 


Income Taxes and Other Legislation. 
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If so, you will find concise, helpful 
information in the completely 
revised new edition of The Bank of 
Nova Scotia’s memorandum on 
Income Taxes and Other Legislation 
Affecting Canadian Enterprises. 

You can obtain your free copy of 
this BNS booklet by filling in and 


mailing the coupon below. 
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THE BANK OF NOVA SCOTIA 


New York Agency: 37 Wall Street. 


Chicago Representative: 


Board of Trade Bldg. General Offices: 44 King St. West, Toronto. 
London Offices: 24-26 Walbrook, E.C.4; 11 Waterloo Place, S.W.1. 


Correspondents wherever men trade. 
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Capital Funds 
over 
$100,000,000 
* 
Largest 
in the 
South 
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REPUBLIC NATIONAL BANK 


OF DA LLAS 


Statement of Condition 


September 30, 1959 


Resources 


Cash and Due From Banks . ..... . . . $271,250,407.44 
U. S. Government Obligations, 











Direct and Fully Guaranteed. . . . .... 104,732,341.31 
State, Municipal and Other Securities . . . . . . 16,405,224.65 
Stock in Federal Reserve Bank . . ...... 3,000,000.00 
ee en nn Se a Le ee eee eee 554,144,568.97 
Bank Building and Equipment . . . .... . 23,932,735.05 
Acceptances — Customers’ Account . .... . 7,341,551.32 
IN i! ig al Oa Sate Sek ow lle See 1,707,911.65 

TOTAL . 2. i. 0 we tt itl et ee 
Liabilities 
ees ee he Se $ 37,866,576.00 
ag eae ee ee 62,133,424.00 
Undivided Profits .... . 2,739,976.14 $102,739,976.14 
Reserve for Contingencies . ....... . 13,144,744.52 
Reserve for Taxes, et cetera. . . ..-. . ss 7,081,384.39 
Acceptances—— Customers’ Account . .... . 7,361,551.32 
Deposits: 
Individual . . . . . . $617,505,027.97 
Banks ...... . ¥G@,902,132.51 
U.S. Government... 39,779,903.54 852,187,084.02 
TOTAL .-.°. 6 © © «© s © 6 0 6 Oe 
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THE BOOKLET COUNTER 








Investing for Banks . . . The 
general principles used to guide a 
bank’s investment program have 
been outlined by an officer of a St. 
Louis bank and published in booklet 
form. The steps an investment man- 
ager takes in determining the size 
and use of, bank funds to be devoted 
to investments are followed by an 
analysis of the advantages and dis- 
advantages of the types of securities 
that are available to build a portfolio. 
The author also discusses the spac- 
ing of maturities, interest rates and 
the money market, credit and market 
risks, and recent money market fluc- 
tuations. 


Banking Services . . . How to 
make the most of banking is the 
theme of this attractively-presented 
and informative booklet distributed 
to customers of a Virginia bank. The 
first section discusses suggestions 
that can aid a depositor plan his 
finances successfully. The second 
part lists and describes all of the 
various banking services available to 
the depositor. Other chapters are de- 
voted to banking hours and facilities, 
transfer of funds, banking services 
directed at business, and trust de- 
partment services. 


Taxes and Real Estate . . . Home- 
owners, investors, landlords, land- 
subdividers, and builders can gain 
an insight into income tax savings 
on real estate transactions from this 
30-page syndicated pamphlet. The 
authors first classify real estate, and 
then review improvements and alter- 
ations, carrying charges, casualty 
losses, demolition and removal, depre- 
ciation, leases, tax-free exchanges, 
sales to related parties, and distribu- 
tion of real estate as a corporate div- 
idend. The booklet describes real es- 
tate as the most versatile vehicle for 
planning one’s financial future, and 
explains why real estate is an ideal 
tax-shelter against inflation. 


Leasing ... A pioneer firm in the 
equipment leasing field has just pub- 
lished an informative brochure that 
defines the leasing of equipment, ma- 
chinery and facilities, lists the rea- 
sons behind leasing arrangements, 
and discusses the advantages of a 
leasing program to business. The 
pamphlet goes on to argue the pros 
and cons of ownership versus leas- 
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A growing field reviewed 


ing, and explains how a leasing pro- 
gram can be put into effect. Such 
areas as costs, payments, terms of 
leases and options are also treated by 
the authors. 


Stock Gifts . . . The many ways 
of making gifts of securities to chil- 
dren are summarized in this booklet 
published by an investment manage- 
ment firm. In its 18 pages, the book- 
let covers gifts to minor laws, the 
transfer of stocks under a custodian- 
ship, irrevocable, revocable, or short 
term trusts, and discusses various 
methods of giving. Sample order 
forms as well as sample programs 
give the reader an understanding of 
how a program can be effected. 


Working Dollars . . . When the 
cash flow of a company becomes in- 
adequate, management can turn to 
three major sources of funds. These 
sources are long term loans, open 





These booklets are available upon 
request, free of charge or obli- 
gation, under an arrangement 
whereby the requests are referred 
promptly to the producers...Sim- 
ply address requests on bank or 
company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











bank credit, and commercial financ- 
ing. In this pamphlet the author ex- 
plains the least understood method of 
obtaining needed money, commercial 
financing. The article discusses who 
can best be served by this type of 
financing, giving examples of busi- 
ness problems that arise in the finan- 
cial end of business. 


Safeguards Against Dishonesty 
- . . Safeguarding business against 
employee defalcation is treated in 
this 23-page booklet released by a na- 
tional surety association. The booklet 
concerns itself with tested loss pre- 
vention and internal control sugges- 
tions, as well as methods to increase 
a firm’s protection against loss 
through the maintenance of a fidelity 
insurance program. The author dis- 
cusses fundamentals of controls and 
safeguards that can be expanded 
upon to meet the requirements of an 
individual firm. 


Trust Service Benefits ... 
Sample copies of this syndicated 
booklet that out- 
lines the family 
benefits of trust 
services are be- 
ing offered by a 
banking consult- 
ant firm. The , 
workings of a —— 
trust department 
are described, as 
are the various 
principles in- 
volved in trust 
work including 
the executor, agent or custodian and 
guardian. Trusts in wills and living 
trusts are outlined. The relationship 
of a lawyer to a bank’s trust depart- 
ment is explained, and the booklet 
concludes with a short listing of 
trust and estate terms, amplifying 
on the meaning of these terms. 


SERVICE 








Graphic Digest . . . A running 
review of 204 stocks, warrants, 
bonds, and U.S. Treasury issues are 
carried in this 36-page booklet pub- 
lished by a New York City security 
reporting organization. Stocks in- 
cluded are listed on the New York, 
or American exchanges and cover the 
top over-the-counter issues. The per- 
formance of each stock is separately 
graphed by months from 1953 to 
1958, and by weeks during 1959. 
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SHE’LL NEVER KNOW HOW CLOSE 
SHE CAME TO A FORTUNE! 











It was only a check for $100—her weekly allowance. But La 
we had been instructed by our correspondent to cable — 
$100,000! The rest is history . . . a simple matter of veri- 


fying an amount that under the circumstances seemed 
unduly large. 


A small incident, perhaps, but one that illustrates the 


alert, personalized service you gain as a correspondent 
of Hanover, 


Complete your set of saat SErviCeS ... 
Add more value, or 
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Member Federal Deposit Insurance Corporation 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


National Bank Branch 


A District of Columbia federal 
court recently prohibited the United 
States comptroller of the currency 
from issuing a certificate authoriz- 
ing a national bank to open a branch 
office in a local Michigan community. 

Under the Federal Reserve Act, 
establishment by national banks of 
branch offices is governed by state 
law. Michigan Law provides that an 
outside branch may be opened in a 
“village or city” in the same county 
as the parent bank or within 25 miles 
of the main office, but that no outside 
branch may be opened in a city or 
village which already has a_ bank. 
In the present case, a national bank 
requested from the comptroller of 
the currency authority to open an 
outside branch in another county but 
within 25 miles of its main office. 
Two state banks located in commun- 
ities near the unincorporated town- 
ship in which the proposed branch 
was to be requested a preliminary 
injunction restraining the comp- 
troller from authorizing the branch, 
giving two reasons: (1) the unin- 
corporated township was not a “vil- 
lage or city’; (2) there was already 
a bank in the township. 

Since this was a suit for a pre- 
liminary injunction, it was not neces- 
sary for the court to decide these 
questions immediately. It said that 
the mere fact that the township was 
unincorporated did not preclude it 
from being a “village or city” as con- 
templated by Michigan law. The test 
rather was one of the extent to which 
the community was developed. The 
court went on to say that if the plain- 
tiff banks were able to prove their 
allegation that there was already a 
bank in the township then of course 
the national bank could not be au- 
thorized to open a branch there. 

The court found that irreparable 
damage would be caused to the plain- 
tiff banks if the new branch were 
permitted. to be established. Since 
either allegation of the plaintiffs— 
that the community was not suffi- 
ciently developed to be a “village or 
city” and that anyway there was al- 
ready a bank there—was sufficient, if 
true, to preclude the establishment of 
the requested outside branch, the 
court granted the preliminary in- 
junction restraining the comptroller 
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of the currency from authorizing the 
branch. Commercial State Bank v. 
Gidney, 174 F. Supp. 770 (D.D.C. 
1959). 


4 e + 


Note Priority 


The Supreme Court of Michigan 
has ruled that a bank assigned a 
negotiable note and a conditional 
sales contract pertaining to the note 
has priority over an entruster. The 
court handed down its decision even 
though the property covered in the 
note was sold in violation of the 
entruster’s interest. 

An investment subsidiary firm of 
a trailer manufacturer (the en- 
truster) and a trailer sales company 
(the trustee) filed a trust receipt 
financing statement with the Mich- 
igan Secretary of State and executed 
a trust receipt covering a house 


trailer. The sales company agreed 
that it would not sell the trailer until 
it had paid the investment firm. But 
the sales company violated the agree- 
ment and sold the trailer, negotiated 
a promissory note, and assigned the 
contract to the plaintiff bank. 

The sales company did not tell the 
investment firm about the transac- 
tion and also did not pay the firm 
any money. When the investment 
firm discovered what had happened, 
it induced the buyer of the trailer to 
surrender it, and the bank sued for 
possession. The bank claimed that 
the action was a violation of Michi- 
gan’s Uniform Trust Receipts Act. 

In giving priority to the bank as a 
bona fide purchaser of value, the 
court held that the purpose of the 
trust receipts act was to protect the 
entruster only against the honest 
insolvency of the trustee. “Dishonest 
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action of the trustee is a credit risk, 
and bona fide purchasers are to be 
protected against the entruster who 
has taken that risk by entrusting.” 
Dart National Bank v. Mid-States 
Corp., 97 N. W. 2d 98 (1959) 

ra 
Mortgage Lien Valid 

The Supreme Court of Montana 
held recently that the mortgage lien 
securing a promissory note was not 
discharged when the payees refused 
to accept an offer of payment which 
the makers claimed was due. The 
court made its decision despite statu- 
tory provisions that an offer of pay- 
ment has the same effect as payment 
itself and the person to whom the 
offer is made must specify any ob- 
jections or these reservations are 
considered waived. 

In this case, the payees sued the 
makers, claiming a balance due of 
$4,000 plus interest and various ex- 
penses. The makers claimed the bal- 
ance due was $945 plus interest, and 
they disputed the expenses involved. 
At the trial, the lower court agreed 
with the makers’ offer to pay $2,787 
plus interest and some expenses, and 
entered judgement in favor of the 
payees for that amount. The court 
also ruled that the payees’ refusal to 
accept that amount released the 
mortgage lien securing the note. 

The Supreme Court reversed the 
lower court’s decision that the mort- 
gage lien was discharged. It would be 
a shocking result, the court said, to 
hold that the payees, by rejecting the 
offer of the lesser amount, had lost 
the right to hold their mortgage lien 
until their claim to the greater 
amount was litigated. The court held 
that there was no waiver of the ob- 
jection to the amount of the offer, 
since the makers knew of the payees’ 
contention, and the purpose of the 
lawsuit was to establish the amount 
claimed by the payees. Accordingly, 
the court modified the judgement to 
reinstate the mortgage lien. 

Jensen v. Franklin, 340 P. 2d 832 
(1959) 


Check Recovery Denied 

A drawee bank was denied the 
right to recover withdrawn funds 
after paying a forged check, the U.S. 
Court of Appeals, Fifth Circuit 
(Florida), recently ruled. The bank 
instituted suit to recover the money 
from a federal savings and loan asso- 
ciation which had accepted the forged 
check for deposit. 

The forger mailed the check to the 
association asking that it be used to 
open a share account in his name. 
The check, written on a customer’s 
draft form, was for $20,000 and car- 
ried the signature of a female de- 
positor at the plaintiff bank. Both 
the forger and the depositor whose 
signature was used were unknown to 
the savings and loan association. The 
payee’s name was left blank on the 
check and the forger informed the 
association in a letter that this was 
done to facilitate endorsement. 

The association inserted its own 
name on the check as payee and the 
bank paid the check. Shortly there- 
after, the forger withdrew $18,000 
from the savings and loan account. 
When the bank discovered the check 
was a forgery, it sued the savings 
and loan association to recover the 
$20,000. The association was willing 
to return the $2,000 to the bank 
which remained in the account. 

The bank claimed (1) that by pre- 
senting the check for payment, the 
savings and loan association indi- 
cated that it had dealt directly with 
the woman whose name was forged 
to the check. The bank added that it 
would have dishonored the check if it 
had known all the facts in the case. 
(2) The bank also claimed that the 
association was negligent in its han- 
dling of the check, and its failure to 
inform the bank of the circum- 
stances caused the bank to suffer a 
loss. 

The Court of Appeals reversed the 
dismissal of the complaint by the 
trial court, but ruled against both 
contentions of the bank after hear- 
ing the case. The court cited the 
Negotiable Instruments Law, and 





held that the bank had the primary 
obligation to know the signatures of 
its depositors. In addition, the court 
said, once the bank had paid the 
forged check, it could not recover 
the money from a holder for value in 
the absence of proof of negligence, 
fraud, or bad faith. 

The court said that the fact that 
the check was on a customer’s draft 
form and lacked a payee’s name was 
not so suggestive of forgery as to 
require the association to investi- 
gate. Indeed, said the court, the 
drawee bank was in a better position 
to determine whether there was any- 
thing so unusual about the check as 
to necessitate investigation. 

... National Bank v.... Federal 
S & L Assn., 268 F. 2d 951 (Fifth 
Circuit 1959). 


> e * 


Theft of State Funds 

Theft of money belonging to a 
state bank which has its deposits 
insured by the Federal Deposit In- 
surance Corporation is a violation of 
the United States criminal code. This 
is true even though the funds taken 
are the bank’s own and are not on 
deposit, according to the U.S. Court 
of Appeals, 10th Circuit (Colorado). 

The defendant, a_ self-employed 
janitor who provided cleaning serv- 
ices for the bank, was arrested for 
cleaning out $209 from a teller’s 
vault. He was convicted under a pro- 
vision of the U.S. criminal code mak- 
ing it an offense to steal over $100 
from any bank insured by the FDIC. 
The defendant claimed that to obtain 


~a conviction under this provision, it 


must be shown that the theft tended 
to injure the FDIC. Since the funds 
stolen were not on deposit, he claimed 
that there was no injury. 

The court rejected the appeal. In 
affirming the conviction, it held that 
the purpose of the code was not 
merely to protect FDIC-insured de- 
posits, but to protect and safeguard . 
the financial stability of the federal 
banking system. 

Way v. United States, 268 F.2d 785 
(1959) 


ABA, CONVENTION DIGEST 


CONTINUED FROM PAGE 37 
portation of vast quantities of raw 
materials, Mr. Prochnow stated, and 
we need to expand our imports in 
order to pay for them. Otherwise, 
the nation’s gold supplies will be 
further depleted to meet balance-of- 
payments deficits or there will be 
further increases in the dollar hold- 
ings of the rest of the world. It is 
questionable how long the present 


96 


trend can continue, the speaker said, 
before the United States will have to 
reduce its expenditures abroad or 
make other major adjustments. 


Outlook for Savings 


Institutions in the saving and 
thrift business may well find them- 
selves becoming even busier in the 
future, according to Dr. Paul Mc- 
Cracken, professor of business condi- 


tions, School of Business Adminis- 
tration, University of Michigan, Ann 
Arbor. 

Despite depressions, social security 
programs and sharply progressive 
income taxes, the nation seems stub- 
bornly to have insisted on saving a 
surprisingly stable proportion of its 
national income over the decades, the 
speaker noted. There have, however, 
been substantial changes in the pat- 


Burroughs Clearing Heuse 





rv- 
‘or 
r’s 
ro- 
ik- 
00 
IC. 
iin 

it 
led 
ids 
ed 


In 
at 
10t 
le- 


rd | 


ral 


nn 


ity 
ve 
ib- 
a 
its 
he 
er, 
at- 


ise 








Off-beat, side street location pays off 


for the Bank of Bethesda 


“We thought we were 
taking a chance when 
we built our new 
drive-in branch ina 
new commercial area 
away from the main 
s thoroughfares,” says 
Mr. Edward D. Sacks, 
' Vice President of 
Maryland’s Bank of 
* Bethesda. 
“But it certainly paid off. New deposits attributable to 
this facility already exceed $1,000,000. Customers say 
it’s our uncongested location that makes banking with 
us so pleasant. What we feared might be a disadvantage 
has turned out to be one of our greatest assets. 
“The entire cost of the installation was $97,000, includ- 
ing land, building and equipment. We anticipated it 









would pay for itself in five to six years, but our better 
than 15,000 cars monthly average has already cut our 
estimate on pay-off to three years. 

“We looked at all the drive-in windows before deciding 
on Mosler. You can’t ignore exclusive features like 
Mosler’s draft-proof deposit drawer and constant, hi-fi 
speaker-microphone system. As a matter of fact ours is 
strictly a Mosler operation. In addition to four drive-in 
windows, we decided on a Mosler walk-up window, day 
and night depository and money safe. 

“We’re looking forward to opening another branch in 
a couple of months. You can bet it will be Mosler 
equipped.” 

Problem Solving—A Mosler Specialty. From auto bank- 
ing to the largest bank vaults, Mosler design and manu- 
facturing experience is at your service. Write for 
Mosler’s “AUTO BANKING IDEA BOOK” and information 
on any banking problem involving banking equipment. 


Integrated banking equipment by 


THE MOSLER SAFE COMPANY 


Dept. N, 320 Fifth Avenue, New York 1,N. Y. + World’s Largest Builders of Safes and Vaults...Since 1848 
In Canada: Mosler-Taylor Sales Ltd., 145 Front Street East, Toronto, Canada 
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tern of savings. Pension and retire- 
ment funds, savings and loan associa- 
tions, and insurance companies have 
increased their share of total sav- 
ings; meanwhile, savings through 
stock and bonds and through bank 
deposits have declined in relative im- 
portance. “I see no evidence that 
would suggest any marked displace- 
ment in these patterns in the years 
that are ahead of us,” Dr. Mc- 
Cracken stated. 

Granted no diminishing of the sav- 
ings trend, what about the demand 
for such funds? The speaker cited 
five probable developments indicat- 
ing that there will be plenty of bor- 
rowers in the years ahead: 1. There 
will be an accelerated number of 
people maturing into the labor force, 
requiring additional capital forma- 
tion to provide machinery and equip- 
ment, and stimulating the demand 
for consumer credit. 2. The pressure 
of rising wages will stimulate bor- 
rowing for more efficient production 
facilities. 3. Better business plan- 
ning and scheduling of capital out- 
lays to take advantage of profitable 
opportunities will boost the demand 
for savings. 4. Rising incomes will 
bring more families into the credit- 
worthy bracket. 5. Future lending 
innovations will uncover new uses of 
credit. 

While the outlook for savings and 
the channeling of such funds into 
productive use is promising, Dr. 
McCracken warned that some prob- 
lems remain to be solved. 

‘ For example, he declared that “a 
healthy flow of savings and their 
orderly movement into productive use 
are not going to be promoted by rais- 
ing further doubts about the long- 
run value of saving. There is some 
evidence that the hitherto strong 
confidence in our price level for the 
long pull, whatever the feeling of 
people about the short-run, has 
weakened. Such uneasiness forces 
unnecessarily high interest rates for 
those who must borrow by issuing 
fixed obligations, distorts equity 
prices, jeopardizes our trade position 
with the rest of the world, and ag- 
gravates tendencies toward cyclical 
instability. We must strengthen the 
resistance of the economy to infla- 
tion in order to lay the basis for 
achieving more rapid and orderly 
economic progress.” 


“Soaring Sixties” 

Unless our leaders are careful, a 
great deal of the soaring in the next 
decade may merely reflect further 
dollar inflation, cautioned Carlysle 
A. Bethel, vice-chairman of the board 
and senior trust officer of the 
Wachovia Bank and Trust Company, 
Winston-Salem, North Carolina, and 
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retiring president of the A.B.A. 
Trust Division. 

He pointed out that measurements 
of future business volume are not 
based on a stable and constant dollar, 
but in a dollar that has cheapened 
over many years. If we are to ex- 
perience real progress and genuine 
gains, he continued, we must show 
growth beyond larger dollar figures. 

We must put our energies to work 
building better business through the 
creation of a wider understanding of 
trust services, through greater busi- 
ness development programs, through 
better public relations activities, and 
through high-quality service to pres- 
ent customers, so that they too be- 
come members of our new business 
team, he furthered. The public sore- 
ly needs the services that we alone 
perform, and there is a market, rela- 
tively untouched, far more vast than 
the market we now serve. 


GNP to Climb Rapidly 

An early settlement of the steel 
strike will allow production of goods 
and services to rise to $480 billion 
this year and to about $515 billion in 
1960, according to Louis B. Lund- 
borg. But this $% trillion economy, 
once considered such a spectacular 
achievement, will have only fleeting 
glory. For so rapid is the economic 
expansion in prospect that during 
the 1960’s a 50 per cent increase in 
national output is well within our 
grasp — the largest percentage 
growth in any decade of our history. 

Mr. Lundborg, executive vice-pres- 
ident, Bank of America, San Fran- 
cisco, and president, A.B.A. Savings 
and Mortgage Division, said that 
some of the specific factors that will 
have a bearing on economic growth 
during the next decade may include 
such things as another baby boom 
starting around 1965; continued cold 
war and increased defense costs; and 
consumer “community” needs, such 
as police and health services, schools, 
and old-age services. Business re- 
search and development resulting in 
new products promise to create all 
kinds of new investment opportuni- 
ties to supply more capital. 

During the 1950’s, he added, the 
nation’s research and development 
expenditures were approximately $60 
billion. In the 1960’s, the U.S. will 
probably spend twice that sum. 

We cannot afford to be complacent 
about our future progress or about 
the sufficiency of our present invest- 
ment, he warned. The simple truth is 
that the current level of our liquid 
savings is not now adequate to meet 
the full requirements of our dynamic 
economy, nor will this same dollar 
amount of savings be adequate for 
future demands. The deficiency is 





broad indeed if we are to achieve any 
of the forecasts that have been made 
for the coming decade. 

There are three factors that must 
be considered if we are to compete 
successfully for world leadership, 
said Mr. Lundborg. First, we must 
be certain about the results of a 
drive for increased savings. At the 
present time, there is no unanimity 
about the economic effects of such a 
program. 

Secondly, there is a definite fear of 
inflation and that the purchasing 
power of the dollar will continue to 
decline. The development of our 
economy calls for money that is 
stable in value. 

Finally, there is indifference. The 
general public is not aroused to the 
problems that are facing us. There 
may be a few examples of criticism 
about higher prices from individuals 
or groups, but the general attitude 
of the American public is found in 
the expression, “‘We’vé never had it 
so good.” 


Housing and Full Employment 

Higher interest rates and a decline . 
in housing construction provide a 
disturbing parallel between the pres- 
ent economic situation and the one 
prevailing in 1956, warned Congress- 
man Albert Rains of Alabama. 

Mr. Rains, who is a ranking mem- 
ber of the House Banking and Cur- 
rency Committee and chairman of 
its Subcommittee on Housing, point- 
ed out that then, as now, business 
investment was increasing, placing 
pressure on the supply of credit; in- 
terest rates were rising while the 
Fed was relentlessly pursuing a re- 
strictive monetary policy; and home 
building had started downhill. These 
factors led to the serious economic 
recession which began in the sum- 
mer of 1957, Congressman Rains as- 
serted. 

Under the six-year tenure of the 
present Administration, he contend- 
ed, we have seen interest rates rise 
year after year to truly alarming 
levels. Today a borrower has to pay 
534 per cent interest on an F.H.A. 
loan, or 35 per cent more than in 
1952 when the 414 rate was in effect. 
This increase has hiked the financing 
cost of the average $13,500 mortgage 
by approximately $4,500. Mr. Rains 
pointed out that if the line had been 
held on interest rates, the buyer 
would have saved enough to build an 
additional bedroom and bathroom, 
and perhaps a garage as well. 

In no industry is bank credit more 
important than in the $15 billion 
home building field, he continued. It 
is vital every step of the way: it 
enables the materials dealer to carry 
his inventories; it provides the 
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Tailor-made service 


If one of your banking problems (and who 
hasn’t had a problem at one time or an- 
other) seems to be different from anybody 
else’s, call in one of First Pennsylvania’s 
officers. Our men are not only thoroughly 
trained ‘“‘by the book,” but they also have 
experience, imagination, and resourceful- 
ness. If we don’t have an already tested 


36 offices — 
Serving more people more ways 
than any other Philadelphia bank 


Member Federal Deposit Insurance Corporation 
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solution, our officers will create one for any 
problem you may have. 

This know-how is yours for the asking. 
Just write, phone (LOcust 8-1700) or come 
in yourself to our Main Office, 15th and 
Chestnut Streets. Everybody in Philadel- 
phia knows where that is. Be glad to see 
you there. 


Banking and Trust Company 


Banking since 1782 


First Pennsylvania 





builder with construction financing; 
it enables the mortgage banker to 
carry his shelf of loans; and it ac- 
counts for a substantial share of the 
ultimate financing for the home 
buyer. 

“I do not agree with those who 
advocate higher and higher interest 
rates as a solution to the problem of 
providing ample credit for home 
building,” said Mr. Rains. ‘““We must 
turn away from the Administration’s 
economic policy which actively 
encourages, even welcomes, every 
further increase in the interest rate 
structure.” 

We are told, he added, that higher 
interest rates will help combat in- 
flation by encouraging more savings. 
The facts do not support this the- 
ory, he said. All we have seen as in- 
terest rates climbed upward is a 
competitive rate war between the 
various groups who bid for the sav- 
ings of our people. 

Flexible interest rates, resting at 
whatever level current market sup- 
ply and demand factors may dictate, 
have also been advocated as a solu- 
tion. To my sorrow, Congressman 
Rains said, I have learned that the 
word “flexible” has taken on a new 
meaning—it now means only one 
thing and that is upward. 








against fraud 


AMERICAN 400 PORTABLE 
ELECTRIC PERFORATOR 


Se om 


#3 Jnor ES 


The American 400 perforates thousands 
of items an hour. It offers a foolproof 
permanent way to cancel, date, number, 
validate, void, receipt or otherwise 
mark paper—through many carbons. 
Automatic paper-trip operation. Choice 
of 1, 2 or 3-line copy, including change- 
able date or number. Quiet, powerful, 
handsome, occupying space of only 


62 by 13 inches. A leader in the field 
American makes a full line 
Write for 


since 1910, 


of perforators. literature. 





Na Sansihen. Seek Wrvlbdhen 1. HM. 
100 





Mr. Rains objected to the idea 
that home building should be deliber- 
ately starved of credit during periods 
when our economy is running in high 
gear. He declared that shortages of 
mortgage money breed dangerously 
unsound home financing practices, 
such as second mortgages. 

“You cannot expect Congress to 
stand idly by and watch while 
monetary policy undercuts housing 
policy, while unsound financing prac- 
tices spread, and while a key industry 
is thrown into a decline which may 
very well sow the seeds of another 
recession,” he stated. 


Changing Agricultural Scene 

American agriculture is changing 
from a way of living to a way of 
making a living, said Dr. Earl L. 
Butz, dean of agriculture, Purdue 
University, Lafayette, Indiana. 

Nothing is more erroneous, he add- 
ed, than to think of agriculture as a 
declining industry. American agri- 
culture is an expanding industry in 
every important respect except one, 
the number of people required to run 
our farms. 

More capital, science and _ tech- 
nology, managerial capital, purchased 
production inputs, specialized mar- 
keting facilities, and more research 
are being poured into our agricul- 
tural plants each year than the year 
before, making the industry big, 
broad and basic. Out of the 68 million 
people employed in America, about 26 
million work somewhere in agri- 
culture. About 8 million work on the 
farms, 7 million produce goods and 
services purchased by farmers, and 
11 million process and distribute 
farm products, he noted. 

But brainpower has_ replaced 
horsepower as the essential in- 
gredient on our farms. Total agri- 
cultural output has increased by 2/3 
in the last two decades, while farm 
workers have declined by 3 million. 
This represents a doubling in pro- 
duction per worker on our farms in 
the past 20 years. This remarkable 
increase in production efficiency can 
be matched by no other major sector 
in our economy, Dr. Butz added. 

The farm plant annually purchases 
about $17 billion in goods and serv- 
ices used in farm production. To this 
it adds a value of approximately $17 
billion on farms, which means that 
farm produce leaves the farm gates 
at about $34 billion. Processing and 
distribution add another $45 billion, 
making a total value of agri-business 
of nearly $80 billion. 

These figures, he emphasized, point 


| out the growing importance of agri- 


culture as a market. Industry de- 
pends upon agriculture as a customer 
to a greater extent than most people 





realize. Quite a contrast to a genera- 
tion ago, when farmers were produc- 
ing their own fuel, power and fer- 
tilizer. 


Rural Development 
Helpful suggestions on the prob- 
lem confronting many country banks, 
that of attracting industry to widen 
the range of off-farm job opportuni- 
ties in rural areas, were offered by 


Winthrop’ Rockefeller, chairman, 
Arkansas Industrial Development 
Commission. 


First, Mr. Rockefeller traced the 
mechanization trend that has made 
it uneconomic to operate small farm 
units, forcing owners to sell and 
move away or find outside employ- 
ment to supplement farm earnings. 

He then cited the work of the in- 
dustrial development agency which 
he heads, in tailoring presentations 
of information about plant sites, etc., 
to fit a business firm’s particular 
needs. 

However, Mr. Rockefeller stressed 
that much of the rural development 
effort is at the community level. The 
commission’s plant location consult- 
ants can only bring prospects to pre- 
selected Arkansas areas that meet 
the requirements; it is up to the local 
community to provide the facilities 
and environment which make it at- 
tractive to industry. 

The commission is working with 
90 communities to help them prepare 
for industry, and has developed a 
six-point program for them to fol- 
low. It also works with a group of 
nine utilities in an annual, year-long 
community improvement contest. The 
commission’s experience has_ been, 
though, that the preparedness job at 
the community level is too big for 
voluntary committees alone. Usually, 
a full-time, local development man is 
needed to carry out an effective pro- 
gram which presents the community 
in the most favorable light and 
brings together financial and real 
estate interests. 

One of the harsh facts to be reck- 
oned with, said Mr. Rockefeller, is 
that industry traditionally has not 
been too interested in expanding into 
isolated rural areas. If its various 
requirements are to be reconciled 
with rural development, the speaker 
suggested that emphasis be focused 
on the larger of the area’s small 
cities. The employment benefits of a 
new industrial plant will be spread 
throughout surrounding communities 
and countryside. One survey showed 
that rural workers commuted from as 
far away as 40 miles. Currently, said 
Mr. Rockefeller, there is much ex- 
perimenting with an area-wide ap- 
proach which considers’ several 
counties as a single unit from an in- 
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AUTOMATIC 


‘ 


With counter space 
at a premium, this 
small, extremely ef- 
ficient, electrically 
operated Model 502 
is invaluable to 
tellers. 


When single key 
depression is pre- 
ferred and conser- 
vation of counter 
space is not import- 
ant, the Model 500 
is an ideal choice. 


When a single unit 
combining both a 
keyboard and coin 
dispenser for direct 
delivery of coins is 
desired, the Model 
450 is the perfect 
answer. 


If counter construc- 
tion will not permit 
the use of some 
other model or it is 
desired to have 
tellers personally 
hand coins to cus- 
tomers, then Model 
350 will fill the 
need completely. 


November, 1959 















































CAS HIER 


With counter space at a premium, the small, extremely effi- 
cient, electrically operated Model 502 Brandt Electric Automatic 
Cashier is invaluable to tellers. It consists of two units, a coin 
dispenser and a keyboard. The keyboard may be used anywhere 
desired in the teller’s work area including the cash drawer. 
When the keyboard is placed in the cash drawer the Model 502 
requires less than half as much space on the counter as other coin 
paying machines. Instant payments can be made with the Model 
502 because of the simplicity of the keyboard. Instead of search- 
ing among 99 keys, as on other machines, for the proper key, the 
teller makes the selection for a payment from only 19 keys. It’s 
as easy as that! Keys are instantly located. 


Also available is the Model 500 Brandt Electric Automatic 
Cashier which too is made up of two units, a coin dispenser and 
a keyboard. This machine differs from the Model 502 in that 
the keyboard has a full range of keys from 1¢ to 99¢ inclusive, 
thus requiring the depression of only a single key to make a 
coin payment. 

Still more electrically operated Brandts available are the 
Models 350 and 450 combining the coin dispenser and full key- 
board into a single unit. For further information regarding these 
machines see the illustrations and descriptions thereof to the left. 

In addition to the above Brandts, there are also manually 
operated machines similar in design and operation to the Models 
350 and 450. 

Among the several types of Brandt Automatic Cashiers avail- 
able, there is one to fit every coin paying requirement. 

Other Brandt products include a Coin Sorter and Counter, 
Coin Counter and Packager and a complete line of coin wrappers 
and bill straps. 


A Brandt representative will be glad to give you further 
information regarding our products or, if you prefer, we shall 
write you giving full particulars. 


BRANDT°AUTOMATIC CASHIER®CO. 
Watertown, Established 1890 Wisconsin 





101 





dustrial development viewpoint, and 
he believes that this is a step in the 
right direction, even for larger cities. 
For one thing, it helps to make pos- 
sible the employment of a full-time 
development man. 


America’s Soundest Investment 

Education of her people represents 
America’s soundest investment dur- 
ing the next decade, according to Dr. 
Elvis J. Stahr, Jr., president, West 
Virginia University, Morgantown, 
West Virginia. 

He felt that all of our other in- 
vestments may well turn to ashes 
unless we attract more of our top 
talent into the lecture rooms and 
laboratories of our colleges and 
universities, and concentrate on 
sending our brightest young people 
to pursue their education beyond 
high school. 

We have only halfheartedly faced 
up to the implication of three ob- 
vious, fundamental forces in our so- 
ciety which are, or should be chang- 
ing our whole attitude toward the 
future, he continued. 

These forces include: the explo- 
sions in population, knowledge and 
technology, which have a greater im- 
plication for our universities than 
for other institutions of society. 

The population increase has 
already overcrowded our lower 
schools and is coupled with a con- 
stantly increasing and altogether 
healthy demand on the part of a 
greater percentage of people for more 
and better education for themselves 
and their children. 

The explosion in knowledge has 
man finding out more about himself, 
his world and the universe more 
rapidly than in all the centuries be- 
fore, continued Dr. Stahr. 

The technological outburst has us 
putting old and new knowledge to 
work at’ a pace which outstrips even 
the accumulation of knowledge itself, 
contended Dr. Stahr. “Few people of 
any age group either work or live 


today in the way their own parents 
did. When I started to college, not 
really very long ago, I had never 
seen a picture of a television set, a 
package of frozen food, a jet plane, a 
radar screen, an air-conditioning 
unit, fluorescent lights, an antibiotic, 
a nuclear reactor, a plastic bag, or a 
long-playing record,” the speaker 
noted. 

We must realize, he concluded, 
that economizing on education is 
like starving the goose that lays the 
golden egg. 


Good Year for Banking 


Comptroller of the Currency Ray 
M. Gidney, Washington, D.C., noted 
that there has been so much activity 
and developments in so many fields 
that it seemed much longer than a 
little over a year since the last 
A.B.A. convention in Chicago. 

It has been a good year, he added, 
for the national banking system in 
the field of legislation, of successful 
operations, of growth in assets, and 
in prestige. 

Legislation enacted at the first 
session of the 86th Congress will be 
definitely helpful, he continued, as it 
does much to smooth out parts of the 
Federal banking statutes which need- 
ed modernizing and clarification, and 
also to provide definite improvements 
in the powers of national banks. We 
should all give very great credit to 
the congressional leaders who studied 
so carefully and understood so well 


the needs of banking, said Mr. 
Gidney. 
Two very important legislative 


problems will be up for consideration 
in the coming session of Congress, he 
continued—the Mason Bill and the 
Senate passed 8.1062 Act. 

The latter, he noted, would amend 
section 18 (c) of the F.D.I.C. Act to 
require the approval of appropriate 
federal bank supervisory agencies for 
every bank merger between insured 
banks. It implies recognition that a 
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strong banking system is vital to the 
welfare of the nation and that bank- 
ing is a supervised and regulated in- 
dustry. 

Mr. Gidney then cautioned every 
one to exert his efforts to main- 
tain the soundness of the dollar and 
stop the rising spiral of inflation. 
Truly, he said, we have been trying 
to use our money and credit in too 
many directions, and for too many 
purposes simultaneously. It should 
not surprise anyone, he continued, 
that with such multitudinous de- 
mand, the price of money, reflected 
in the rate of interest which must be 
paid to obtain loans, whether by in- 
dividuals or public treasuries, has 
risen sharply. 


United Front in Banking 

The A.B.A. and the National Asso- 
ciation of Supervisors of State Banks 
are united in support of one funda- 
mental concept, that the banking 
structure of America, which supports 
the dynamic economy of our nation 
is dependent upon the preservation 
of the dual banking system, said 
Irving C. Rasmussen, newly-elected 
president of the N.A.S.S.B. and 
Minnesota Commissioner of Banks. 

We do not, in any manner, oppose 
the growth of the national bank 
system, he emphasized, but we do 
insist that the opportunity for 
growth shall be enjoyed equally by 
both components of the dual banking 
system. m 

“To further our sincere desire to 
uphold these community freedoms, 
we have taken steps to introduce bills 
in the next session of Congress to 
guarantee more representation on 
agencies that establish principles for 
all banking institutions,” Mr. Ras- 
mussen contended. “To achieve these 
community freedoms, we must work 
together. Cooperation has been de- 
fined as working together—collective 
action for mutual profit or common 
benefit. The implication is plain: 
all must work towards a goal with 
no shading of principle or diversion 
of purpose. This is the basis upon 
which we stand. A cordial invitation 
is extended to all to work together 
in achieving these goals that will 
develop better supervision and 
stronger banking, coupled with a 
firm resolve to have the courage to 
stand up and fight when the prin- 
ciples of fairness and equality are 
violated,” he said. 


Centennial Celebration 
We need to educate millions of non- 
banking Americans about what bank- 
ing has done for those who now use 
commercial banks, said Ben H. 
Wooten, president, First National 
Bank in Dallas, Texas. 
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One avenue for this education will 
be the oncoming Centennial Celebra- 
tion of national banking in 1963, he 
added. The program is aimed at tell- 
ing Americans what banking has 
done and is doing for our economy. 

Every banker in every locality 
has a real job cut out for him to 
make the celebration a success. We 
must have the assistance of the local 
banker if the story is to be told 
throughout the nation during Na- 
tional Bank Week, as proclaimed by 
the President and the governors of 
each state, Mr. Wooten continued. 
Your home town is the heart of the 
celebration for you, and the results 
in your community will depend en- 
tirely upon the effort you put forth, 
he emphasized. 


Soviet Economic Challenge 

Russian growth has spurred the 
U.S. on to greater heights.in its ef- 
forts to retain world leadership, said 
General James M. Gavin, executive 
vice-president, Arthur D. Little, Inc., 
Cambridge, Massachusetts. 

We are already beginning to feel 
the full impact of missile and space 
research and development, he con- 
tended, and if we continue to exploit 
the civilian by-products of military 
research, the 60’s will indeed be a 
golden decade, with a level of eco- 
nomic well-being and good health 
which we should have thought im- 
possible 10 years ago. 

Civilian developments that have 
already come out of the missile and 
space research, he said, include the 
high-speed computer, thermo-elec- 
tric devices for heating and cooling, 
film-resistant thermometers, mate- 
rials for nuclear preservation of food, 
and a number of developments that 
have benefitted our aeronautics in- 
dustry. 


National Space Program 

Our ultimate goal is to explore 
with both unmanned and manned ve- 
hicles the planets and the space that 
separates us from them, noted T. 
Keith Glennan, National Aeronautics 
and Space Administrator. 

Mr. Glennan is convinced that 
space exploration will provide many 
dividends which at this stage we can 
only envision dimly. He mentioned 
meteorological and communications 
systems; application of space-vehicle 
inertial guidance to aircraft; adapta- 
tion of data-processing systems used 
in space experiments to commercial 
and industrial ends; utilization of 
high-temperature, high-strength al- 
loys for industrial products; and su- 
per-miniaturizing techniques which 
will provide smaller, lighter, and 
more efficient office, plant, and home 
appliances of many kinds. 
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accurate copies 


Only “Thermo-Fax” Copying Machines do so many 





Jobs...so quickly, so easily, for such low cost ! 


Copy a banking paper or form in just 4 seconds—with the 
easy-to-use completely electric ‘““Thermo-Fax’”’ Copying Ma- 
chine. Eliminate bothersome re-typing delays. Let secretaries 
stay at more useful work. Your customers will appreciate the 
rapid service. You'll save both time and money. To learn 
more about this fastest, cleanest, simplest copying process, 
call your local ‘“Thermo-Fax” Copying Products dealer. He’ll 
arrange a fast and convincing demonstration in your own office. 







Versatile You'll use the ‘‘Thermo-Fax’’ Copying 
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mail the coupon below. 


«++ WHERE RESEARCH IS THE KEY TO TOMORROW 


MINNESOTA MINING AND MANUFACTURING COMPANY 
Dept. DBH-II9, St. Paul 6, Minnesota 


Name 





Address 





THE TERM “THERMO-FAX™ IS 
A REGISTERED TRADEMARK 


OF MINNESOTA MINING AND 


MANUFACTURING COMPANY City Zone___State 








eeneeee 


«> Minnesota Jffinine ann )ffanuracturine company ---- 


103 





[ 


for FORMS and ¢ 


WESTON 


INDEX BRISTOLS and LEDGER PAPERS 


FIRST STEP IN MICK PROGRAM 


CONTINUED FROM PAGE 39 

ized that our customer contact pro- 
gram would have to be a very special- 
ized effort. Each office in the seven 
cities in which we operate assigned 
key personnel to handle this work. 
Our central office in Lansing was as- 
signed the task of co-ordinating the 
activities of each office and also ad- 
vising them of any necessary design 
changes in customers’ checks to make 
the item compatible with the require- 
ments of MICR. Our equipment 
supplier also assigned a field repre- 
sentative to work with the bank per- 
sonnel on check redesign problems. 

Initially, we investigated every one 
of our commercial accounts to deter- 
mine the controlled and non-con- 
trolled item accounts. We then sent 
a personalized letter to each non- 
controlled item account, announcing 
our plans to introduce the MICR 
program to our checking accounts. 
With the letter we also enclosed a 
questionnaire which asked such per- 
tinent questions as the number of 
checks written annually, the inven- 
tory of the customer’s present supply 
of checks, his re-order date, the name 
of his check supplier, the type of ac- 
counting machines employed, and 
other data relevant to the handling 
of the customer’s checks. We also 
asked each customer to supply us 
with two samples of each check form, 
related accounting documents and 
window envelopes if used. A clearing 
center was established to handle re- 
plies. Many problem areas were un- 
covered as we began compiling and 
studying the information contained 
in the returned questionnaires. 

One problem given priority was 
that of contacting each and every 
check supplier noted in the question- 








CARD RECORDS 
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naires to determine whether he in- 
tended printing magnetic ink checks, 
and if so, when. To check suppliers 
who were just getting into the MICR 
program, and those unfamiliar with 
it, we offered to assist them in any 
way possible. As each customer’s re- 
ply was processed, the re-order date 
was noted, the check analyzed to de- 
termine what design changes might 
be involved for MICR compatability, 
and a file established for the cus- 
tomer. With this background behind 
us and using the re-order date as the 
key, with the one exception of cus- 
tomers using punched card checks, 
we began calling on customers and 
advising them of ways the bank 
could help in the changeover to en- 
coded checks. These calls were sched- 
uled sixty to ninety days prior to the 
customer’s check reorder date. Con- 
tact with customers using punched 
card checks was not based on check 
reorder dates. These customers were 
contacted as soon as possible to dis- 
cuss check redesign, especially due to 
the problems involved if the customer 
was using A.B.A. reserved card col- 
umns for punching. A card check 
customer should be allowed sufficient 
time to analyze his system to de- 
termine whether he can eliminate 
punching in the reserved columns to 
make them available for coding. Also 
there is the question of re-wiring 
tabulating equipment or even re-pro- 
gramming a computer, both of which 
could involve a considerable amount 
of lead time. In every instance, bank 
contact personnel were thoroughly 
familiar with the design changes 
necessary for a customer’s check to 
meet the operational requirements of 
both A.B.A. specifications and our 
system. 


N considering check design, there 

are perhaps four main problem 
areas. Within each area, of course, 
there are countless variations, which 
in themselves prove to be individual 
problems. But again, all of these dif- 
ficulties can be surmounted through 
the cooperative efforts of the cus- 
tomer, bank and check supplier. The 
size, naturally, represents the first 
requirement in establishing checks 
suitable for automatic processing. 
The maximum and minimum require- 
ments must be met. Secondly, any 
“sacred” area on the face of the 
check must be considered in the over- 
all redesign of the check. Included in 
this area are safety lines, positioning 
of names for window envelopes, and 
similar problems. Here it was impor- 
tant for the contact man to help the 





customer understand the printing 
problem and offer constructive sug- 
gestions on how the check could in- 
clude the encoding area without seri- 
ously affecting the check’s design. 
The third design problem concerns 
the signature line; a line that busi- 
ness firms, and rightly so, hold to be 
a sacred area of their own. It was 
explained to the customer that the 
printer could double print in this 
area if the signature line was printed 
in conventional and not magnetic 
ink. Problems also arose if the check 
was mechanically signed. Aesthetic 
design could be counted as a fourth 
area of concern. Many business 
checks carry out a firm’s advertising 
theme while others are pure artistic 
renderings. Further investigation of 
design problems revealed that the 
printers were more than willing to 
work with us in redesigning checks 
to comply with the requirements of 
both the customer and MICR. Un- 
fortunately, when it comes to check 
redesign there is no set. solution 
which can be applied to all circum- 
stances. Fortunately, to date at least, 
we have been able to answer the ma- 
jority of questions regarding check 
redesign to the satisfaction of our 
customers. 


EFERRING to our experiences 

with the check printing indus- 
try, one question that has been asked 
many times is, “Will the nation’s 
check suppliers be able to overcome 
the printing problems to meet the de- 
mand for magnetically imprinted 
checks?” If our experience is typical, 
we believe that our banking friends 
will be pleasantly surprised with the 
cooperative attitude of check sup- 
pliers. We believe that the printing 
problems will be successfully met in 
a reasonable length of time. The 
printers seek, and are entitled to, 
help from the banking industry if the 
end result of their efforts, MICR 
checks, are to be used to improve 
the banking industry’s operations. 
Printing costs should decrease ap- 
preciably as soon as printers begin 
handling a volume of MICR printing 
which will keep their presses in full 
time operation. Cooperation must 
also be given those many business 
concerns who print their own checks. 
We have further been encouraged by 
the fact that several of these firms 
are already cognizant of the banking 
industry’s program and are prepar- 
ing to supply magnetic encoding on 
checks produced in their printing 
plants. In these instances, we have 
supplied these firms with specifica- 
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tions for encoding “on-us” informa- 
tion on items to be processed in our 
system. 

To date, we have experienced a 
minimum of adverse comment be- 
cause businesses, large or small, also 
face the problem of processing an in- 
creasing amount of paper work. 
When related to their own problems, 
it is not difficult to explain to them 
the bank’s need for a system to proc- 
ess paper work faster and more effi- 
ciently. 

This close association with our 
customers has been of tremendous 
benefit. Once again the bank has 
shown our customers that it is an or- 
ganization ready to serve their needs 
as economically as possible. 

To implement our program, we 
have used direct mail, television, 
newspaper advertising and customer 
contact to explain the changes in 
check handling operation. 

Basically, the approach to a suc- 
cessful MICR program should be the 
establishment by the bank of a de- 
partment to coordinate customer- 
printer problems, determining the 
customers’ needs, and assisting the 
check suppliers in meeting these 
needs. 

We believe that this approach will 
enable a bank to make the transition 
to MICR successfully. 


BANKING'S NEW 
SPOKESMAN 


CONTINUED FROM PAGE 43 


educational opportunity available to 
them, and most important, give them 
a great deal of responsibility,” Mr. 
Remington commented. Management 
encourages these employees to carry 
out fairly important responsibilities, 
assuring them that top officers are 
always available for counsel. 
“Banking’s own schools have al- 
ways been important to us,” Mr. 
Remington added. “When the Grad- 
uate School of Banking opened its 
doors for the first time in 1935, our 
bank sent three representatives, all 


of whom found that this schooling | 


had a guiding influence upon their 
careers. The three men were David 
C. Barry who became president of 
the first class and received an hon- 
orary doctorate from Rutgers for his 
continued interest in the school, 
Swayne P. Goodenough who later 
became president of the Financial 
Public Relations Association, and 
me.” 

The direction of the bank is ac- 
tually guided by a 17-member man- 
agement committee that consists: of 
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department heads and senior officers. 
The group meets weekly. These men 
are always aware of the management 
succession problem, and take every 
step possible to assure that the bank 
not only has the next man im line for 
a particular position, but is also 
familiar with a second candidate for 
the post. In recent years manage- 
ment has paid particular attention to 
an active on-the-job training pro- 
gram for future officers, recruiting 
promising college graduates or high 
school people. These people are ro- 
tated through a considerable number 
of departments to provide them with 
broad banking experience. 

But employee training does not 
stop after an employee’s initial years 
in the bank or in his off-premise 
schooling. Since 1948 the bank has 
been conducting annual “braindust- 
er” conferences in some resort area 
away from the bank. This year’s con- 
ference was attended by 68 officers, 
many of whom were previously as- 
signed various banking topics and 
asked to prepare papers on these sub- 
jects for presentation at the confer- 
ence. The papers are later summa- 
rized and reviewed by those officers 
who did not attend the meeting, and 
all supervisors. 

A major point in any training pro- 
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gram, Mr. Remington believes, is 
concentration on good public rela- 
tions. ““We spend a great deal of time 
not only explaining methods of pro- 
viding high quality service, but also 
in the manner in which our people go 
about giving this service,” Mr. Rem- 
ington stated. “We recognize that 
it is the employee’s contact with our 
customers that is the most vital in- 
fluence in maintaining our present 
business volume, and attracting new 
business.” 


HE BANK has concluded that 

another important group public 
relation-wise consists of the bank’s 
stockholders. This year management 
decided to expand the annual stock- 
holder meeting to include a luncheon. 
“Stockholders should be the bank’s 
best supporters, and we felt that 
there was a need to come closer to 
this group,” Mr. Remington added. 
The results were highly gratifying. 
Out of some 5,700 shareholders, over 
1,100 sat down to lunch with bank 
officers in a downtown hotel. Plans 
are underway to hold these lunch- 
eons periodically. 

Branch banking has been a prof- 
itable venture for Lincoln Rochester 
Trust, and Mr. Remington is quick 
to credit the success of this program 
to the planning of earlier bank man- 
agement. Branching was _ started 
within the city in the early 1920’s 
and today the bank has 25 offices 
serving its six-county banking area. 

The bank has also been swift to 
adapt new services for its customers, 
particularly in the field of consumer 
credit. “We must admit that we, at 
times, have become concerned over 
our own extension of credit in this 
field as well as the tremendous debt 
that the public has taken upon itself 
in instalment credit,” Mr. Reming- 
ton said. “But past performances of 
customers in meeting their obliga- 
tions coupled with the trend of rising 
population have proven to us the 
soundness of providing these serv- 
ices to our depositors,” he added. 
While predicting an enormous 
growth for consumer credit in the 
years ahead, Mr. Remington urges 
bankers to continue to be selective 
of their paper. 

Particular credit plans include an 
active educational financing plan, 
and since the first of this year, a 
check credit plan. “The success of 
check credit has been almost unbe- 
lievable,” Mr. Remington added. “We 
have experienced only three delin- 
quent loans in 1,306 lines of credit.” 
The bank has approved a total of $1.4 
million in credit with $900,000 in 
outstanding loans. Yet the plan has 
only been in effect for 10 months. 

Of the problems facing the A.B.A. 





in the year ahead, Mr. Remington 
hopes to help lead the fight against 
inflation. “In 1960 we are going to 
need the best in leadership from gov- 
ernment, business, trade unions, and 
banking to maintain the soundness 
of our dollar,” Mr. Remington said. 
The bright picture for economic 
growth that the increased population 
promises is only threatened by in- 
flationary tendencies, according to 
this bank president. “Many thought- 
ful people feel that the threat of in- 
flation is the most urgent economic 
problem of our time,” he added. 

“The aim of the A.B.A. is, and will 
continue to be to achieve both price 
stability and vigorous economic 
growth. We as bankers need to edu- 
cate our own personnel and other 
people with whom we have contacts, 
regarding this problem.” 

The new A.B.A. president takes a 
sober view of the present attempts 
to gain tax equality among financial 
institutions. “The A.B.A. is offering 
to Congress its program for a much 
needed increase in bad debt reserves 
and its formula for a more equitable 
spread of taxes in the financial indus- 
try. Tax advantages now afforded 
mutual thrift institutions could well 
imperil the country’s small banks in 
which savings deposits often exceed 
50 per cent of all deposits,” he de- 
clared. 

The mutual thrift institutions, he 
continued, have argued that subject- 
ing their businesses to higher in- 
come taxes would, to some degree, re- 
duce earnings distributable to own- 
ers, discourage thrift and thereby 
reduce funds available for mortgage 
loans, and finally, slow down the 
country’s economy. “If there is va- 
lidity to this line of argument, it ap- 
plies equally to the taxation on earn- 
ings of commercial banks,” Mr. 
Remington contended. 


THIRD MAJOR point that Mr. 
Remington believes the A.B.A. 
should concern itself with over the 
next 12 months is that of continued 
emphasis on market research pro- 
grams. He believes that the view- 
points of customers on banking serv- 
ices should be strongly considered, 
and he urges the nation’s bankers to 
study their motivations and opinions. 
A native of Rochester, the new 
head of the A.B.A. became a partner 
in the law firm of Remington, Rem- 
ington and Keating in that city after 
graduation from Harvard Law 
School. During this time, he served 
two years as assistant U. 8. Attorney 
for the Western District of New 
York. He served in the U. S. Navy 
during World War I and was a lieu- 
tenant, j.g., upon his discharge. 
The interest in trust work that led 
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him from the law firm to the bank 
later led him into active work with 
the Trust Division of the A.B.A. A 
past president of the Division, he 
has also served on the Economic 
Policy Commission, and was elected 
vice-president of the A.B.A. in Sep- 
tember, 1958. This year he has also 
served’ as chairman of President 
Eisenhower’s Annual Assay Commis- 
sion. 

A tireless civic worker, one of his 
most cherished jobs was his presi- 
dency of the Rochester Community 
Chest during 1956. He continues as a 
director of the Chest, a director of 
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CONTINUED FROM PAGE 41 
could rediscount. Individual bank 
participations were determined by a 
formula, and these amounts became 
the “ceilings,” for each of the banks. 
Thus no matter how much “eligible” 
paper a bank may have it can only 
rediscount that amount which does 
not exceed its ceiling. 

The aggregate ceiling for all banks 
was originally established in 1948. 
As post-war pressure exerted itself, 
and as successive Government deficits 
facilitated inflation rather than pro- 


duction, the global ceiling was forced [ 


upward, until in 1957 it amounted to 
more than 600 billion francs ($1,- 
224,000,000), with the individual 
bank ceilings correspondingly in- 
creased. The fruitlessness of this 
continual increase was _ ultimately 
recognized, and beginning in 1957, 
by a series of three reductions the 
global and individual ceilings were 
reduced by 35 per cent. This put a 
squeeze on the banks. They have been 
very critical of it since they feel they 
were not given adequate advance no- 
tice. 

But with this 35 per cent reduction 
in the plafond, some measure of re- 
lief has been granted by the Banque 
de France. Commercial banks are 
now granted the privilege of redis- 
counting above their individual ceil- 
ings in case of real need, but at a 
penalty rate. Thus, if a bank has a 
ceiling of 1 billion francs it may bor- 
row another 10 per cent or 100 mil- 
lion frances at a rate approximately 
two points above the rediscount rate, 
and if it still needs accommodation 
it may borrow in excess of the 10 
per cent at approximately 4 per cent 
above bank rate. Currently the bank 
rate is 4% per cent, the rate for the 
10 per cent excess being 6 per cent 
and that beyond the 10 per cent ex- 
cess being 8 per cent. These rates 
compare with 8 per cent and 10 per 
cent rates, respectively, which were 
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the Rochester chapter of the Ameri- 
can Red Cross, a director of the 
Society for Prevention of Cruelty to 
Children, and a director of the Frank 
E. Gannett Newspaper Foundation, 
Inc. Other community projects that 
share his interests are the Rochester 
Chamber of Commerce, the Roches- 
ter Bureau of Municipal Research, 
Inc., and the Rochester Community 
Baseball, Inc. He is a past president 
of the Alumni Association of the 
University of Rochester, and has 
been a treasurer of the Endowment 
Fund of the First Baptist Church 
for 30 years. 


in effect not long ago in France. 

The effectiveness of the plafond 
lies in the devotion of the French 
banker to maintain a “short-term, 
self-liquidating” portfolio which is 
eligible for rediscounting. If it were 
not for this attitude the effectiveness 
of the whole process would be nulli- 
fied. 

This is well illustrated by the man- 
ner in which the “Effets de Mobiliza- 
tion de Credits a Moyen Terme” 
(short-term credits up to five years) 








He is a director of nine industries 
and now is serving his second con- 
secutive term as a director of the 
Buffalo Branch of the Federal Re- 
serve Bank of New York. 

Mr. Remington lists golf, hunting 
and bridge as hobbies, and yet he 
continues to be active in nearly all 
sports. Some indication of the vital 
energy of the man is the fact that 
he learned to water ski at the age 
of 55. 

Mr. and Mrs. Remington have 
three children, Edith R. Haig, Mar- 
tha R. King, and John L. Remington, 
and 11 grandchildren, 


are handled. These medium-term 
loans which have become common in 
the past ten years are used to finance 
the film industry, to facilitate the 
acquisition of industrial equipment, 
and to provide funds for instalment 
sales purposes. The loans which may 
run up to five years are too long to 
meet the 90-day maturity maximum 
for rediscounting at the Bank of 
France. As a consequence the com- 
mercial banks resort to a fiction. 
They take 90-day notes from the 
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borrowers with a collateral agree- 
ment that at maturity they will be 
repaid by executing other 90-day 
notes. This makes the paper tech- 
nically eligible, and thus a five year 
loan is financed by twenty successive 
90-day notes. To “realize” on these 
notes, the banker can _ rediscount 
them with the Credit National, which 
in turn can rediscount with the 
Caisse des Depots et Consignations 
which in turn can rediscount with 
the Bank of France. This provides 
four signatures, the original maker, 
the commercial banks, the Credit Na- 
tional and the Caisse des Depots, 
which are required by the Bank of 
France for this type of paper. The 
importance of this type of finance can 
be seen from the fact that on a re- 
cent date, of total rediscounts at the 
Bank of France of 1.7 trillion francs, 
1.1 trillion or about 65 per cent was 
made up of this Moyen Terme paper. 


HIS WOULD perhaps be more 

defensible if industry had no 
other source of long funds, but as a 
matter of fact it does. This is the 
business of the Banques d’Affaires 
(investment banks). These banks, 
numbering nearly 40 and of which 
75 per cent are limited companies, 
are important suppliers of long-term 
funds and venture capital. Relatively 
free in their operation up to 1945, 
legislation in that year codified their 
activities. Since the Banques d’Af- 
faires also receive deposits, just as 
the deposit (commercial) banks, des- 
pite the difference in their activities, 
there is an important element of 
competition. 

But the Banques d’Affaires are 
quite limited in the source of their 
deposits. They can accept deposits 
only for a term of not less than two 
years and this only from their own 
staff, from concerns in which the 
bank holds (or will hold) a participa- 
tion, from mercantile houses for 
business purposes, or from persons 
or shareholders of companies in 


which the bank holds a participating 
interest subject to the bank manag- 
ing the investment account of such 
persons. This right to receive de- 
posits ts therefore restrictive. 

Nonetheless, the industrial up- 
swing during the post-war period has 
increased the deposits of the Banques 
d’ Affaires relative to the commercial 
banks. While the compte de cheques 
(private deposits) are not particu- 
larly significant, the comptes cour- 
ants (business deposits) are ex- 
tremely important. It is in this area 
that the commercial banks and the 
Banques d’Affaires are extremely 
competitive, with the latter in most 
cases having the “edge,” due to their 
participation in the business in- 
volved. 

A third limitation imposed by the 
Banking Commission has been the 
solvency ratio. This authority is 
really not a ratio, but a minimum 
capital, determined by the status of 
the bank, i.e. whether it is a “lim- 
ited” company or private; with or 
without branches; local, regional or 
national. This has never been bother- 
some to the well-managed bank. But 
in many banks the ratio of capital 
and reserves to total liabilities ap- 
pears low. On the balance sheet of 
one of the nationalized banks the 
ratio stands at 1.13 per cent. 


UNIQUE aspect of banking in 

France has to do with the 
Service Central des Risqués. It is a 
common practice in France for a 
business to maintain borrowing priv- 
ileges with several banks. It is quite 
obvious that this could present the 
opportunity for a business to extend 
itself uneconomically, or borrow 
from one bank to pay another with- 
out the knowledge of any single 
creditor bank. To avoid such finan- 
cial shuffling, all banks are required 
to report to the Service Central all 
loans and authorizations, above a 
frequently redefined minimum, in fa- 
vor of their borrowing customers. 
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On the basis of this information 
supported by dossiers on each com- 
pany, a credit limit is determined 
for the borrower. If the borrowing 
limit is exceeded by the aggregate 
loans, then the paper forfeits its eli- 
gibility for rediscount and the bank’s 
“liquidity” position is impaired. This 
has given bankers a strong’ hand in 
refusing accommodation and _ un- 
doubtedly has aided in restraining 
inflation to some extent. 


HE USE of bank credit for effect- 

ing payments is not as common as 
it is in the United States. This has 
been due to two reasons: the estab- 
lishment in 1918 of the Service des 
Cheques Postaux by the State (not 
to be confused with the Post Office 
Savings Bank), and the charges of 
various kinds made by the commer- 
cial banks. The bank charges are 
regulated by the Association Profes- 
sionelle des Banques in conjunction 
with the National Credit Council. In 
addition to interest and discount, 
charges are made for some check and 
most bill collections, for opening 
documentary credits and for provid- 
ing guarantees. Interest is debited 
every quarter on commercial over- 
drafts and semi-annually or annually 
on private accounts. There also is a 
commission of 1/20 of one per cent 
levied on accounts in debit. This is 
calculated each quarter on the basis 
of the highest debit figure but is sub- 
ject to a ceiling equal to not more 
than half of the amount of interest 
charges for the quarter. A commis- 
sion de mouvement on comptes cour- 
ants of %4 of one per cent may be 
added. This is a “turnover” charge 
and replaces an earlier absolute 
charge. Compte de cheque (individ- 
ual accounts) are not generally sub- 
ject to any uniform charge, although 
a charge in proportion to the account 
activity is not unusual. In addition 
the banks perform a wide variety of 
services for such account holders, 
i.e., cashing coupons, the purchase 
and sale of investments, the collec- 
tion of rents, etc. In many banks, 
however, the compte de cheque, to- 
gether with the services, is main- 
tained without charge. 

The collection of bills and checks 
have differentiated treatment. Bills 
are collected on a relatively uniform 
charge basis but the transfer of de- 
posits which may be made in two 
ways, by check or by virement, may 
differ. If payment is made by check, 
no charge is made if the collecting 
and drawee bank are in the same city. 
If, however, they are in different 
cities postal charges are levied. For 
virements (transfers) no charges 
whatever are made, regardless of the 
domicile of the collecting bank. 
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The cheques postaux is patronized 
by practically everyone including 
bank directors and officials. Its at- 
traction lies in the fact that it will 
perform most of the services per- 
formed by banks either free or at a 
reduced cost. Aggregate deposits at 
the end of a recent year approached 
one trillion francs, which would be a 
welcome addition to the deposits of 
the commercial banks. 

With an appropriately balanced 
budget, with convertibility for for- 
eign holders of francs, and with the 
later introduction of the “heavy 
franc,” a reduction in tariffs, and a 
lessening of subsidies, the distribu- 
tion of resources through the com- 
mercial banks can be simply accom- 
plished. Then many, if not most, of 
the restrictions can be swept aside. 
A return to equity will be painful. 
But the French are equal to the chal- 
lenge as was evidenced late last year 


when it announced the full conver- 
tibility of the franc and initiated 
»ther reforms geared to its new role 
as a member of the European Com- 
mon Market. 

Other changes may also be effected 
to simplify normal banking routines. 
Mechanization of bank operations is 
progressing and a national commit- 
tee of top-flight bank operating men 
is currently hard at work studying 
the feasibility of magnetic ink char- 
acter recognition, and the like. The 
elimination of value date principles 
and the growing favor of single post- 
ing of entries rather than the two 


or three postings as is prevalent are. 


topics drawing a great deal of atten- 
tion. Other time and work-saving 
ideas are also being considered, all 
aimed at simplification of current 
banking concepts to meet the grow- 
ing demands of France’s expanding 
economy. 


BANK PROGRESS PROGKAM 


CONTINUED FROM PAGE 46 
part time to pay his other expenses. 

Since then the program has really 
blossomed out. The news spread 
rapidly and we had several calls from 
boys and girls and their families ask- 
ing for help. We work closely with 
the teachers in our two consolidated 
high schools to pick out deserving 
candidates. In five years, the pro- 
gram has become so well known that 
various colleges throughout the state 
keep us informed about scholarships 
and other means of obtaining an edu- 
cation. 

Many of these young people have 
already completed their educations 
and are now working for a living. 
One is an electrical engineer who is 
employed at the government’s rocket 
launching base in Cape Canaveral, 
Florida. Another is now a teacher 
who has returned to Henderson to 
follow her profession. It is not only 
heartening to watch these young 
people become a success, but we also 
know that the bank has made life- 
long friends out of these youngsters 
and their families. 

Other parts of our farm program 
are concerned with helping the 
farmer as much as we can with 
problems that do not necessarily con- 
cern his crops. For example, when 
farmers were brought in under so- 
cial security a few years back, we 
arranged a series of meetings with 
various farm groups and explained 
to the people just what their obliga- 
tions were under social security and 
what benefits they could expect. It 
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was in reality an adult education 
program and it was so successful 
that we were highly complimented 
by the social security office for the 
work we did. 

We also, of course, take part in the 
local 4-H and Future Farmers of 
America activities. We work closely 
with county agents and teachers in 
this part of our program. Each year 
we give a gold watch to the outstand- 
ing youngster in the local Future 
Farmers organization. We co-operate 
as much as possible in the county 
fair and also buy prize livestock 
which the youngsters display. For 
the past six years we have been send- 
ing the county fair winners to the 
state fair at Louisville at the bank’s 
expense. In addition we participate 
in a recognition program for the 
local 4-H leaders in the community. 

It is impossible to put a dollar and 
cents value on the good our farm 
department has done the bank. We 
know that our bank has grown since 
the program was launched but we do 
not know how much of this growth 
can be attributed to the farm de- 
partment. We opened a branch office 
here in 1955 and one year later we 
formed the Henderson County State 
Bank in nearby Corydon, Kentucky. 

As for the farmers, we know that 
they are on the bank’s side. We are 
happy to help them as much as we 


can and they show their appreciation | 


by bringing us their business when 
they are in need of financial assist- 
ance. In addition, they frequently 
come into the bank just to talk with 
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Mr. Royster and discuss any prob- 
lems they have with him. 

Mr. Royster, himself, has turned 
into a fine banker in addition to 
being an agricultural expert. He now 
manages our branch office and at the 
present time holds the position of 
assistant cashier. This means that 
he must remain in the branch until 
it closes every day and then go out 
and make any calls on farmers that 
are necessary. 

However, we feel that it is best to 
have him in the bank when any 
farmer comes in with a problem. 
This is what we call working from 
the point of sale. In addition to 





helping with Mr. Royster’s bank 
training, it lets the farmers know 
that there is always someone at the 
bank who appreciates their problems 
and is willing to listen to them. This 
is one of the most important parts of 
our whole program. A farmer might 
feel uncomfortable approaching other 
officers of the bank. But he knows 
Mr. Royster and is therefore more 
willing to talk with a man who 
speaks his language. 

As one of the first banks to estab- 
lish a farm department in Kentucky 
(there are only five others in the 
whole state), we are well pleased 
with the progress to date. Although 





we cannot point specifically to any 
benefit the bank has realized from 
the program, we do know that it has 
created a tremendous amount of 
good will. 

For other banks that are consider- 
ing establishing a farm department 
and hiring a full-time farm man, I 
would like to point out two of the 
benefits that can be expected. First, 
you will invariably help yourself 
from a public relations standpoint. 
Secondly, your farm man will un- 
doubtedly turn out to be a good 
banker who will end up as a key offi- 
cer, if not the top officer in your 
bank. 


HOLD-UP PREVENTION PLAN 


CONTINUED FROM PAGE 47 

“You ought to have a regular drill 
in here, same’s I’ve heard ’em tell 
they do on ships in case of fire. You 
got any idea what you’d do if some 
feller’d drop in and hold you up?” 

“Hand him the coin same’s they all 
do, I suppose,” John managed to re- 
mark, knowing Clutchbill would 
dread to hear it in so many words. 

“You ought to have some plan, 
even if she don’t work,” snapped 
Clutchbill. 

“If you want a fire drill or a crook 
drill in here, Mr. Clutchbill, why we 
can pull one off every week. Maybe 
it would be a good plan, as you say.” 

A back-down is an unfinished thing 
for some natures at least, and John 
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determined to perfect a crook drill 
that would fill the back seats and the 
gallery. Sooner or later every bank 
worker from his reading of accounts 
of unsuccessful holdups becomes im- 
pressed with the fact that noise is 
the holdup man’s most deadly enemy. 


N THE following Monday morn- 

ing he laid a large sponge on 
the desk of the head bookkeeper, a 
sharp-cornered dame of the fading 
forties. 

The maiden’s spencerian came 
abruptly at rest on the tail of a figure 
9 and her eyes grew war-like. 

John hastened into speech. “Do 
you suppose you could throw that 
over and hit the front window?” 

The bookkeeper’s eyes dilated wild- 
ly. “Have you had your head looked 
at lately?” she asked. 

“You don’t get me! Sometime we 
may get a holdup here. If that time 
ever comes, we want noise. Now sup- 
pose that sponge were a brick—I’m 
goin’ to have a brick right handy for 
you—think what a crash it would 
make going through the front win- 
dow. Just that alone might save us.” 

“Oh I see!” observed the book- 
keeper in a rising contralto voice. 

“You might practice throwing a 
brick in your back yard at home,” 
urged John. “But in here we’ll have 
to use the sponge in practice.” 

John next went over to Rosa, a 
somewhat plump, dark-eyed girl edg- 
ing into the romantic twenties. For 
one so young she was picking up 
bank work with both hands. Some 
months before, a cash tray had un- 
expectedly fallen off a high desk back 
of Rosa and she promptly sang a sin- 
gle, wild soprano note. 

“Rosa,” said John—and he gave 
the last letter the long “a’”’ just as 
Rosa liked to have people do—“‘could 
you scream most any time like you 


did when that cash tray fell off a desk 
and scared you?” 

“Oh, Mr. John, I think I could.” 

“I don’t want to scare you, Rosa, 
and probably nothing will ever hap- 
pen but every week we’re going to 
have a little practice, sort of team- 
work here in the bank, and I would 
like to have you scream for me just 
once each time, Rosa.” 

“T will try real hard, Mr. John,” 
agreed Rosa very seriously. 

In a back room looking out on the 
public lobby with frosted glass win- 
dow and door, the main bookkeeping 
outfit was installed, the same being 
operated by a methodical stripling of 
the first run of eye glasses. John 
went in and explained the proposed 
drill to him. 

“When you hear Rosa yell, rattle 
the door knob leading out into the 
lobby. Rattle it like mad—it’ll make 
a crook think someone is trying to 
get out at him and take his mind off 
his job.” 


EFORE the door was opened at 

nine that day John held a re- 
hearsal, trying out the members of 
the orchestra one at a time. After 
four shots the sponge _ slapped 
against the front window. Rosa 
yelled loud enough so it was heard 
in the back room, for the door knob 
rattled startlingly — this latter and 
smallest detail hit John as being the 
best of all. 

By the following Monday morning 
John had procured one of those 
school teacher’s desk bells that buzz 
like an alarm clock when you put 
your foot on it. This he placed under 
the middle wicket. On the following 
Monday mornings he would start the 
drill by pressing his toe on the bell 
as if it were one of the regular alarm 
buttons, and it was pretty to see the 
drill pulled off, it was that smooth 
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and novel. But, withal, it was an un- 
canny and startling thing to observe 
for the first time. To see a large ob- 
ject dart at the front window, seem- 
ingly riding on a scream inspired by 
a rattling door knob, was enough to 
wring a wild look out of a novice, 
especially since John always yanked 
a cheap revolver into sight. 

There was, too, a certain fascina- 
tion about the thing. John often 
fancied the nerve-shattering effect 
the drill would have on one should 
the real brick crash through the win- 
dow—certainly it would wrench that 
weird yell out of Rosa that John so 
dreaded that he had not urged her to 
do her utmost in practice. 


T FIRST John had felt that Di- 
rector Clutchbill was a little 
radical and far-fetched in the idea of 
a crook drill. But that autumn the 
papers seemed to carry an alarming 
number of bank holdup notices. After 
all, it was rather a good feeling to 
know that some real precaution had 
been taken. 

Curiously enough, two towns of 
precisely the same name as that in 
which John worked had bank hold- 
ups, and both towns were in states 
adjoining John’s. Not infrequently 
he received mail directed now to one, 
now to the other, of these very same 
banks. It brought the matter rather 
close home. The whole bank force 
reached a mild state of nervousness 
that took the unconscious wish that 
snow would come and close the roads 
to automobile traffic, since all ac- 
counts showed that machines were 
used in each job. 

Neither John, the bank force, nor 
the neighboring villagers will soon 
forget an afternoon late in Novem- 
ber. All day the heavens had been 
leaden. Farmers driving in that day 
would occasionally come out of their 
meditations on the uncertainties of 
life long enough to remark fitfully to 
themselves when they failed to find 
snowflakes in the air. At 3 p.m. John 
had, as usual, drawn the old yellow 
shade over the window in the front 
door. Had any one asked him, he 
would have declared positively that 
he had sprung the front door latch to 
the locked position. 

It had grown abnormally dark but 
it could not have been more than five 
minutes past three when an ordi- 
nary-looking automobile of some sort 
with two men in it slid easily to the 
curb in front of the bank entrance 
and stopped. 

One of the men got out and went 
directly to the bank door. He tried 
it. And it opened. Upon seeing this 
unexpected phenomenon the second 
man in the machine, a tall, thin man, 
hastily got out of the car. 


November, 1959 


John was just reaching out with 
both forepaws on the first quarter 
stretch in the daily mystery of the 
cash balance when he saw the front 
door open and a stranger step in with 
a quick glance over the layout. 

Both Rosa and the head book- 
keeper had twisted about in strained 
positions and the room held that 
trembling sensation which is so com- 
mon when the cap of a camera is 
about to be removed on a group. 

Suddenly the stranger took a step 
forward and reached for something 
under his coat. 

John jabbed a foot on the floor 
button and snatched out the revolver. 
At sight of it Rosa sent a scream to 
high Heaven that fairly made John 
taste lemon. On the heels of the 
scream half the front window went 
into the street with a nerve-splinter- 
ing crash, and John, himself, jumped 
when a door knob threatened to fly 
off the door of the back room. 

People in the village who are par- 
ticular to get things straight said 
that when the crash came they saw 
the second, the thin stranger, run 
across the street like a sand snipe 
and lock himself to a post on the ve- 
randa of a house; that in no less than 
three seconds afterward the first 
stranger had half run, half sailed to 
the automobile where he grabbed 
madly at things, seven villagers 
firmly holding to the assertion that 
the machine’s lights went on and off 
four times. The car had then dashed 
down the street as far as the post- 
office and slid eight feet on set hind 
wheels. 


HEN THE usual crowd had 
gathered to see if any relatives 
had been among the fallen, John hur- 
ried out to the sidewalk in shirt 
sleeves and eyeshade, the small re- 
volver danging from one little finger. 
“They get away?” he asked, suc- 
cessfully keeping the shake out of his 
voice. 

“Here’s one of ’em comin’ now,” 
came the wiry voice of Lem Perkins 
from the edge of the crowd. 

It was the one in the automobile. 
He drew to the curb but didn’t get 
out. “Were the women saved?” he 
wanted to know in a hushed voice. 

“Who are you?” jerked out John 
grimly. 

“T’m the new bank examiner,” 
stated the stranger. 

John stood stock-still and stared. 

“What was you reaching for un- 
der your coat?” 

“My credentials.” 

John turned his head. Director 
Clutchbill was elbowing his way up 
to him. 

“It worked, all right,” said John 
simply. 
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MATS and RUNNERS 


. reduce fatigue and increase 
efficiency for all who must work 
standing. Available in 8 modern 
decorator color designs. 


HERE'S THE SECRET... 
A beautiful rubber tile flooring bonded 
to a sponge rubber base provides proper 
support without being “mushy.” 


See your OFFICE SUPPLY DEALER or 


write: Flooring Div. Dept. O for details 


THE HYGIENIC DENTAL MFG. CO. 
AKRON 10, OHIO, U.S.A 





lll 


Burroughs Clearing House 


ADVERTISING INDEX 


The Magazine of Bank and Financial Leadership 








A 

Abbott Coin Counter Company, 
Ls Sa Re ae see 107 
Ageney: Bruce Angus Advertising Agency 

Acme Visible Records, Incorporated _.............. 95 
Agency: Cargill, Wilson & Acree, Inc. 

a Tr I a ces cccccsecwsacscccccdebainsetnenesensnsio’ 110 
Direct 

Allison Coupon Company, Incorporated ..... 109 
Agency: Richard Stebbins & Associates, Inc. 

American Bank Equipment Company ............ 49 
Direct 

American Building Maintenance Company .... 72 


Agency: Richard N. Meltzer Advertising, Inc. 
American Express Field Warehousing 


Bio, asic ctecesreccnscecpoccsonanccenes 10 
Agency: Kelly Nason, Inc. 
American Trust Company ......................2............. 85 


Agency: McCann-Erickson, Inc. 


Australia & New Zealand Bank, Limited ...... 81 
Agency: The Albert Woodley Company, Inc. 





B 
Bank Building & Equipment Corporation 
of America 31 
Agency: Krupnick & Associates 
Bankers Publishing Company.............................. 110 
Direct 
I Te I inci csctcte ccc ccensinee 5 


Agency: Donahue & Coe, Inc. 

Bank of America N. T. & S. A. .....22.22200000-220 33 
Agency: Johnson & Lewis Advertising 

I oon cess cccinicssncecainse 66 
Agency: Honig-Cooper, Harrington & Miner 

Bank of London & South America, Limited... 80 
Agency: Edwin Bird Wilson, Inc. 


Nie a ety Ts 90 
Agency: Doremus & Company 
Bank of Nova Scotia, The .................................... 91 


Agency: J. Walter Thompson Company, Lim- 
ited 


Bank Preducts Company ...........................00.....<- 102 
Agency: Germain-Wertheim 

Beneficial Finance Company .............................. 71 
Agency: Albert Frank-Guenther Law, Inc. 

Brandt Automatic Cashier Company ................ 101 


Agency: Chandler’s 
Burroughs Corporation .................. 53, 54, 55, 56 
57, 58, 59, 60 
Agency: Campbell-Ewald Company 


ae 2 ae eee 11 
Agency: Erwin Wasey, Ruthrauff & Ryan, Inc. 


Chemical Bank New York Trust Company .... 23 
Agency: Doremus & Company 

Chubb & Son’s Lock & Safe Company, 
NS eh rh Seeannehiea detec ee dauetestsscencsnscceese 83 


Agency: Everetts Advertising Limited 

Coast Book Cover Company .............................. 22 
Agency: Magna Limited 

Continental Illinois National Bank 
& Trust Company of Chicago ....................... 34 
Agency: Earle Ludgin & Company 


Crocker-Anglo National Bank ............................ 63 
Agency: Doremus & Company 


D 


Dashew Business Machines Incorporated ...... 65 
Agency: Irving J. Rosenbloom 
& Associates, Inc. 

Diebold, Incorporated ... 75 
Agency: Frease & Shorr Advertising 





F 
a I aii cnn cacceschcicccesspecsdscantpoashs 90 
Agency: H. H. DuBois, Ince. 
Fidelity-Baltimore National Bank .................... 50 
Agency: VanSant, Dugdale & Company, Inc. 
First National Bank of Arizona ........................ 78 


Agency: Advertising Counselors of Arizona 


‘112 


First National Bank of Boston, The ................ 79 
paneer: Batten, Barton, Durstine & Osborne, 
ne. 


First National Bank of Chicago, The .............. 17 
Agency: Foote, Cone & Belding 
First National Bank in Dallas .......................... 51 


Agency: Rogers & Smith Advertising 
First Pennsylvania Banking & Trust 





SS TD ihe ae lh cn 99 
Agency: N. W. Ayer & Son, Inc. 
Florida National Group of Banks .................... 29 
irect 
Foremost Insurance Company ............................ 64 
Agency: Charles F. Johnson Advertising 
Fuji Bank, Limited, The 78 
Agency: Dentsu Advertising Limited 
H 
Hammermill Paper Company ...... Second Cover 


—s Batten, Barton, Durstine & Osborn, 
ne. 


I, I cil ices ea sepa scivicnetecentnns 94 
Agency: Edwin Bird Wilson, Inc. 

EEE ROS tt Cae 20 
Agency: The Jaqua Company 

Heller & Company, Walter E. ............................ 2 


Agency: Gourfain-Loeff Inc. 


Heller Roberts Manufacturing Corporation....100 
Agency: George I. Bushfield 


Herring-Hall-Marvin Safe Company .... 3rd Cover 
Agency: The Rowe & Wyman Company 


Hongkong & Shanghai Banking 
Corporation, The .... 87 
Agency: Doremus & Company 

Hygienic Dental Manufacturing 
Company, The 111 
Agency: Brown Advertising Agency 











I 
Imperial Bank of Canada .................................. 84 
Agency: McKim Advertising, Limited 
Industrial Shredder & Cutter Company .......... 74 
Agency: Scheel Advertising Agency, Inc. 
er oa in ss cares pcsventsictiecnecens 48 
Agency: J. Walter Thompson Company 
K 
Kohlhaas Company, The 28 
Agency: Frank C. Jacobi Advertising, Inc. 
L 
La Monte & Son, George .........................-.200002- 67 
Agency: The Samuel Croot Company, Inc. 
LeFebure Corporation ...............................: 68, 69 


Agency: Warren & Litzenberger Advertising 
Lynch, Pierce, Fenner & Smith, Merrill ........ 4 


Agency: Albert Frank-Guenther Law, Inc. 
M 


Manufacturers National Bank of Detroit ...... 26 
Agency: Edwin Bird Wilson, Inc. 








ADVERTISING OFFICES 


DETROIT OFFICE...................... 6071 Second Blvd. 
Detroit 32, Michigan, Trinity 5-2260 
G. R. Heinzman, Advertising Assistant 


NEW YORK OFFICE....219 Park Avenue South 
New York 3, N. Y., Algonquin 4-6350 
Mae E. Tobin, Advertising Assistant 


CHICAGO OFFICE................ 324 S. Michigan Ave. 
Chicago 4, Illinois, Wabash 2-7600 


National Advertising Manager 


Frank E. Quish 











Manufacturers Trust Company 
Agency: Edwin Bird Wilson, Inc. 

Marine Midland Corporation .............................. 9 
—* Batten, Barton, Durstine & Osborn, 
ne. 

Minnesota Mining & Manufacturing Co. ..13, 103 
Agency: Erwin Wasey, Ruthrauff & Ryan, Inc. 





Mitsui Bank, Limited, The 80 
Agency: Dentsu Advertising Limited 
Mitsubishi Bank, Limited, The -........................ 28 


Agency: Dentsu Advertising Limited 
Morgan Guaranty Trust Company 





of New Yor : 14 
Agency: Albert Frank-Guenther Law, Inc. 
Mosler Safe Company, The 97 





Agency: Cunningham & Walsh, Inc. 


N 
National Bank of Commerce of Seattle, The.... 52 
Agency: Cole & Weber, Inc. 


National Bank of Detroit ........................ 73 
Agency: Campbell-Ewald Company 


North American Securities Company .............. 52 
Agency: Albert Frank-Guenther Law, Inc. 





P 


Pittsburgh National Bank 19 
Agency: Ketchum, MacLeod & Grove, Inc. 


Provident Tradesmens Bank & 
Trust Company Fourth Cover 
Agency Al Paul Lefton Company, Inc. 








Q 
Quality Products Company, Incorporated ...... 62 
Agency: Jim Barnette Advertising 
R 
Record Files, Incorporated ............................... 27 
Agency: Seiple of Canton 
Republic National Bank of Dallas .................... 92 
Agency: Glenn Advertising, Inc. 
Richmond & Backus Company, The .................. 24 
Agency: R. E. Elliott 
Royal Bank of Canada, The ............................-. 88 
Agency: Albert Frank-Guenther Law, Inc. 
s 
Salescaster, Incorporated 108 
Agency: Raymond-Nicholas Advertising 
Schermack Products Corporation ...................... 82 
Agency: Clark & Bobertz, Inc. 
Strayer Coin Bag Company, Incorporated ...... 70 
Direct 
T 
Talcott, Incorporated, James .....................-........ 8 
Agency: Dean C. Wolf & Associates, Inc. 
Title Insurance and Trust Company ................ 25 


Agency: Erwin Wasey, Ruthrauff & Ryan, Inc. 


U 


Union Bank ........ j 21 
Agency: Milton Weinberg Advertising 
Company 

United States Bronze Sign Company, 
Incorporated 
Agency: Maxwell Sackheim & Company, Inc. 





Vv 
Valley National Bank ..............................00--- ie 
Agency: Jennings & Thompson Advertising, 
Ine. 
w 
Ne Se a NN ape Ameer ee 110 
Agency: Halpern Advertising Agency, Inc. 
Weston Company, Byron ...........................- 104, 105 


Agency: Walter B. Snow & Staff, Inc. 


Winn-Dixie Stores, Incorporated 
Agency: Bacon, Hartman & Vollbrecht, Inc. 


Burroughs Clearing House 











a 
a 


rn, 
103 
ine. 

80 


28 


14 


97 


52 
73 


52 


19 


ver 


, 62 


, 27 
. 92 
. 24 


88 


.108 
. 82 


. 70 


. 35 
Ine. 


. 21 


106 
Inc. 


ing, 


110 


105 


use 























CURVED? 


HOW WILL YOUR le 
COUNTERS BE DESIGNED? 











STRAIGHT ? 
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STANDARD DIMENSION 
UNDER-COUNTER UNITS 


WILL FIT THEM... 
AND SAVE YOU MONEY 


The photo above shows a noteworthy example of 
how Herring-Hall-Marvin creates custom-designed 
under-counter arrangements at production-line 
prices. 


In this efficient installation each teller has every- 
thing at his fingertips. Note the handy knee-space 
apron sections with adjustable dividers; the key- 
locked cash and storage drawers, the big combin- 
ation-locked silver compartment, the Swing-Away 
seat for the teller’s personal comfort and conven- 
ience. 





We'll be glad to send 
you a copy of our cata- 
log showing our money- 
saving under- counter 
units with actual install- 
ation photographs and 
practical arrangement 
ideas. Write today. 


Let us show you how we can cut new counter costs 
for you. Consider, too, the advantage of being able 
to add to, or rearrange, with minimum expense, 
these self-contained units to meet changing needs. 


HERRING-HALL-MARVIN SAFE CO. 
COUNTER DIVISION e HAMILTON, OHIO 
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New Walt Whitman Bridge 
connecting Philadelphia and 


PROVIDENT TRADESMENS poy vt 
has inaugurated 


“KEY” CORRESPONDENT 
SERVICES 


“Key” Services bring you an extra depth of service in 











special correspondent areas including . . . thorough port- ° 
folio analysis . . . detailed operations surveys and recom- . Possibly it’s time : 
mendations. ..all types of loan services ...personnel policy : : 
development and implementation . . . business development : to review your Philadelphia : 
services . . . all corporate and individual trust services. YS ° ; , ° 

Ps correspondent situation. ° 
And regular correspondent areas . . . the speedy handling : : 
of your Philadelphia transactions, collections and transit a TE SE Ie 


. are expertly administered with added dimensions of 


PROVIDENT TRADESMENS 
Bank and Trust Company 


Main Office: Broad and Chestnut Streets, Philadelphia 10, Pa. 
Member Federal Deposit Insurance Corporation « Member Federal Reserve System 





